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OUR customers prefer to buy their Silverware from a jewelry store 
because they want something better, more artistic and exclusive than is 
usually attainable at other stores. 
Alvin Long Life Plate is an Aristocrat and is at home in association with 
the finest articles of gold or silver. 
The characteristics of Alvin Long Life Plate are quality, beauty of design 
and perfect finish. 
The two patterns shown here have proved themselves exceptionally pop- 
ular and are being sold with confidence by leading jewelers everywhere. 


ALVIN SILVER COMPANY 


SAG HARBOR, N. Y. 


NEW YORK CHICAGO 
15 Maiden Lane 10 So. Wabash Ave. 
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A Word About Blue Diamonds 








Written Expressly for the Jewelers’ Circular by Frank B. Wade 

















prom the famous “Hope” Blue Dia-dian origin. This is especially true of the 


mond of some 44 carats, down to an 
exquisite little navette-cut blue gem of 
only one-half carat that the writer recently 
ran across, there is much of beauty and 
of interest in blue diamonds. There is 
also such a wide range of color, both in 
quality and in depth, among these blue 
stones that there is room for much study 
and deep consideration if one is to become 
familiar with all the types, and especially 
is this true if value is to be taken into 
account. 

There has always been some confusion 
among diamond dealers as to just what 
should be designated a “blue” stone. Some 
call any stone that is of extreme white- 
ness, and that consequently displays much 
prismatic blue, a blue diamond. We hear 
the term thus used in connection with the 
better Wesselton stones, which are fre- 
quently called “blue Wesseltons,” These 
stones, however, are not essentially blue 
diamonds, but merely very white stones 
with much blue “fire,” as was said above 

For the purposes of this article only 
those stones that have a distinct blue tint, 
either in their body color or at least in 
their face color, will be considered to be 
blue diamonds. Among such we shall find 
several distinct types. Perhaps the first 
of these is that of which the Hope blue 
diamond is the best known example. 
While there is no direct evidence of the 
facts, it is extremely probable that the 
44-carat Hope brilliant resulted from the 
recutting of the 67-carat French blue dia- 
mond that disappeared at the robbery of 
the Garde-Meuble during the French 
Revolution. If this be true, the stone was 
brought to Europe from India by Taver- 
nier, the noted French gem buyer and 
traveler in the latter half of the 17th cen- 
tury. As Tavernier procured it, it 
weighed very nearly 1123/16 carats and he 
himself describes its color in his original 
text as “d’un beau violet,” that is, of beau- 
tiful violet color. 

While the author has not been privi- 
leged to see this stone personally, it is 
described by those who have studied it 
with trained discrimination as being of a 
blue color which, while deep for diamond, 
is nevertheless pale as compared to even 
the paler types of sapphire, such as the 
Ceylon sapphire. 

This Hope blue diamond may be listed 
as of the East Indian type of blue dia- 
monds and most of the notably large and 
notably blue diamonds have been of In- 


stones whose blue at all resembles that of 
the sapphire. 

One such stone, of some 22 carats, that 
the writer has studied, had depth enough 
of color so that its blueness would at 
once be noted at a considerable distance. 
The quality of the blue was greenish in 
tint and there was considerable prismatic 
fire in evidence in spite of its depth of 
body color. 

While it was a rare and almost a unique 
piece and a very high price was asked for 
it, yet it was not extremely beautiful. A 
fine Cashmire saphhire would have far sur- 
passed it in exquisiteness of its deep blue 
tones, although it might not have equaled 
the diamond 
sheer brilliancy. 

John Mawer, writing of “peculiar dia- 
monds” in the first quarter of the 19th cen- 
tury, speaks of several blue diamonds and 
of one in particular, he says: “A super- 
latively fine blue diamond, weighing 44 
carats, and valued at £30,000, formerly the 
property of Mr. Eliason, an eminent dia- 
mond merchant, is now said to be in the 
possession of our most gracious sovereign. 
This unrivalled gem is of a deep sapphire 
blue, and from its rarity and color, might 
have been estimated at a higher sum.” 

One cannot help suspecting that this was 
‘the Hope blue stone, and that Mawer was 
mistaken in his surmise that it had_be- 
come a crown jewel. Also one may 
suspect that his’ enthusiasm for its depth 
of color may have been justified only by 
considering that it was a diamond to which 


he referred, while, had it been a sapphire, 


the color might not. have even been re- 
garded as good. 

Again, Mawe refers to another blue dia- 
mond in the following language: “In the 
crown jewels of France is a ‘fine light blue 
brilliant which weighs 67% carats and was 
estimated at above £100,000.” The weight 
thus given comes so close to the recut 
weight of the blue stone brought to France 
and sold to the crown by Tavernier that 
one wonders if Mawe is not referring to 
that same stone. If so, it had of course 
disappeared from the French treasures long 
before the time at which Mawe referred 
tO» it; 

Doubtless, the Indian mines produced 
numerous bluish stones, for Tavernier says, 
in speaking of the “water” of the rough 
stones: “The ‘water’ which they call 
celestial (celeste) is the worst of all, and 
it is impossible to recognize it while the 


in lustre of surface or.in.. 





stone is rough. But for fear lest it be dis- 
covered on the lap, the infallible secret of 
judging well its water is to carry it under 
a leafy tree and in the shade of the verdure 
one easily discovers if it is blue.” 

Now it is a pretty shrewd guess that 
the thing which Tavernier deprecated in 
his East Indian blue diamonds was the 
thing that diamond dealers have to watch 
for and discount in some of the African 
stones, notably in those that are called 
“Premiers” in the trade. 

This brings us to our second class of 
blue diamonds. 

The undesirable quality in the latter type 
of stone is not the blueness, but a certain 
milkiness which accompanies the blueness 
and is apparently the cause of the blue- 
ness. Such stones are really fluorescent 
stones, that is, they- have one color, usually 
blue, by reflected light, and another color 
sometimes slightly yellowish, in other stones 
somewhat brownish, by transmitted light. 

To put the matter another way—if one 
stands. with’ his back to a bright light, 
preferably sunlight, and looks at a 
“Premier” -stone thus illuminated it may 
appear very blue or violet in color, where- 
as if one holds the stone up between the 
eye and the source of light the other and 
inferior color will appear. On examining 
such stones in: different positions there will 
appear at intervals as the stone is moved 
about suggestions of yellow or of brown 
that mar the purity of the blue. In re- 
ality these stones are not blue in sub- 
stance, but rather lightly tinted with yel- 
low or with brown, but, owiflg to the pres- 
ence within the crystalline material of 
some finely divided matter suspended as 
it were like mud in water, the white light 
that falls upon the material is unequally 
absorbed and. the bluish light is passed 
more readily than the other colors. The 
richer the source of light is in blue or 
violet rays the bluer or the more violet 
the stone appears and so powerful may 
this effect become that it completely hides 
for the time the inferior tints of the ma- 
terial. Under artificial light other than 
that which is rich in blue, such a stone 
would appear dark and less pleasing than 
a common white diamond. Under an open 
arc light, however, these fluorescent stones 
are very beautiful, 

It is only when such fluorescence is ac- 
companied by milkiness and by the pres- 
ence of inferior tints that it is objection- 
able. If the stone as seen loose in the 
paper and dimmed by the breath is pure 
white in body color or even blue, and 
in addition if it fluoresces blue or violet 
and is without any perceptible milkiness 
under a one-half inch ‘loupe, it may be 
considered a rare gem. 

This brings us to our third type of blue 
diamond and such rare fluorescent blue 
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Did you ever stop to consider the construction of 
Larter Studs? 


The “centered” post means adaptability to any stud or 
buttonhole; the back being seven-eighths of an inch 
in length prevents it working out of the buttonhole 
to annoy the wearer. 
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Further, placing the strong spiral spring within the 
tube insures automatic action ; therefore there is no 
necessity to adjust the back after the stud is in place. 
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All Larter Studs are thus constructed and have fronts 
in the greatest variety of patterns and designs, which 
will satisfactorily meet the taste and purchasing 
power of any individual. 
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have just been described are fre- 
ny ssurtcy “Golcondas” in the trade, 


ing from the name of a fort 

xd ong nctggeed of the most famous of 
ad East Indian diamond mines. These 
“Golcondas” appear blue or violet in 
very position and under different lights, 
aithough they are of course bluer under 
light that is rich in blue rays. They do 
not show any milkiness and are very 
lively stones. Some of the finest of them 
have a pinkish or purplish tint that is very 
pleasing. When of any size they are very 
yaluable stones and there are not many to 
be had at any price. They are prone to 

contain carbon spots, so much so that it 

is sometimes said in the trade that “carbon 

seems to follow blue.” However, if the 

carbon spots are not visible to the naked 

eye the stones lose but little in value for 

the lovely blue tint is always in evidence. 

Some of the old Brazilian diamonds have 
this same bluish fluorescence, in fact, the 
Brazilian diamonds of all types were so 
much like those of India that when the 
Dutch, who controlled the Indian trade in 
diamonds, tried to unfairly brand the newly 
discovered Brazilian stones as inferior, the 
wily Portuguese shipped their stones from 
Brazil to India, from whence they were 
reshipped to Europe as Indian stones and 
so much were they like the latter that no 
one was the wiser for some time. 

A fourth type of blue diamond, and a 
very lovely type it is, has a pure light sky 
blue or baby blue tint in its very sub- 
stance, so that it is blue on edge in the 
paper when dimmed, and it faces up of a 
brilliant clear blue. It does not fluoresce 
like the Premier or the Golconda and it 
is excessively free from any suggestion of 
milkiness. Some of the stones from river 
diggings, whether from India, from Brazil 
or from Africa, have this type of blueness. 
It is not hard and steely, but rather soft 
and fair in quality. Such stones may be 
classed as “Blue Rivers” and, like the even 
rarer “snow white rivers,” they are very 
desirable and very valuable stones and only 
the favored few may own them. It is 
stones of the rare types described above, 
however, that have made the name and 
the fame of the diamond in history and 
in verse and the desire of every woman 
and of nearly every man to own a real 
diamond is doubtless based indirectly on 
the ancient desires that have come down 
to us from India and which were begotten 
by the charm of the extremely fine old 
Indian stones. 

The “common or backyard variety” of 
diamond, which is a staple article of com- 
merce, is still a beautiful thing, even 
though it be yellow, but rarity and fashion 
have decreed that the blue gems shall be 
more highly valued by mankind. 

Coming now to our fifth and last distinct 
type of blue diamond, we have those cold, 
steely, gray-blue stones from the old 
Jagersfontein mine of South Africa and 
some stones from India which were their 
near counterparts. These “Jagers” are of 
pale, steely blue tint, alike in the face and 
on the edge of the finished brilliant. They 
are clear and flashing, almost sub- 
metallic in luster, and they show no milk- 
iness nor do they fluoresce. Stones of a 
somewhat similar type, but of a deeper 
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blue, have been produced in Africa and 
they are sometimes called “Roberts-Vic- 
tors” in the trade, the name coming from 
the name of an African mine that yielded 
some diamonds of this kind. 

It should be understood that the source 
or origin of any particular finished bril- 
liant is a matter of great uncertainty un- 
less its actual history can be traced, and 
that the names that have been assigned 
above to our five principal classes of blue 
diamonds do not necessarily mean that the 
diamonds that have been classed under 
these particular titles must of necessity 
have come from the mines in question. The 
names merely serve as a matter of con- 
venience to designate types of blue dia- 
monds just as the term Wesselton now 
serves to designate a certain grade of blue- 
white diamond such as the mine of that 
name has furnished in some numbers, 
along with many other grades of diamonds. 

It should further be stated that with 
blue diamonds as with the so-called “white” 
ones the names are frequently misused 
either through lack of knowledge or some- 
times through a desire to put the best ap- 
pearance upon the matter in hand. 

The author was recently asked by a 
gentleman who was intending to purchase 
a fine blue stone which was represented 
to be a Roberts-Victor why it was that 
such a stone looked so milky under a lens 
and why he kept getting glimpses of yel- 
low in the stone. As the gentleman lived 
in a distant city and wrote his request for 
information, the author could only write 
back that, according to his description of 
the facts in the case, it seemed that he was 
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being shown a “Premier” under the name 
of a “Roberts-Victor.” It is only fair to 
state that the price demanded was not suf- 
ficient to have bought a Roberts-Victor 
of the weight indicated. It was, however, 
a very high price for a cloudy Premier, 
and our correspondent was so advised at 
the same time that it was suggested that 
the only way to be sure was to have some- 
one who knew diamonds see the stone for 
him before he bought it. A subsequent 
letter brought the news that the expert 
had pronounced the “Roberts-Victor” only 
a cloudy “Premier,” and the gentleman is 
still looking for his “Roberts-Victor.” 

In closing, it may be well to remark that 
if any reader becomes enamored of a blue 
gem from this little description of a few 
types, he must expect to pay a huge price 
to get one, for they are rare things, espe- 
cially when of pure and deep color, and 
their price is likely to be very high unless 
some necessitous individual in possession 
of one wishes to market it immediately. 
In such circumstances diamonds of peculiar 
colors may resemble those of peculiar 
shape, about which John Mawe said that 
they “sell at capricious prices,” the reason 
being of course that there is no such large 
supply and no such steady demand as in 
the case of the ordinary “white” diamonds. 
If. however, their unique beauty and their 
rarity be duly considered, hardly any price 
is too much to pay for possession of an 
old “Goloconda” or a fine “blue river.” 








T. A. Dybdal has sold out his jewelry 
business at Elbow Lake, Minn., to Lars N. 
Mohagen. 








National Import and Export Statistics. 





WasuincTon, D. C., March 28.—The records of the Treasury Department contain the 
following comparative statistics of interest to the jewelry trade for January, 1919, and 
the seven months ended January, 1918 and 1919: 


IMPORTS. 

Clocks: and patta Of; sige i scccin cc tscecsedeveces 
Watches and parte Of... ccccccccccvccccccccccce 
Diamonds, uncut, dutiable........+.eeeeeeeeeees 
Diamonds, cut, but not set, dutiable...........0.. 
Glaziers’ and engravers; unset and miners’ free.. 
Pearls and parts of, not strung or set, dutiable.... 
Other precious stones, uncut and bort, dutiable.. 
Other precious and semi-precious stones, cut but 
not set, dutiable.......ccccccsccccccvcvccvccs 
Imitation precious stones, dutiable............++. 
Total precious stones, etc.........eeeeeeee 

Gold and silver, manufactures of, dutiable....... 
Jewelry 
Platinum, manufactured and unmanufactured..... 
Gold and silver sweepings, free...........eeeees 
Statuary, regalia, gems, etc., for religious or edu- 
cational purposes, free......cccceccccccccceces 
Beads and bead ornaments, dutiable.............. 
Bronze, manufactures of, dutiable..........++06. 
Dials, enameled for watches, etc., dutiable........ 
Lenses and all optical instruments (including spec- 
tacles), dutiable ..ccccccccccccscccccccccescce 
Iridium, osmium, osmiridium, palladium, rhodium, 
ruthenium and native combinations thereof with 
piatinum, etc., oz., troy, free......eeccccoesees 
Mother of pearl shell, free...........0e .ccevees 

EXPORTS OF DOMESTIC MERCHANDISE. 

Cie BRE DOPE 00 se aoc g i iciccvaeuebetccsinte 
Watches and parts..c.csesccccccdssvecccscocces 
Jewelry 
Manufactures of gold and silver.....-...eeeeeees 
Jewelers’ ashes and sweepings.......++s++ee+ yee 
Plated ware (except cutlery)......eseeeeee siaden 
Silver plated 
All other 
Platinum, unmanufactured 
Platinum, manufactured 


ee ee ee ee ee 


COCO eee eee ter eee ee eeeee eee eseseseees 


Peer eee ees eee ee ee eeeeeeeeeeeeseees 
TCC eee eee eee eee eee eee eee eee 


eee e eee ewe e ee eeeere 





Seven Months Ending 
Jan., Jan., an., n, 

1918. 1919. 1918 i918. 
4,045 614 48,353 5,944 
615,716 cpesene 5,007,316 weckeee 
1,017,455 1,313,080 6,684,372 6,657,513 
676,276 806,819 9,282,697 3,245,278 
165,006 65,658 682,727 251,801 
9,791 4,319 977,617 105,495 
51,942 13,850 346,142 473,216 
92,157 91,613 811,787 624,015 
35,384 49,235 507,586 552,543 
2,048,011 2,344,574 19,292,928 11,909,861 
ol an OPE Cee 1,251,037 Sovcece 
19,249 17,812 142,388 110,232 
2,244,484 136,825 3,434,352 1,715,512 
20,104 38,276 217,369 398,896 
5,680 12,719 81,272 75,381 
94,276 97,991 1,153,235 894,502 
21,588 10,927 199,853 65,959 
6,523 9,391 54,983 91,648 
12,591 7,403 364,616 79,451 
38,906 193,463 914,251 809,882 
165,563 238,089 1,144,657 1,255,141 
143,569 123,994 1,066,824 907,136 
52,804 43,478 725,984 310,101 
58,886 51,600 354,561 298,829 
167,440 237,344 1,013,715 888,510 
112,532 220,725 572,719 951,037 
ee 40,943 352 
4,225 2,238 26,755 14,773 
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Why Laws Against Dishonest Advertising Are Not 
Accomplishing Much* 








| ' By Elton J. Buckley. 














HAVE been burning for some time to 

say something about the laws prohibiting 
fraudulent advertising, a subject which 
closely touches every reader hereof, 
whether manufacturer, wholesaler or re- 
tailer. 

Laws forbidding dishonest advertising 
have pretty generally been passed through- 
out the United States. Only twelve States 
now have no such law—Arizona, Arkansas, 
Delaware, Florida, Georgia, Maine, Missis- 
sippi, New Hampshire, New Mexico, South 
Carolina, Texas and Vermont. The re- 
maining 36 States have a good, sound ad- 
vertising act. The following have what is 


known as the model or uniform act: Col- 
orado, Idaho, Indiana, Iowa, Kansas, 
Minnesota, Missouri, Michigan, Nevada, 


Louisiana, Nebraska, Kentucky, New Jer- 
sey, North Dakota, Ohio, Oregon, Rhode 
Island, Washington, Wyoming, West Vir- 
ginia. 

Sixteen States have modified the uniform 
act in some way, chiefly by providing that 
in order to be criminal, deceitful advertis- 
ing must be done “knowingly” and “with 
intent to defraud.” This greatly weakens 
the protective effect of the legislation, as 
compared with the uniform act, which 
makes all dishonest advertising a misde- 
meanor, whether knowingly or with fraud- 
ulent intent or not. The 16 are: Alabama, 
California, Connecticut, Illinois, Massachu- 
setts, Maryland, Montana, New York, 
North Carolina, Oklahoma, Pennsylvania, 
South Dakota, Tennessee, Utah, Virginia, 
Wisconsin. 

Any of these laws affords complete pro- 
tection to the honest advertisers of the 
particular State. All of them have been 
carefully drawn, and a fake advertiser can 
no more squeeze through them than a camel 
can pass through the eye of a needle. Read 
the following which is from the Pennsy]l- 
vania act and is typical of the laws of 
most of the 16 States which have passed 
modifications of the uniform act. Can you 
think of any form of dishonest advertising 
which could escape under this: 


Whoever, in a newspaper, periodical, circular, 
form letter or other publication, published, dis- 
tributed or circulated in this Commonwealth, in 
any advertisement in this Commonwealth, know- 
ingly makes or jisseminates, or causes to be made 
or disseminated, any statement cr assertion con- 
cerning the quantity, the quality, the value, the 
merit, the use, the present or former price, the 
cost, the reason for the price, or the motive or 
Purpose of a sale, of any merchandise, securities 
or service; or concerning the method or cost of 
Production or manufacture of such merchandise; 
or the possession of rewards, prizes or distinction 
conferred on account of such merchandise; or the 
manner or source of purchase of such merchan- 
dise or securities, which is untrue or calculated 
to mislead, shall be guilty of a misdemeanor, etc. 


Yet 99 per cent. of the protection to 
honest advertising which these laws offer is 
lost because they aren’t enforced. And they 
aren't being enforced because there is no- 
body t6 take the initiative in enforcing them 


*Copyright, March, 1919, by Elton J. Buckley. 


—except business men, who aren’t doing it. 

[ had something to do with obtaining 
passage of the Pennsylvania act, and I have 
therefore been particularly interested in it 
and have watched to see what it would 
accomplish. It was adopted in 1913—six 
years ago—yet I cannot recall one case 
in the whole State of Pennsylvania which 
has been brought under it. And Pennsyl- 
vania is not alone in this. The laws of 
other States are not enforced, either. The 
Associated Advertising Clubs of the World, 
a national organization of advertising men, 
maintains an organization for the énforce- 
ment of honest advertising laws, but it 
can’t cover the whole United States, and 
doesn’t. Once in awhile it brings a case, 
but all the cases brought in a year don’t 
amount to more than a tiny fraction of 1 
per cent. of all the cases of fraudulent ad- 
vertising done in a day. 

For instance, in one of the most respect- 
able department stores in Philadelphia, a 
japanned jardiniere was bought just before 
Christmas (when prices were higher than 
usual, if anything) for $16. During Jan- 
uary (when prices were lower than usual, 
if anything) the purchaser happened to go 
through that store and saw the same jar- 
diniere marked $19. Wondering somewhat 
at that, she gathered the reason when she 
again went through in February and saw 
the identical jardiniere marked “$13, former 
price $19.” Under the Pennsylvania act 
this was a misdemeanor, and the heads of 
that store could have been arrested and 
fined or imprisoned. It was an injustice to 
every dealer who sold jardinieres honestly. 
From my observation, and from what I ac- 
tually know, I have no doubt there are a 
hundred such cases a day in Philadelphia 
alone, with a perfectly good advertising 
law lying dusty on its shelf. 

And Philadelphia is just one example of 
what is happening in most other sections 
of the country. 

I am writing this article in the hope that 
I may be able to impress on the readers 
hereof that State and local.associations of 
business men ought to make it a point to 
enforce these laws. There is nobody else 
to do it. District attorneys and prosecuting 
attorneys will not take the initiative in such 
matters; all they will do is to prosecute 
cases that other people start. There is no 
State Department to do it; obviously if the 
honest business interests, which are the 
chief beneficiaries of the law, won’t do it, 
nobody will. 

Every organization of businéss men, 
whether local, State or national, should 
have a committee to keep constantly on the 
lookout for advertising that violates the law 
and go after it without let-up. With an 
enforcing bureau like this, it would be a 
very little while before-the fraudulent ad- 
veriiser would pull in his horns. 








The Hooten Drug Co., Cooper, Tex., has 
sold its jewelry business to D. M. Fisher. 
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Why Broken Diamond Crystals Are 
Found in the Mines 





RAGMENTS. of diamonds, apparently 

broken, found in considerable numbers 

in the Kimberley region of South Africa, 

are discussed ‘in a recent article by Dr. 

J. R. Sutton, abstracted in'The Scientific 
American. We read: 


“One hypothesis current on the sub- 
ject is that these fragments owe their 
condition to violent eruptive outbursts 
which shattered the rocks in which they 
occur. Another common belief is that 
certain classes of diamonds frequently 
break spontaneously. One authority 
states that light brown, smoky diamonds 
often crack on exposure to the dry air, 
but they will remain intact if kept in a 
moist place. In accordance with this 
notion there is a popular story of South 
African diamonds being sent to England 
inside potatoes. 

“Crookes, in his Kimberley Lecture, 
seems to attribute the fractures to the 
sudden lowering of pressure in the space 
surrounding diamonds, and speaks of 
consequent explosion. Dr. Sutton says 
he has met plenty of people who have 
heard of the bursting of smoky dia- 
monds, but none who ever witnessed 
this phenomenon with their own eyes. 

“This idea of the bursting of diamonds 
is of high antiquity. Albertus Magnus 
says that a diamond immersed in the 
fresh, warm blood of a goat will rust— 
especially if the animal had previously 
browsed on parsley or drunk wine! 
Pliny vouchsafes a similar notion. 

“Dr. Sutton believes that, in a majority 
of cases, the breaking of diamonds has 
been due to the energy exerted by the 
mineral inclusions which they so often 
contain. These are most frequently 
garnet, but sometimes zircon, ilmenite, 
iron pyrites, and possibly chrysolite. The 
thermal expansion of nearly all crystals, 
except those of the beryl family, at or- 
dinary temperatures, is much greater 
than that of the diamond. 

“If the same is true under plutonic 
conditions of heat and temperature dif- 
ferences in the rate of expansion and 
contraction of the diamond and its in- 
clusion would account for the shatter- 


” 


ing. 








Thieves recently used a diamond or a 
very dull glass cutter on the window of the 
store of H. L. Terry & Son, Sayville, L. L., 
and finally cut out a piece large enough to 
allow the cash to be unlocked. They gained 
entrance to the store and removed several 
trays of goods from the show cases, taking 
them to the church steps nearby, where 
they sorted out the articles and abandoned 
the trays. They concealed the broken win- 


dow by placing a large wooden sign against } 


it, and though the night watchman saw that 
the sign had been taken from its usual place, 
it did not occur to him to investigate. The 
news of the robbery was learned when Mr. 
Terry opened the store and found the win- 
dow broken. He lost about $1,000 worth of 
jewelry, which included a number of 
watches, bracelets, cameras, emblem pins, 
tie clasps and watch chains. 


' 
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Annual Report to the Old “League” Members 





Order of Golden Seal Makes Special Annual Report on Condition of Jewelers’ 
Manhattan Camp, No. 12, which Was Formerly the 
Assurance League of America. 














rs of Jewelers Manhattan Camp 
Ry va the Order of the Golden Seal, 
who were former members of the old As- 
surance League of America (originally the 
Jewelers’ League), have received from their 
order a special annual report of interest to 
the old Assurance League members alone. 
This takes up the statement of the finances 
in connection with the old Assurance 
League’s mortuary fund, which is kept as 
a separate item in the Order of the Golden 
Seal and gives the receipts and disburse- 


who have died in the past year and the 
amount of insurance paid for each. The 
report reads as follows: 


The large number of death claims adjusted but 
not due until after December 31 were in part due 
to the epidemic of influenza. Had it not been 
for this, the report would show much better re- 
sults during the year 1918 than did the figures for 
the previous year. 

Miss H. W. George, the former Secretary, re- 
signed in the latter part of 1918 to accept a more 
remunerative position with the Tidewater Oil Com- 
pany. She has been succeeded by Miss Mathilda 
Knobloch, who occasionally assisted her in the 





ments and the names of the old members office and is familiar with the work. 











ANNUAL REPORT OF THE ORDER OF THE GOLDEN SEAL TO ITS MEMBERS WHO WERE FORMERLY 
MEMBERS OF THE ASSURANCE LEAGUE OF AMERICA. 
December 31, 1918 


i Brother: 
Dew eis cast of finances is submitted to you as a Member of Jewelers-Manhattan Camp, No. 12, 


of The Order of the Golden Seal by reason of your former membership in the Assurance League of 











vane ASSURANCE LEAGUE MORTUARY FUND, 919,449.00 
December 31, 1917. Balance as per Report..cccccccccccccccccscccccccvece od céebenmagare 447. 
December 31, 1918. Monthly Payments received in 1918.......sseeseeeeeeeeeens $59,673.65 
Interest on Invested Funds..........+00- égeacesdsqectndte 8,437.23 
Total Receipts for 1918.....csssssecceecesccccsseveeceereess ecccccceees 68,110.88 
$260,557.88 
Death Losses, Paid in 1918....... sovndasencehequseecetes oeccvccseces 38,847.01 
December 31, 1918. Balance in this Fund......... ddecesccsdoesecseess eesdeseeas +000 +$221,710.87 
hii ASSURANCE LEAGUE GENERAL FUND. os eine 
December 31, 1917. Balance in this Fund............. pnb eeewnieda Searels néindvwdoevee wee 269. 
Received for Interest in 1918....... sebdevncsecidecnedeces Coccceces 808.15 
$19,078.01 
Paid Expense of Cemetery Lots........ccccccccccccccccvccccccveseces 2.50 
December 31, 1918. Balance in this Fund........seeseescssccccccccccccccceeces waceddd $ 19,075.51 
‘ SUMMARY. 
Bal. A. L. Mortuary Fund... .ccccccccccccscccsccssscesces $221,710.87 
Bal. A. L. General Fund... ccccccccscccccoccccseseseces + 19,075.51 
Total Assurance League Funds........+++++e0- a eebinede oocccccec cece 5$e40,786.38 


Enclosed herewith on separate card, is the Financial Statement of our entire Order as of December 


31, 1918, 
ASSURANCE LEAGUE DEATH LOSSES PAID IN 1918, 


Henry Lederer, Narraganset Pier, R. I., Julia Lederer, wife, Benef..........+++0+- eeeeseee$ 1,402.00 
Beaumont, Hyman, New York, N. Y., Caroline Hyman, mother, Benef..........+seee0+- eoee 2,451.47 
John A, Foster, Sag Harbor, N. Y., Emilie H. Foster, wife, Benef..... becccccccocccecesocee 4,061.03 


Charles Moe, Chicago, Ill., Maud M. and Doretta F. Bornamann, daughter, and grand daughter, 


Mk: etedsnesecwa dedetecdasscdoenes ness ieeue 600860 CUSEETEER Cbrceneucéeeseenceess... eee 

Charles F. Tinkler, Maplewood, N. J., Charles C., Arthur B. and Eleanor, sons and daughter, 
DEE <i wane cuaadaeedaawereecamede eneaprutenacasne Jndteigssesecoeenceeee seeeses 5,000.00 
John W. Chandler, East Orange, N. J., Anna J. Chandler, wife, Benef........ esosccccecescse Teuene 
B, Frank Williams, Philadelphia, Pa., M. Blanche Weahley, niece, Benef..............-++ 1,545.37 
William H. Enhaus, New York, N. Y., Harry M. Enhaus, son, Benef..... nedusaiveeucecenesne ae 
Benjamin B. Savary, Medford, Mass., Abbie D. Savary, wife, Benef..............+- wenden 1,074.48 
James Logan, Cleveland, Ohio, Grace Logan, wife, Benef..........seeeesees seacaee ocvescde: Seen 


Joseph F. Cordier, Brooklyn, N. Y., Adele Le Cour, Admrx., Benef........cescssececeseees 307.00 
Robert A. Forrester, Brooklyn, N. Y., Hattie M. Forrester, wife, Benef.......escecsseseesess 2,385.56 


John Brison, Chicago, Ill., Frank M. Button, son-in-law, Benef.......csssscceecceccececeecs 1,689.18 
Fred Van Buskirk, Cleveland, Ohio, Dell Van Buskirk, wife, Benef.........seeceeesecesscees 4,556.00 
Henry C. Ostrander, Brooklyn, N. Y., Harriett E. Ostrander, wife, Benef.........sseeeeeees+ 897.86 
Herman, Cincinnati, Ohio, Gertrude B. Herman, wife, Benef........... Co deccccceccece 847.61 
Robert C. Vogel, Dallas, Tex., Mary E. Vogel, Beef. cccccccccccccccccccccccccccccccnces 2,424.00 
eee hameeeeesemenan piel ncn uted ieee temaieee ges ecdbsbasvonten’ + +++ +$38,547.01 


Also the following Death ‘Loss was paid in 1918, under A, L, “Level Premium” Certificate: 
Frederick H. Kelsey, Brooklyn, N. Y., Agnes Kelsey, » Oh vcccccccccccccccccces$ 1,000.00 
The following Assurance League Death Claims were adjusted but not due until after December 31: 
Charles C. Wientge, Central Islip, N. Y., Louis F. Weintge, wife, Benef...........sseesee -$ 4,446.42 
Jacob Hahn, Chicago, Ill., Margaret Fisher, daughter-in-law, Matilda, Hahn, daughter, Benef.. 2,000.00 
John J. Lynch, New York, N. Y., Martin J., John J., Joseph F., Rose M., and Agnes G., sons 
and daughters, MOT i: 4 6a: 6.90 00:665 06600650 (estab seh 400066060 eRe Rese eeesaasetet 3,568.65 
Luther Hyde, Yarmouth, Maine, Eliza A, T. Hyde, wife, Benef....ccccccccccccsccccccccscccs 5,000.00 
John S. Andrews, St. Joseph, Mo., Lillie Andrews, wife, Benef.........sc.ssecceeeeesseeeces 2,500.00 
Benjamin H. Lyon, Philadelphia, Pa., Henrietta Lyon, wife, Benef......ssssseseeessseseesees 5,000.00 
Jessup M, Bell, San Antonio, Tex., Ned C. Bell, son, Benef.......ssceceseccseeseccsescsees 1,000.00 
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Some consideration has been given to the closing 
of the office at 68 Maiden Lane, New York City, 
but a satisfactory arrangement has been worked 
out by which a contribution of $30 per month is 
made from the annual dues received from the 
members of your Camp toward the expense of 
keeping the office open, and a lease has been taken 
until after the close of the year, 1919. However, 
the owners of the building expect soon after May 
1, 1919, to occupy the entire 20th floor so that 
after April 30, our office will be moved to Room 
1907. Until April 30 we will continue in Room 
2004 but after that, will occupy Room 1907, 68 
Maiden Lane, New York City, which is also No, 1 
Liberty St., the Great American Insurance Build- 
ing. 

Is it asking too much of you to send to Secre- 
tary Knobloch or to the Supreme Secretary of the 
Order, the names and addresses of two or three 
young men of your acquaintance who are satis- 
factory insurance risks and who might become 
members of our Order? 

Fraternally submitted, 
(Signed) Artuur F. Bovrton, 
Supreme Secretary. 


The officers of Manhattan’ Camp are: 
Commander, Leo Wormser ; vice-command- 
er, W. H. Tarlton; chaplain, Henry Abbott; 
secretary, Miss Mathilda Knobloch; treas- 
urer, Theodore L. Parker. 

The Supreme officers of the Order of the 
Golden Seal are: Supreme Commander, 
Hill Montague; Supreme Vice-commander, 
Walter G. Duke; Supreme Secretary, Ar- 
thur. F. Bouton; Supreme Treasurer, J. 
Frisbee Bouton; Supreme Medical Exam- 
iner, Dr. W. H. Parker. 








PENNSYLVANIA CONVENTION 


State Gathering of Retail Jewelers to Be 
Held at. Allentown, June 26-27 


PHILADELPHIA, Pa, March 29,—The 
Pennsylvania Retail Jewelers’ Association 
has fixed June 26 and June 27 as the dates 
for the annual State convention to be held 
this year at Allentown, Pa. 


The setting of the two days in June came 
last night at a meeting in the Jewelers’ 
Guild Room, 1328 Walnut St., which was 
attended by about 60 members of the asso- 
ciation, including many of the convention 
committeemen from Pittsburgh, Reading, 
Harrisburg, Lancaster, Allentown, West 
Chester and this city. 

The final arrangements for the conven- 
tion will be made on April 10, when the 
Philadelphia convention committee will go 
to Allentown and meet there the commit- 
teemen from the other sections of the State 
and the two men from Allentown—Ad- 
jutant General Frank D. Beary and Colonel 
Trexler—who will be in direct charge of 
the two days’ program. 


The members of the Philadelphia com- 
mittee are Charles Hambly, president of 
the State association; William Sutton, the 
secretary; Ira D. Garman, William Bode 
and Major J. Warner Hutchins. 

The meeting last night developed more 
than the convention plans, as those present 
had an opportunity of securing from an au- 
thoritative source the details of the ap- 
plication of the new war revenue tax. The 
speaker was Christian Shurr, a deputy col- 
lector for this district, who outlined the 
policy of the Internal Revenue Collector 
and gave a most instructive talk which 
cleared up several points hitherto hazy in 
the minds of the jewelers. 
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Choose the Necklace 

that suits you best 

H all the ex- 

quisite tints and 

lustre of the genuine 

oriental gem. 

In varying lengths — 

* with or without dia- 
mond mountings. 
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To Increase Your Easter Sales 
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HE demand for pearl necklaces will exceed that of 

any previous year for many reasons, and La 

Tausca sales will naturally increase greatly. This increase 

will be smartly stimulated through the-effective advertis- 

ing of the line in leading magazines read by your cus- 

tomers, and directing them exclusively to the jeweler’s 
store. 

Profit by this advertising by lining up with other lead- 
ing jewelers, using for the purpose the La Tausca dealer 
helps offered you without cost. The Easter showcard 
reproduced here should go in your window, and the single 
column electros shown will, when run at moderate cost 
in your local newspapers, cause many a woman to ask 
for La Tausca. 

Send for these attractive dealer helps and see that your 
stock of La Tausca necklaces is complete, so that you can 
supply every inquirer. 

Retailers supplied through wholesalers only. 


For showcard and electros write us 


KARPELES COMPANY 


Providence New York Paris 
Address all communications to Providence, R. I. 




















April 2, 1919. 
MILWAUKEE STYLE WEEK 





Big Crowds Visit City and Event Declared 

; a Great Success 

Muwaukee, Wis., March 29.—The man- 
ner in which the retail jewelers of Mil- 
waukee supported the project, and the con- 
tribution made by the trade in the direction 
of special window and store displays, ad- 
yertising and other publicity were prime 
factors in making Milwaukee’s first Style 
Week, March 24 to 29, an outstanding suc- 
cess in all respects. With the possible ex- 
ception of the regular holiday season of last 
year, the week ending today has been a 
riod of the most active trade promotion 
in the history of all retail merchandisers of 


Milwaukee. 

The Milwaukee Cloak and Suit Associa- 
tion presented a suggestion to the local 
organizations of such tradesmen as jewelers, 
shoe dealers, musical instrument and fur- 
niture merchants and similar lines of busi- 
ness, that all combine to promote a Style 
Week that was designed to not only in- 
terest the people of Milwaukee and imme- 
diate vicinity, but attract the attention of 
persons throughout Wisconsin and northern 
Michigan to Milwaukee as the new style 
center of the northwest, for lasting and 
sustained benefit as such. 

The jewelers were among the first to re- 
spond to the suggestion and were quickly 
followed by other tradesmen. A general 
executive committee was formed, with one 
representative of each line of business 
comprising the personner. The jewelers 
chose as their representative Archie Tegt- 
meyer, one of the leading down town jew- 
elers, at Grand Ave. and 4th St. The com- 
mittee worked almost incessantly for three 
weeks with the result that practically every 
retail merchant in the city was reduced to 
lend his support to the movement, and vir- 
tually every person in city, State and north- 
ern Michigan was apprised of the purposes, 
time and place of the event. 

While Style Week represented nothing 
more or less than a simultaneous display, in 
the individual shops, of the latest and finest 
merchandise designed principally for use 
during the Spring and Summer, it succeeded 
in causing a vast outpouring of local people 
and attracted hundreds of buyers from dis- 
tant points. It also suggested the formation 
of a permanent organization of an executive 
committee representing all retail trade ele- 
ments to conduct Style Weeks every 
Spring and Fall in the future. Further, it 
suggested that henceforth, probably begin- 
ning next Fall, Style Week will be more 
than a series of individual exhibits and dis- 
Plays, taking the form of a grouping of 
new-season merchandise under one roof, 
as, for instance, in the big Milwaukee Audi- 
torium, making it truly a Style Exposition 
of even greater attraction than Style Week. 

The Style Week committee made a for- 
tunate selection of dates in that the time 
coincided with that of the United States 
and Allied Governments War Exposition, 
held in the Auditorium, March 20 to 27. 
This great display of trophies, relics and 
souvenirs from the battlefields of Europe 
brought to Milwaukee many hundreds of 
outside people, who by their presence here 
took advantage of the opportunity to par- 
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ticipate in Style Week. During the present 
week, also, the famous musical extrava- 
ganza, “Chu Chin Chow,” was staged here 
for the first time. As Milwaukee is the 
theatrical center of Wisconsin, this attrac- 
tion brought a large number of visitors, all 
of them of a class that are eagerly sought as 
customers by the big stores of Milwaukee. 

One of the largest and most compre- 
hensive special style editions which any 
American newspaper has ever issued was 
that accompanying the regular Sunday issue 
of the Milwaukee Journal on March 23. 
The style edition consisted of two sections, 
one of 24 and the other of 26 pages, filled 
with choice reading matter, illustrated 
articles, and advertisements, for the greater 
part original with the Journal. The regular 
staff was supplemented by a corps of nearly 
a dozen special fashion writers, fashion 
artists and other experts. A feature of the 
edition was the jewelry section, which sur- 
rounded a full-page advertisement pub- 
lished under the cooperative auspices of 
the Milwaukee Jewelers’ Club. Among the 
special articles given the greatest promi- 
nence were several by Isabelle M. Archer, of 
THE Jeweters’ Circutar. The full-page 
advertisement was supplemented by a large 
number of smaller displays made by in- 
dividual jewelers. All were strictly original 
in text and illustration, the copy being the 
product of the service department main- 
tained by the Journal, which also has pro- 
duced the copy and layouts of the series 
of co-operative advertisements published 
once a week in this newspaper by the Mil- 
waukee Jewelers’ Club. 


Noted models were imported for Style 
Week from eastern centers by newspapers 
and the larger stores. These models posed 
at the shops, at special revues staged at 
local theatres during “open time,” and for 
the purposes of illustrated newspaper 
articles. Usually the gowns provided by 
one shop were supplemented by shoes from 
another; wraps from still another; millin- 
ery, etc., and topped off with jewelry. The 
sources of all garments and embellishments 
were given in the newspaper articles. 

The three leading newspapers also joined 
in conducting a contest designed to stim- 
ulate good window dressing and good adver- 
tising. Two silver cups were offered by 
them, one for the best window display and 
the other for the best advertisement of the 
week. A jury of outside experts was 
selected to make an unbiased award. There 
were more than 50 formal entrants in the 
two contests. 

Grand Ave. and Wisconsin St., the prin- 
cipal retail business streets, never were so 
resplendent in finery as during Style Week. 
Any person who passed downtown could 
not help but be instantly attracted by the 
gorgeous displays. The competition based 
on the best window display stimulated a 
choicest displays will be presented in THE 
windows of the jewelry stores were par- 
ticularly attractive. A number of the 
choicest displays will be presented in THE 
JEWELERS’ CIRCULAR within a short time. 








E. H. Deming has been succeeded by L. 
R. Barnett and E. H. Henrikson, under the 
style of the Crescent Jewelry & Optical Co., 
Missoula, Mont. 
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“SOAP BOX” HARDY DEAD 


Notorious Check Forger Dies in Federal 
Penitentiary at Atlanta, Ga. 

Battimore, Md., March 29.—“Soap Box” 
Hardy is dead. He died a week ago in the 
hospital in the Federal Penitentiary at 
Atlanta, Ga., where he was sentenced to a 
term of 12 years by Judge John C. Rose, 
of the United States District Court here on 
Jan. 31. Hardy, under the name of “Bar- 
ter,” created a sensation among jewelers 
Christmas week when he passed 12 fraud- 
ulent money orders in Boston in two days. 
Hardy had his last wish granted, for be- 
fore sentence was pronounced by Judge 
Rose he implored the Court to send him 
to Atlanta where he said he would spend 
the remaining days of his life. 

On Monday of this week Post Office In- 
spector Wrightson Chambers here was noti- 














CHAS. O'CONNELL, ALIAS “SOAP BOX” HARDY 


fied by his chief in Washington that Hardy 
had died and that his burial was made in 
a cemetery near Brooklyn, N. Y. Hardy 
was a crook of international fame and he 
was known to the jewelry trade as Robert 
J. Barton. On Dec. 21 and 22, 1918, he 
passed 12 forged money orders on Boston 
jewelers and escaped. The orders were of 
a series stolen from the Traffic Station, 
Minneapolis, when the safe was blown by 
cracksmen. 

Barton was trailed he:e, and his arrest 
was made in Washington by Inspectors 
Chambers and Spillman, of the Secret 
Service, and Detective Lieuts. Charles A. 
Kahler and Lawrence King. Hardy’s crim- 
inal record covered a period of 40 years. 
At his final trial here he said that despite 
the fact that he had spent 30 years of his 
life in prison, he bore no ill-will against 
society or against detectives who had run 
him down. 

His real name was Charles O’Connell,' 
but he discarded it many years ago, and his 
first sentence was served gn Blackwell 
Island in 1883. He was a noted bank- 
sneak and was among the class of thieves 
who drew the steel of the Pinkertons. For 
many years his specialty was the use of a 
fish-hook cane to extract packets of bank- 
notes. When arrested in Washington Hardy 
possessed a diamond ring which he got from 
Arnold Rosenfeld, N. Howard St. 


wey. 
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. Diamonds Exclusively 








7] 
GOOD WILL 


IS THE REWARD OF YEARS OF 


FAITHFUL SERVICE 


It is a quality in any busi- 
ness which can neither be 
bought,sold nor given away. 








Faithful service and unselfish cooperation 
for over thirty-three years has been the 
means used to acquire this valuable asset 
and has proved to be of distinct advantage 
to our customers. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 





We Sell 
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Historians Re-elect All Officers 





Members of Maiden Lane Historical Society Hold Annual Meeting—Arrange 
for Unveiling Tablet and Luncheon in the Fall 














t their annual meeting held Thursday 


: oon at the rooms of the Jewelers 24- 


aftern : : 
Club of New York City, 15 Maiden 
0 anidvers of the Maiden Lane 


Historical Society re-elected all of the old 
officers for the ensuing year, confirming the 





A. K. SLOAN, REELECTED PRESIDENT 


decision to erect a tablet in the vicinity of 
the site of the old Howard Hotel at Maiden 
Lane and Broadway, and decided to post- 
pone the regular luncheon of the club from 
Spring to Fall and make it coincide with 
the unveiling of the tablet. The luncheon 














ALBERT ULMANN, HISTORIAN 


will be held on Saturday afternoon, Oct. 11, 
probably at the Lawyers’ Club in New York. 

The members gathered shortly after 3 
o'clock and greeted the veteran president, 
A. K. Sloan, who presided with his usual 
success, Secretary ‘Joseph D. Little re- 
cording. The treasurer, Leo Wormser, re- 
ported a balance of $639.39, with the dues of 
this year yet to be heard from. 


Resignations were received from three 
members, Ingomar Goldsmith, Max S. Kall- 
man and A. Shire, while two new members 
were elected, M. S. Brewster, with R. D. 
Brokaw & Son, and Benjamin F. Dufrees, 
of A. S. Van Wezel, Inc. 

When it came to the election of officers 
President Sloan was reluctant to run again, 
but Vice President Sherwood was called to 
the chair temporarily and Mr. Sloan 


elected by acclamation. 


The other officers reelected consist of 
Vice Presidents John W. Sherwood, George 
M. Hard, Louis Kahn, M. L. Bowden, Sr., 
O. G. Fessenden and George E. Fahys; sec- 





SHERWOOD, VICE PRESIDENT 


J. W. 


retary, Joseph D. Little; treasurer, Leo 
Wormser; historian, Albert Ulmann. 

The trustees reelected were Henry Ab- 
bott, C. G. Alford, A. L. Brown, W. T. Car- 
ter, Leopold Stern, C. E. Hastings, H. C. 
Larter, W. L. Rosenfeld, M. D. Rothschild, 
John L. Shepherd, W. H. Tarlton and T. 
Edgar Willson. 

The luncheon committee appointed con- 
sisted of Courtland E. Hastings, chairman ; 
John W. Sherwood, Harry C. Larter, Leo 
Wormser, A. L. Brown, Albert Ulmann, 
Joseph D. Little and T. Edgar Willson. 

On motion of Mr. Larter, the date of 
Oct. 11 was decided upon. The secretary 
was instructed to notify the tablet com- 
mittee and the historian to have their data 
ready in time to have the tablet ready for 
unveiling before the luncheon was held. 

It was decided to print a new booklet con- 
taining the photographs of various tablets 
erected by the society together with the 
new tablet, the constitution and list of mem- 
bers of the organization. 





Samuel Lande, Battle Creek, Mich., has 
been succeeded by Schellenger & Watson. 
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JEWELS AND WATCHES STOLEN 


Thieves 





Loot Store of Harry S. Burr, 
Elyria, O., in Daylight Raid 
Eryria, O., March 28.—While Harry S. 


Burr was at lunch today thieves broke into 
his jewelry store in the heart of the business 





J. D. LITTLE, RECORDING SECRETARY 


district and stole over $3,000 worth of 
jewels and watches. 

Although Mr. Burr was absent from his 
store less than half an hour, the robbers 
cleaned out practically the entire contents 
of his display cases. They overlooked a 
tray of diamonds which had been tempo- 
rarily placed on top of the safe. It is be- 
lieved by the police that they may have left 





LEO WORMSER, TREASURER 


hastily and did not have time to take the 
tray of diamonds. 

Entrance was gained by boring a hole in 
the door and unfastening the lock. 








A window in the store of M. E. Freeman 
& Bro., 99 Peachtree St., Atlanta, Ga., was 
recently smashed and $1,500 worth of mis- 
cellaneous jewelry was taken. 








THE JEWELERS’ CIRCULAR 




















This illustration is an example of one 
of the cameos which we are carving to 
a greater extent, increasing our selection 
of unusual cameos to better satisfy the 
requirements of the trade. 


Our studio is specialized in developing 
any subject or any idea in artistically 











carved cameos. 


F. VITELLI & SON 
277 Broadway, New York 
The House of Cameos 


































WHOLESALERS MEET 


‘adelphia Association Elects Officers and 
Receives Reports 

tpH1A, Pa. March 29.—The an- 

pane of the Association of Whole- 


me welers of Philadelphia was held last 
sale J 





PRESIDENT 


LOUIS SICKLES RE-ELECTED 


Monday night at Dooner’s Hotel, at which 
time, following the customary informal 
banquet, officers were elected for the en- 
suing year. 

No change was made in the present per- 
sonnel, all those who have served during 





ROBT. COATES, SECRETARY. 


the war period being re-elected. They are 
Louis Sickles, president; William H. Hurl- 
burt, vice-president; Robert L. Coates, sec- 
retary; John S. Cooper, treasurer; and F. 
H. Chapman, Joseph B. Bechtel and Ar- 
thur T, Hagstoz, members of the board of 
directors. In the case of Mr. Hagstoz, he 
was elected for the first time last year to 
succeed the late D. V. Brown. 

Reports of the treasurer and of commit- 
tees and an informal discussion of the new 
tax bill concluded the evening’s program. 
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No action beyond discussion was taken re- 
garding the War Revenue problems. 








JERSEY JEWELERS MEET 


Monthly Gathering Held at Elizabeth— 
Fraudulent Advertising Denounced 
and New Revenue Tax 
Discussed 

ExizaBeTH, March 31.—The March meet- 
ing of the New Jersey Retail Jewelers’ As- 
sociation was held in Sigel’s Hall, Elizabeth. 
An address on “Truth in Advertising” was 
given by Robert F. Nattan, of the editorial 
staff of THe JEWELERS’ CircuLar. He ad- 
vocated truth in advertising and denounced 
the unscrupulous methods employed by 
some advertisers. 

Plans were forwarded at the meeting for 
the annual convention of the State associa- 
tion which will be held in Asbury Park on 
June 22, 23, and 24. A letter was received 
from A. E. Garnsey, president of the Maine 
Retail Jewelers’ Association, praising the 
method of the New Jersey organization in 
distributing monthly bulletins concerning 
the activities of the association. He men- 
tioned the work of Frank Thorwarth, an 
Elizabeth jeweler, as being instrumental in 
the promotion of action by the State as- 
sociation. 

The New Jersey association has 120 mem- 
bers, each a reputable: jeweler in his re- 
spective community. There were 23 pres- 
ent at the meeting, including S. T. Morrow, 
this city, who has been in business 49 years. 

The meeting was presided over by Jean 
R. Tack of Newark, the president of the as- 
sociation. During the meeting Sydney Holt 
of Frank Holt & Co., Newark, and Conrad 
J. Brotherly, also of Newark, spoke re- 
garding the revenue bill. A number of ques- 
tions relative to the new law were dis- 
cussed. 

The gathering was the first held in this 
city in seven years. Following a dinner the 
members indulged in bowling. 








Cincinnati Jewelers Adopt Resolution Ask- 
ing for Elimination of 5 Per Cent 
Tax on Jewelry 


CincinnatI, '‘O., March 28.—Ohio’s Sen- 
ators and members of the House of Repre- 
sentatives have been mailed copies of the 
resolution recently adopted by the Whole- 
sale Jewelers’ & Manufacturers’ Association 
of the Chamber of Commerce asking for the 
elimination of the 5 per cent tax on jewelry 
articles sold by retailers which was con- 
tained in the 1918 Revenue Act. The reso- 
lution which was adopted unanimously by 
the organization is self-explanatory and is 
as follows: 


Whereas: The Revenue Act of 1917 taxed only 
a limited number of articles sold by jewelers at 
3 per cent when sold. by manufacturer, producer 
or importer; and 

Whereas: Section 905 of the Revenue Act of 
1918 places a tax of 5 per cent on sales for con- 
sumption or use of practically all articles sold 
by retail jewelers; and 

Whereas: The increased number of articles at 
the increased rate of taxation will oblige jewelers 
to pay the Government five times as much revenue 
on the sale of their goods in time of peace as 
they were asked to pay during the war; and 

Whereas: Jewelers are affected also to some ex- 
tent by Sections 900, 902 and 904 of the Act of 
1918; and 

Whereas: We consider the entire plan of taxing 
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a few selected industries heavily, and omitting to 
tax all other industries, as unjust, discriminatory, 
and. un-American; .and_. NaN 

Whereass We believe that Congress should 
hasten to adopt some system of taxation which 
shall entirely eliminate the unfair and obnoxious 
kind of levy exemplified by Title IX of the Act 
of 1918, which embraces some twenty industries, 
including the jewelry industry; and 

Whereas: Congress can readily give the needed 
relief to the country at its next session by striking 
from the Revenue Act of 1918 the entire Title IX 
covering Section 900 to 907 inclusive by joint 
resolution; now, therefore, be it 

ResoLveD: That the Wholesale Jewélers’ & 
Manufacturers’ Association of the Cincinnati 
Chamber of Commerce respectfully request its rep- 
resentatives in the United States Senate and the 
House of Representatives to work for and vote 
affirmatively for such a joint resolution; and be it 
further ‘ 

Resotvep: That copies of these resolutions be 
sent to both of our Senators and to every one of 
our Representatives, and the copies thereof be 
given to the press for publication. 








Medals for All Mount Vernon, N. Y., Men 
in the Service of Uncle Sam 

The residents of Mt. Vernon are planning 
to show their appreciation of what their 
soldiers have done in the world war, not 
only collectively but individually. To this 
end every soldier will be given a bronze 
medal. 

It will be known as the Citizens’ Medal 
and will be given to all men who were 
sworn into the service of the Army and 





MEDAL FOR MT. VERNON SOLDIERS 


Navy. No distinctions ate made for service 
either in this country or abroad. The idea 
is to give each one who served in the war 
something which is commemorative of the 
fact. 

Then in a special book the recipients of 
the medal will be asked to sign their names 
and this with a list of the donors of the 
medals will comprise a permanent roll of 
honor made by the men themselves with 
their signatures and this book will be de- 
posited in the Mount Vernon Public Li- 
brary. 

The medal is the work of E. H. Hufnagel, 
Inc., jewelers, and a large reproduction is 
being shown in the. window of their store 
in Mt. Vernon. 
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J. MEHRLUST 


Manufacturer of diamond 


jewelry of the highest class. 








Gems and diamonds and pre- 


cious stones of every description. 


Semi-mounted rings of exclusive 


design and artistic merit. 


Uptown Office and Factory Downtown Office 
6 West48th Street 12&H4 John S treet 
TELEPHONE {1322} BRYANT TELEPHONE (3$$} CORTLAND 
New York City. 
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SAFE BREAKS PAVEMENT 


Moving Men Have Troubles of Their Own 
But Finally Get Big Strong Box 
Safely Housed 


PHILADELPHIA, Pa., March 29.—“Gee, 
wouldn’t that jar you.” Thus one young 
aspiring thief might have said to the pro- 
fessional cracksman, last Saturday, if they 
had viewed a perfectly good load of jewel- 

within their reach. 

Yes, there was $100,000 worth of jewel- 

on a pavement on Chestnut St. But 
what was the use of wishing ? The jewels 
were guarded by a detail of policemen and 
workmen. Then again, they were enclosed 
in a seven-ton steel safe. 

The robbers, if robbers were there, after 
watching the efforts of the workmen sev- 
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HOW THE SAFE BROKE THE PAVEMENT 


eral minutes, probably departed with an 
expression of utter contempt and disgust 
on their countenances for all policemen and 
society in general. 

Shortly before noon last Saturday a large 
safe was being moved across the pavement 
in front of the establishment of the Hol- 
lander & Fleishman Co., who were just 
vacating the premises at 808 Chestnut St. 
It was in the very middle of the pavement 
when the stone slabs beneath caved in un- 
der the weight. Workmen, who were guid- 
ing the truck upon which the safe reposed, 
narrowly escaped injury. The safe sunk 
half way to the cellar when joists suspend- 
ed it half in and half out of the hole. 

Traffic was suspended and a crowd quick- 
ly assembled. A detail of plain-clothes men 
and reserves were soon on the scene as a 
protection. It was necessary to erect a 
derrick and lift the safe from its resting 
place and onto a truck, an operation which 
took the better part of the day. 

A large crowd watched the whole opera- 
tion and also the subsequent transfer to 
the new store of the Hollander & Fleish- 
man Co., at the northeast corner of 11th 
and Chestnut Sts. No further mishaps 
marred the journey. The new store was 
opened for business last Saturday, despite 
the lateness of the arrival of the safe. 
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The Hollander & Fleishman Co. plan 
more enlargements to their new home 
within a short time. The storeroom to 
the rear, now occupied by Ralph Binder, 
dealer in precious stones, will be taken 
over and the partition between knocked 
out, giving the new firm a floor space of 
about 1,200 square feet. This includes an 
up-to-date shop which has been fitted out 
in the basement. 

The Hollander & Fleishman firm was 
established in 1909 at 46 S. 8th St. and 
this is its second move since that time, each 
change being to secure larger quarters. 
The final enlargement of the latest store is 
planned for October. 








ROBBED ON A TRAIN 
New York Jeweler Reports Loss of Grip 
with $15,000 Worth of Jewelry While 
Riding from Philadelphia to 
Washington 

Wasuinerton, D. C., March 25.—Abraham 
Walters, a wholesale jeweler at 12 E. 118th 
St., New York, reported to the police today 
that he was robbed of a bag containing 
$15,000 worth of jewelry while on a train 
en route from Philadelphia to this city. 

Walters boarded a late train out of Phil- 
adelphia last night intending to go to Balti- 
more. He was sound asleep when the train 
reached Baltimore and did not awake until 
well on his way to this city. Two uniden- 
tified men who boarded the train at Phil- 
adelphia, took seats near Walters and got 
off at Baltimore, are being sought by the 
police. The police believe the men had 
seen the dealer’s display of diamonds and 
jewelry and boarded the train with the in- 
tention of robbing him. 

One of the suspects took the seat beside 
Walters and the other sat down across the 
aisle. The one in the seat with the dealer 
opened a newspaper and kept it spread in 
front of him. This man shifted tickets in 
the jeweler’s hat, replacing a white one 
indicating the passenger was going to Balti- 
more with a red, indicating Washington, so 
that when Baltimore was reached the train- 
men took it for granted this city was the 
jeweler’s destination. 

A woman in the same coach and the 
flagman told detectives who investigated 
the case that the man in the seat with 
Walters handed a bag to the man across 
the aisle. They did not know it belonged 
to the sleeping passenger until he awoke 
and missed his property. 

After reporting the robbery to the local 
police Walters went to Baltimore to enlist 
the aid of the authorities of that city in an 
effort to capture the thieves. 

The property stolen consisted of 482 
watches, something over 30 loose dia- 
monds, a collection of rings and several 
dozen wrist watch bracelets. 





Baltimore Police Working on Case 


BattimorE, Md., March 29.—According to 
the local police, the jewelry valued at $15,- 
000, owned by Abraham Walters, New 
York, which was reported stolen to the po- 
lice here on March 25 while Walters was 
en route to Washington, was not insured. 
According to Detective-Lieutenants T. W. 
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Quirk and Cornelius Roche, who have been 
at work on the case, some of the jewelry 
had been bought on memorandum from 
wholesale jewelers in New York. 

It is believed that the bag was stolen 
somewhere between Wilmington and Balti- 
more while Walters was asleep in a day 
coach. The salesman boarded the train at 
Philadelphia late at night and he placed 
the bag under his seat. On the way to 
Baltimore he feel asleep, and when the 
train arrived at Washington, Walters dis- 
covered his loss. It is needless to say that 
he was almost frantic, and he immediately 
notified the Washington police, who, in 
turn, communicated with the Baltimore au- 
thorities by telephone. 

A rigid investigation was made by De- 
tectives Quirk and Roche, and each man 
who left the train here was accounted for. 
Local sleuths believe that Walters was 
“stalked” by a professional when he board- 
ed the train in the Quaker City. In fact 
they have got a good description of a man 
who followed Walters to the train in Phil- 
adelphia and who occupied a seat opposite 
him. Certain information has been re- 
ceived by the authorities, but they aré not 
in a position to divulge it. 

The stolen jewelry included 304 ladies’ 
gold wrist watches, some finished in plati- 
num and set with diamonds; six ladies’ 
platinum dinner rings, three cluster dia- 
mond rings, 38 loose diamonds, 16 38-100 
carats, 70 ladies’ octagon gold watches, 36 
men’s gold filled watches and a miscellane- 
ous lot of men’s and ladies’ rings. Walters 
impressed the police with the details of the 
theft, and he said that bag was removed 
so easily that he did not notice it. The 
loss emphasizes the importance of taking 
the necessary precaution by salesmen when 
on the road. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended March 29, 1919. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,058,207.01 


Gold bars paid depositors........... 260,652.81 
DUB. ds cardgtnenstebinternenel $1,318,859.82 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Mardi Beis sic. oes ives sebeseses $252,601.28 
NGOS ne dv Au twas ieee tide 91,037.62 

=) SE dasdccen cesecduereeemel 228,037.78 
a Bi veer Ss checked been cues 136,658.88 
SERIE tik ccna dastendoes 217,997.99 

- Dv ttianavesays ocape tesedes 131,873.46 
Behe i. .tvinsacks tadkakakcanen $1,058,207.01 








A handsome poster was recently issued 
by the Conklin Pen Mfg. Co. of Toledo, 
O. It is entitled “Peace.” The original, 
done in oils, was painted by Norman Price, 
one of the country’s foremost artists, and 
the Conklin people were so impressed by 
the note which Mr. Price struck in it that 
they purchased it from him and had it re- 
produced. “Peace,” it will be seen, is cast- 
ing aside the bloodstained sword of war 
and turning her back on all the horrors 
connected with it, and looking with ap- 
proval toward the pen and the evidences 
of industrial activity of which the pen is 
symbolic. In the background-of this scene 
of Reconstruction or industrial activity is 
seen a number of great mills. 
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DEATH OF LOUIS WOLFSHEIM 


Well Known Case Maker Passes Away After 
a Long Illness 

Louis Wolfsheim, head of the firm of 
Wolfsheim & Sachs, manufacturers of 
jewelry cases and trays and one of the 
best known men in this line, passed away 
Thursday at 2 P. M. as the final result of 
iliness from which he had suffered for 
more than a year. Mr. Wolfsheim had re- 
cently been in a hospital as the result of 
a nervous breakdown which followed a 
complication of troubles and his death, 
while not entirely unexpected, will prove a 
severe blow to his many friends through- 
out the industry. The funeral services 





THE LATE LOUIS WOLFSHEIM 


were held Monday at 9.30 a. m. from his 
residence, 789 West End Ave., and the 
interment was in Cypress Hills cemetery, 
Brooklyn. 

Louis Wolfsheim was a New York boy, 
having been born in the borough of Man- 
hattan 54 years ago last December. After 
receiving his education in the public 
schools, he started as an apprentice in the 
manufacturing of jewelry cases and trays 
with the old house of Ludwig Lehman, 
then at 122 Fulton St. Entering as an ap- 
prentice, he learned the trade thoroughly 
and remained with the house for about 10 
years. Having acquired a knowledge of 
the business and built up many friends in 
the jewelry trade, he decided to embark in 
business for himself, and did so, starting 
in 1888 at 44 Maiden Lane. A short time 
later he formed a partnership with Her- 
man Goldsmith, the concern being known 
as Wolfsheim & Goldsmith, at which time 
he developed a general business in jewelry 
boxes, cases and trays, and similar acces- 
sories. The house, which was then at 14 
Maiden Lane, continued for five “years, 
after which time Mr. Wolfsheim continued 
business for himself for a short time until 
in 1897 he and Elkan M. Sachs formed a 
Partnership under the style of Wolfsheim 
& Sachs, the firm being located at 48 
Maiden Lane. 

Wolfsheim & Sachs continued to develop 
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the business, and the partnership has re- 
mained without change to the present day. 

Mr. Wolfsheim was married 28 years 
ago to Miss Sophie Marx, sister of Charles 
Marx, and to them were born a son and a 
daughter. Mr. Wolfsheim’s whole interest 
centered in his home and his business, and 
although he was a member of Mount Nebo 
Lodge of Masons and interested as a sub- 
scriber in many charities, he took little part 
in social affairs. Always a hard worker, 
he was at the same time a man of genial 
disposition who made friends in every walk 
of life, and to most of the customers of his 
house, both in New York and on the road, 
he was known intimately, having traveled 
considerably for his firm at one time in the 
various sections of the country. 

Twelve years ago he suffered a nervous 
breakdown from overwork but seemed to 
have recovered. Last May, however, as a 
result of physical complications he suffered 
a relapse and his condition grew so bad 
he was forced to give up active connection 
with the business. Specialists of all kinds 
were consulted but without avail. 

Mr. Wolfsheim is survived by his widow 
and by his son, Sylvan Wolfsheim, who is 
connected with the house of Wolfsheim & 
Sachs, as well as by his daughter, Mrs. 
Charles Mandel. 

Mr. Wolfsheim, Jr., was in San Fran- 
cisco when his father’s condition became 
critical and he was immediately telegraphed 
to, but the end came shortly after. 

The funeral services were held on the 
arrival of the son in New York. 








Death of Lewis Doolittle 


New Haven, Conn., March 29.—Lewis 
Doolittle, of 98 Grand Ave., Fair Haven, 
died at the residence of his son, Dr. L. T. 
Doolittle, at Pond Point, Wednesday, at 
the age of 83 years. About two weeks ago 
he fell and fractured his hip and has since 
been gradually failing. He had resided 
here about 14 years. 

He was a native of Westfield, Mass., 
where he owned a large farm. He was one 
of seven brothers who enlisted in the Civil 
war, but he was. not able to go to the front 
owing to an accident just before his regi- 
ment left. 

He was an expert silver plater and was 
superintendent at the plant of the Spring- 
field Silver Plating Co. for 15 years; as- 
sistant superintendent at the Meriden Sil- 
ver Plant and at one time superintendent 
at the Wilcox Silver Plate Co. plant. 

He was the inventor of several patents 
of use in the silver plating business. 

Mr. Doolittle was for several years di- 
rector in one of the Middletown banks. 
He was for many years a member of the 
Westfield M. E. Church and later of the 
East Pearl Street Church. He was also a 
member of the Patriotic Order of the Sons 
of America. 

Mr. Doolittle was of a commanding figure, 
being over six feet in height and was a 
great walker. He was in good health up to 
the time of his accident and but for that, 
would doubtless have lived many years. 

He is survived by his widow and two 
sons, Dr. L. T. Doolittle, the dentist at 103 
Grand Ave., and Dr. A. W. Doolittle of 
Torrington. 
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DEATH OF CHARLES A. LANDIS 


Harrisburg Correspondent of “The Jewelers’ 
Circular,” Passes On After a 
Short Illness 

HarrisBurGc, Pa., March 29.—Charles A. 
Landis, for some years local representative of 
THE JEWELERS’ CIRCULAR, and a newspaper 
man of considerable experience, died March 
4 from pneumonia. He had been cashier of 
the local plant of Lalance & Grosjean Mfg. 
Co. for 18 years and was at one time a 
councilman. 

The death of Mr. Landis followed less 
than six days’ illness from influenza which 
developed into double pneumonia. 

He began his business career as a news- 
paperman, working on the staff of the Har- 








' 
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risburg Telegraph for about 13 years, being 
elevated to the position of city editor dur- 
ing that period. He later became affiliated 
with the Union Bag & Paper Co., doing 
special newspaper work for them. After 
six months’ service for this firm he entered 
the employ of the Lalance & Grosjean Mfg. 
Co. 

Mr. Landis was a warm friend of the late 
Colonel Theodore Roosevelt for many 
years, and received one of the last letters 
written by the distinguished ex-President. 
He was a delegate in 1912 to the Republi- 
can national. convention at Chicago and 
later in the same year was returned as a 
candidate to the national Bull Moose con- 
vention which nominated Colonel Roosevelt 
as candidate for the Presidential office. 

At the time of the recent memorial ser- 
vices for Mr. Roosevelt Mr. Landis acted 
as chairman of tne local committee, con-, 
tributing greatly to the success of the 
occasion. 

For many years Mr. Landis was an active 
member of Messiah Lutheran Church. He 
was also a member of the Modern Wood- 
men of America, and a former member of 
Common Council. 

He is survived by his widow, two daugh- 
ters, Margaret and Miriam Landis, and a 
son, Luther Landis; his father, Alderman 
A. M. Landis, two sisters and a brother. 
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[IMPORTANT CUSTOMS DECISION 





Duty on Certain Necklaces of Beads Re- 
duced to 50 Per Cent Ad Valorem 


The Board of United States General Ap- 
raisers handed down an important deci- 
Cg last week reducing the duty on im- 
rted necklaces or neckchains which con- 
sisted chiefly of beads. This ruling sus- 
tains protests of the American Bead Co., 
New York city. The goods in question con- 
sisted of beaded trimmings, beads, orna- 
ments, etc., which previously to the ruling 
had been assessed for duty at the rate of 
6 per cent ad valorem under Paragraph 358 
of the Tariff Act of 1913. The claim chiefly 
relied on by the importers was that the arti- 
cles were properly dutiable at the rate of 
50 per cent ad valorem under Paragraph 333 
of the said act. This claim was upheld. A 
claim is also made in several of the pro- 
tests that a discount of 5 per cent on the 
duties imposed should be allowed under 
subsection 7 of Paragraph J. section 4 of 
the Tariff Act of 1913. This claim was 
overruled on the authority of the case of 
United States vs. Pulaski (243 U. S., 97; 
T. D. 37104). 

Counsel for the importers and the As- 
sistant Attorney General stipulated and 
agreed in the writing that the goods cov- 
ered by Schedule A, consist of trimmings, 
braids and ornaments composed in chief 
value of beads and that they are of the 
same dutiable character as the article passed 
upon by the Court of Customs Appeals in 
Loewenthal vs. United States and Willen- 
borg vs. United States (6 Ct. Customs Ap- 
peals 209; T. D. 35464.) 

The findings of the Board covering 15 
typewritten pages are summarized as fol- 
lows: 

“(1) Necklaces or neckchains in chief 
value of beads, not embroidered nor ap- 
pliqued are properly dutiable as beaded 
articles at 50 per cent ad valorem under 
Paragraph 333 rather than as jewelry under 
Paragraph 356 of the Tariff Act of 1913, 
which called for 60 per cent ad valorem. 

“(2) Commercial designation must be 
definite, uniform and general. These quali- 
fications are matters of fact to be estab- 
lished by proof. The common designation 
of merchandise is also a matter of fact to 
be established by proof. 

“(3) The facts do not establish that the 
necklaces or neckchains are definitely, uni- 
formly and generally commercially or com- 
monly known as jewelry.” 

The evidence in this case was very volu- 
minous, witnesses have been called from 
practically every large jewelry and depart- 
ment store in the city. The hearing ex- 
tended over a long period of time and at- 
tracted a great deal of attention in customs 
circles. The findings of the Board of Gen- 
eral Appraisers, which may be appealed in 
the Court of Customs Appeals in Wash- 
ington by the Government, reduces the duty 
on this class of merchandise from 60 per 
cent to 50 per cent ad valorem and is a de- 
cided victory for the importers. 

The importers were represented before 
the Board by John F. Strauss and Jacob 
L. Klingaman of Strauss & Hedges, cus- 
toms attorneys, while the Government was 
represented by Special Attorney Charles 
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D. Lawrence and Harry M. Farrell of As- 
sistant Attorney General Hanson’s office. 


CHECK FORGER WANTED 


Pinkerton Detectives Trying to Catch No- 
torious Swindler Who Has Long 
Record of Crime 
Eugene F. Parker, alias Charles E. Fay, 
a clever check forger, is now being sought 
throughout the country by Pinkerton de- 
tectives in connection with the swindle 
worked on the Hennegan-Bates Co., 7 E. 
Baltimore St., Baltimore, Md., on Feb. 26. 
As was reported'in a previous issue of 
THE JEWELERS’ CIRCULAR, a man passed a 
worthless check on the above concern ob- 

taining in return a watch valued at $370. 
Not only did he pass the check on the 
Baltimore concern but he also came on to 
New York where he tried, on Feb. 28, to 
have his check. accepted at the store of 
George W. Welsh’s Sons, jewelers, 213 
Broadway. In each instance he posed as a 
bank official. In his second venture, how- 
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EUGENE F. PARKER, NOTORIOUS CHECK 
SWINDLER 


ever, his check was refused and he there- 
fore had jewelry valued at $350 sent to “F. 
G. Norwood,” of the Central Trust Co., 
Frederick, Md. The real Mr. Norwood was 
surprised on receipt of the package and 
after investigating returned the property. 

Charles E. Fay has a criminal record ex- 
tending over the past 40 years. He has 
posed as a bank official. 

Fay was first arrested in 1885 in Troy, N. 
Y., for forgery and sentenced to five years 
in Dannemora Prison. Soon after his re- 
lease in 1890 he was again arrested on the 
same charge in Boston, Mass., and sen- 
tenced to 18 months in the House of Cor- 
rection. He was next arrested in Plain- 
field, N. J., in 1902 when he was again ap- 
prehended on a forgery charge and sent 
to the State prison in Trenton to serve 10 
months. In 1909 he again began operating 
and was arrested in New York City on a 
charge of grand larceny and sentenced to 
serve six years and eight months. 

In 1916 Fay was released and on Feb. 28, 
1917, he passed a worthless check on 
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Dreicer & Co. He was captured and was 
sentenced to two years and six months im- 
prisonment. On Jan. 21, 1919, he was freed 
and later indicted in Boston on a forgery 
and a grand larceny charge. 

Some years ago Fay worked as a hotel 
clerk. He sometimes poses as H. H. Bow- 
man, president of a large bank .in Spring- 
field, Mass. He is a well educated man, a 
very pleasant talker and can act the part 
of a bank president. He is about 65 or 70 
years of age. He has mixed gray hair, is 5 
feet 10 inches tall and weighs about 140 
pounds. As a rule he has a smooth shaven 
face but may have a mustache. He has 
lines about his mouth and appears to be a 








consumptive. He talks with a slight 
southern accent. 
NEW BILLS INTRODUCED 





Measures of Interest to the Jewelry Trade 
Presented to the Rhode Island 
General Assembly 


Providence, R. I., March 29.—Yesterday 
was the last day under the rules. of .the 
Rhode Island General Assembly in which . 
new business can be introduced at the pres- 
ent session, except by unanimous consent, 
and the usual big batch of bills came in. 
Several of the measures are of interest, di- 
rectly or indirectly, to the manufacturing 
jewelry and allied branches. Among them is 
one for the establishment of an officer to be 
known as the Commissioner of Labor, to 
have all the powers and duties imposed 
upon the present Commissioner of In- 
dustrial Statistics and that the present in- 
cumbent of the latter office shall become the 
Commissioner of Labor. The act also cre- 
ates a board of labor to consist of the 
Labor Commissioner, who shall be chair- 
man, and four other persons to be ap- 
pointed by the Governor with the advice 
and consent of the senate. Two of the 
members of the board shall be representa- 
tives of the employers of the State and two 
citizens shall be representatives of organ- 
ized labor. 

Representative Andrews of Cranston has 
introduced an act prescribing a jewelers’ 
lien for repairs, in amendment of and in 
addition to Chapter 257 of the General 
Laws, entitled “Of Liens.” The act pro- 
vides that “every jeweler, watchmaker or 
silversmith who shall alter, repair or do 
any work on any article of personal prop- 
erty at the request of the owner or legal 
possessor thereof shall have a lien upon 
and may retain the possession of any such 
article until the charges for such altera- 
tion, repairing or other work has been paid. 
If such charge or charges remain unpaid 
for a period of one year or more any such 
jeweler, watchmaker, or silversmith may 
sell such article at private or public sale, 
and the proceeds, after first paying the 
expenses of sale, shall be applied in pay- 
ment of such charge or charges, and the 
balance if any shall be paid over to the 
person at whose request such work was 
done.” The act provides that due notice 
shall be given at the last known residence of 
the person who ordered the work and if un- 
able to locate the person to advertise in a 
daily newspaper for at least six days prev- 
ious to proposed sale. % 
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Mass. and Rhode Island Jewelers Hold Big Convention 





Many Important Trade Matters Considered at Two Days’ Gathering—Resolu- 
tions Adopted Asking for Action on Questions of Vital Interest to Jewelers. 

















SprincFIELD, Mass., March 27.—Demand 
that the luxury excise tax be repealed, 
coupled with resolutions recommending 
that the national association provide a press 
agent, that the retailers sell by trade-mark 
instead of long-time guarantees, that the 
association support legislation fixing a 
standard price for standard goods, thus 
preventing cut-rate dealing and advocating 
honest profits only in the business, were 
the outstanding features of the two days’ 





J. F. KAHL, PRESIDENT-ELECT 


convention of the Massachusetts Retail 
Jewelers’ Association, embracing the State 
of Rhode Island, which came to a close 
yesterday afternoon. It bristled with busi- 
ness of national importance and it un- 
doubtedly marks a new era in the activities 
of organized effort among jewelry associa- 
tions. 

Forced by the war to remain virtually 
inert, the convention just culminated was 
eagerly seized upon by the association to 
launch upon a campaign of trade reforms 
and innovations, which long have been 
needed, and which border upon the revo- 
lutionary. This is in keeping with the in- 
dustrial reorganization which is radically 
changing the trade and commercial world 
and which is apparently inevitable. 

Realizing that such sweeping changes 
were bound te come, sooner or later, the 
Bay State” and “Little Rhody” jewelers 
grasped time by the forelock and have de- 
manded what they deem to be the essential 
needs of the trade at this epochal period in 
the jewelry trade. 

A definite stand against misleading ad- 
vertisements stating “fake” values in 
Jewelry was taken following the condemna- 
tion of a certain full page advertisement in 
a Springfield morning paper, and the asso- 


ciation voted to ask the chamber of com- 
merce to assist in the elimination of ad- 
vertisements misrepresenting values and 
misleading the public. The adoption of a 
set of resolutions, the election of officers 
and a question box discussion of timely 
problems comprised the program of the 
closing session of the convention. 

A resolution that each member invest to 
the utmost in the fifth liberty loan was 
passed. The custom of some convening or- 
ganizations to inform the public what forms 
of jewelry should or should not be worn 
was deprecated and a resolution was passed 
requesting that the American National Re- 
tail Jewelers Association ask the fashion 
publicity bureau to advocate the services 
of a publicity agent who would instruct 
the public on styles of jewelry. 

Mr. Lilley recommended a system of 
graded dues for members, a paid secretary, 
efforts to secure the resumption of the 
wireless time service and outlined what the 
jewelers have done to assist the Govern- 
ment in its war program. 


Ellis Gifford, chairman of the trade in- 
terests committee of the national associa- 
tion, spoke at the morning session and ex- 
plained the new accounting through the 
efforts of the association, which is now in 
the hands of the Harvard school for busi- 
ness administration for perfection of de- 
tails. The report of the secretary, L. S. 
Smith, showed that the membership of the 
association has increased from 168 to 181. 

The papers read before the gathering 
were exceptionally informative and inter- 
esting and show to what extent the asso- 
ciation has reached in its program of ad- 
vancement and trade uplift. A move was 
made to increase the number of branches 
to the State association and one will prob- 
ably be shortly organized in this city. 

In view of ‘the fact that leading manu- 
facturers, wholesalers and retailers were 
present the deliberations of the association 
took on an importance which can scarcely 
be exaggerated. The enthusiasm displayed 
by the conventioners is a kappy augury for 
the near future and shows a disposition on 
their part to do everything in their power 
to effectuate the recommendations of the 
convention, and the highest praise is due 
to the retiring president, E. F. Lilley, Sec- 
retary Smith and the various committees 
for the efficient manner in which the whole 
affair was carried out. 

A great part of the success also is due 
to the careful preparations of the reception 
committee in conjunction with the Spring- 
field Chamber of Commerce. This or- 
ganization had a registration table at the 
door of the banquet hall of the hotel, and 
C. W. Winslow with his assistant rendered 
every possible courtesy to the visitors in 
the city. Clifton A. Jackson, the general 
secretary of the chamber conveyed the 
greetings of Mayor Adams and President 
Stewart at the opening of the banquet. 
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Springfield was at its best, and this wide-a- 
wake organization made the 200 visitors 
feel perfectly at home, and also gave the 
appearance of personal interest in the 
affairs and program of the convention. 


Tuesday Afternoon Session 


In the afternoon session pronounced op- 
position was voiced to the luxury excise 
tax, it being called unjust and discrim- 
inatory, inasmuch as it affects industries 
which have been more than loyal to the 
nation in its time of need, and its appeal 
was urged on the grounds that it was cre- 
ated strictly as a war measure, when hos- 
tilities were still in progress, and that at 
the present time no real need exists for 
such legislation. The principal opponent 
of the luxury tax was Col. Harry L. 
Brown, president of the Boston Jewelers’ 
Club and treasurer of the Waltham Watch 
Co. In his address on “The Effect of the 
Jewelry Tax” he laid particular stress upon 
the fact that it was designed as a. war 
measure only, to be in effect during hostil- 
ities, and that it was passed only because it 
had gone so far that it could not be with- 
drawn at the time the armistice was signed. 

By securing the repeal of the tax, he said, 
jewelers would be enabled to broaden their 





RETIRING 


E. F. LILLEY, PRESIDENT 
work and to give employment to many 
more returned soldiers and to workers no 
longer needed in munitions plants. He urged 
the members to use all of the influence they 
could to secure the repeal of the bill at the 
earliest possible moment. 

William Orr of New York, vice-president 
of the American Trade Acceptance Council 
and secretary of the National Association 
of Credit Men, gave an instructive talk in 
which he pointed out the benefits to the 
be derived by the jewelers through the ap- 
plication of the principles of the “trade ac- 
ceptance.” 


The Banquet 


The challenge to Massachusetts business 
men to show the traditional spirit of op- 
timism and American courage in solving 
the problems of the day following the war 
was sounded ‘by Lieutenant-Governor Chan-> 
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We beg to announce the removal of our New York Offices and Diamond 
Cutting Works to 88 University Place, between 11th and 12th Streets, 
one block west of Broadway. 


We will have enlarged facilities for taking care of our increasing business 
and extend to the trade a cordial invitation to visit us at your convenience 


Marchand Bros. & Co. 


Telephone, Stuyvesant 7641 
March 29th, 1919 
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ning Cox at the banquet held at Hotel 


Kimball Tuesday evening. 
ADDRESS OF LIEUTENANT-GOVERNOR cox 
We are far from the centers of distribution and 
neti of raw materials. Because of this 
ee which gives the west an advantage over 
ors States, it is only if we stand to- 
per that we can be successful competitors in- 
seriall When I see men associated together 
geared of this sort, as you who are here to- 
in gro ad the good of the whole trade, I know 
ie means advancement for the whole of 
ts. 
Fac oeracy is important enough to pay the 
ice that we have paid to preserve it, then how 
pnportant is it that we in America keep it sound 
? 

+ nog but one flag that is good enough sto 
arry at the head of any procession, and it is 
no true democracy when any men of Massachusetts 

arch with any other insignia in the lead. 
If there are those in our schools and collegés 
who are so imbued with the spirit of culture that 
they have lost the ideals of our institutions and 
‘are no more than plotters against our democracy, 


m 





ALBERT KERR, FIRST VICE-PRESIDENT 


wthen should these professors and aliens alike take 
sail on the same ship for some other country, 

Democracy should not be, “I am as good as 
you,” but rather, “You are as good as I.” Quot- 
ing the late Ex-President Theodore Roosevelt, let 
me say, “Equality of opportunity means equality 
-of responsibility.” It cannot be a true democracy 
in which an unthinking mass marches in with the 
idea of smashing individual rights. 

The indemnity which France and England are 
to collect from Germany should be fixed at once, 
so that all of those countries will know where 
‘they stand, and can begin to straighten out the 
mess of foreign industry and exchange. 

Let us go forth, sure that tomorrow will be 
better and brighter than yesterday, and I am 
absolutely convinced that if the good people of 
this country will devote only one-half of the same 
splendid spirit, service and sacrifice, that they 
were glad to devote to winning the war, for the 
“purpose of solving these, questions of peace, the 
problems will disappear as the dew upon the rising 
of the sun. Let us show our faith in our country- 
men, and let Massachusetts be the true patriot 
leader of them all. 


Major Anthony Fiala, United States 
Armory, Springfield, preceded his illustrated 
lecture of a trip through the Arctic with 
a tribute to his friend and fellow soldier, 
Colonel Theodore Roosevelt. “There are 
three kinds of statesmen,” he said. “First 
ig the man who is governed by things as 
they seem. Next is the leader who does 
as only he himself personally thinks best, 
and, lastly, is the man who sees the future, 
-and then resolves what is best to be done, 
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and tells others about his action. Such a 
man is a prophet. Such a man was Theo- 
dore Roosevelt. Clemenceau was right 
when he asked, ‘What need is there of the 
American people looking for presidential 
material when the greatest man in his time 
in the world, the greatest statesman of them 
all, is vested in the person of Theodore 
Roosevelt?’ We will appreciate his loss 
as time goes on. We need him, we have 
needed him, and we didn’t know it until 
too late. We have lost in him the great- 
est American.” 


President Edwin F, Lilley, Milford, was 





FRANK E. DAVIS, CHAIRMAN OF RESOLUTIONS 
COM MITTEE 


the toastmaster of the evening, and the 
banquet opened with “a toast to our coun- 
rye 

A large number of guests from outside 
the State were present, and the Elks’ sing- 
ing orchestra, singing and playing many 
old tunes, in which all present joined with 
zest, added brilliance to the occasion. The 
singing of George W. Doyle and Thomas 
F, Nally was a feature of the evening. 


W ednesday Morning Session 


At the morning session Wednesday the 
meeting was called to order by the presi- 
dent, who made the following remarks: 


ADDRESS OF PRESIDENT LILLEY 

In extending a cordial welcome to the guests 
and members of the Massachusetts and Rhode 
Isiand Retail Jewelers’ Association, I believe we 
jewelers, as a class, can look back on the year just 
closed with pride and satisfaction in the knowl- 
edge that every requirement, every request and, 
I can well say, every suggestion by the govern- 
ment affecting our business, was met and complied 
with without fuss or complaint, and many restric- 
tions checrfully submitted to that would have 
been intolerable in times of peace. 

During the agitated times that the government 
was endeavoring to raise the money for the con- 
duct of the war, committees of jewelers offered 
their services, spending days at a time in confer- 
ence with officials to suggest ways and means to 
raise the greatest amount of tax that we jewelers 
could pay without being destroyed as an industry, 
and instead of gbjecting to being taxed, the 
jewelers volunteered a 10 per cent tax, which, 
fortunately, because of the discontinuance of the 
war, was not required. We will be called upon 
once more to subscribe to the coming Victory Lib- 
erty Loan. We must do our part in this, It is 
our duty. 

The value of organization has been so clearly 
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demonstrated in the past two years, that it 
would seem impossible to bring any argument to 
bear against it. We are often asked what our 
organization has done for us, and let me state 
briefly some of its services. It has saved jewelers 
from an overwhelming floor tax in addition to 
other taxes. It has prevented our business from 
being classed as a non-essential. It prevented the 
infliction on the trade of the movement to buy no 
Christmas presents, which would have meant ruin 
for many jewclers. It secured the elimination of 
the extra 10 per cent tax on platinum. It is 
building up a strong fraternal feeling among the 
members of the association and creating a unity of 
manufacturer, jobber, and retailer. It teaches 
what the needs of the retail jeweler are and how 
to meet them. Organization changed the feeling 
of official Washington toward the jeweler, and we 
have the proud distinction of being complimented 
on the floor of the House of Representatives, for 
showing the desire to be of the utmost service to 
the government. 

Never before were the conditions more favor- 
able for the legitimate jeweler to come into his 
own, with the new standard of values which the 
higher prices we are paying for labor, and the ad- 
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ditional taxes are sure to bring about. The man 
with a business built on a firm foundation, of 
square and honest dealing is sure to receive the 
benefit of the large amount of money that is sure 
to be in circulation during the coming few years. 

We have acquired the habit of spending money. 
With the new system of taxation, the man who 
gets the money will spend it. “It is all right to 
save up for a rainy day, but no use to save for a 
flood.” The man who has spent his money has 
been the winner. The nan that is of most value 
to the community is the man that spends 

The time is at hand in this country when e 
man is rated for what he is, and not for what he 
has got. 

I want to recommend for your earnest consid- 
eration a system of. graded dyes; a paid secretary; 
an earnest appeal for an early renewal of our 
wireless time service; a contribution to the fe- 
search work, and to remind our members of the 
benefits obtained by using our mutual fire in- 
surance. 


Ellis Gifford spoke on “Trade Interests.” 
His address will be found on pages 118 and 
119 of THE JEWELERS’ CIRCULAR. , 

After complimenting those present on 
the success of the convention, Charles T. 
Evans spoke on “Diligence in Business.” 
The address follows: 


ADDRESS OF CHARLES T. EVANS 
It is 3000 years since Solomon, King of Israel, 


and wisest of men, promulgated the theory “that: 


diligence in business is certain to return a gatigs- 
factory reward. 

Success is desired by all because of the ma- 
terial benefits resultant therefrom and if every 
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one who desired it achieved it, every business 
} man would be counted as successful. However, 
| as we know,-anything worth having is worth work- 
; ing for, and furthermore, it is the only way that 
one can get it. Things worth while do not just 
] happen but are the results of careful, conscientious 
efforts to conduct our business with thoroughness 
and dispatch. 
ki We do not so often 
contributed to the success of a man, as we 
: come to realize and appreciate that if an un- 
{ biased analysis were made of the life and career 
i" of any truly successful man we would learn that 
} he had conformed to the fundamental rules which 





having 
have 


hear of “luck” as 


ke have been laid down for centuries for those to 
le follow who wish to accomplish more than time 
i serving. 


Compare any two men of your acquaintance, one 
} of whom is a success and the other a failure. 
i You will observe that in nearly every particular, 
i they are very much alike. You will also find 
"i that the reason for the different result attained 
by each is the manner in which one has followed 
if some fundamental rule and the other has not. 
; For instance, one man has always been prompt 
| and the other has not; one man is diligent and 
the other is lazy; one man sought his opportunity, 
while the other waited for something to turn up. 

Many men are of the opinion that the sort of 
diligence required is to keep their store open early 
and late, and spend all of their working hours in 
it. That sort of thing does not bring satisfac- 
tory results for it is impossible for any man, 
| even with an active imagination, to think about 
hl things he has never seen. Many dealers in our 
line profess to be too busy to read the trade 
papers, and strange to say these men are never 
considered the real, live, up-to-date jewelers of 
their-city or town. Fortune is said to be fickle, 
and it must be true, or how else can we account 
for the fact that the so-called repairer of watches, 
i" who advertises the cheapest prices, is always lo- 
cated in some out of the way place in his city, 
| and find it. necessary to work early and late to 
make a living. Surely if giving his life to his 
trade is diligence, then a jeweler of this type 
should have that success about which Solomon 
writes, but which, as we all know he has not 
achieved. 

What then is “diligence in business?” 
f To that I make answer, proper attention to 
business; the development of an organization and 
a store spirit; the establishment of ideals or stand- 
i ards, and the living up to them. 
i By proper attention to business, I mean the 
departmentizing of your store, and the division 
of the work and responsibility. I do not care 
ty how small a store you have, or how few you 
employ, if you have anyone associated with you 
in the conduct of the business, place in his keep- 
{ ing certain duties and responsibilities and give 
} him a chance to help you grow. Possibly at first 
you will find the training of your assistants rather 
burdensome and you may wonder if it is worth 
4 while spending so much time showing someone 
; how to do work you can do so easily yourself. 
However, bear this in mind that after you have 
built up a strong organization in your store, with 
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each department in the hands of a trained man, 


interested in its success, you will then be in a posi- 


tion to take things a little easier, and at the same 
In the develop- 


time, not neglect your business. 
ment of your store force to a systematic, single 
purpose, organization, remember that one of the 


most important things to keep in mind, is the 
fact that while you are building a store policy 
that you also create and develop a proper store 
spirit. You know that your business associates 
are all human and respond to kindly treatment. 


If you have not already established the habit of 
greeting everyone with a cheery good 


and some cordial remark get that habit now. 





COL. HARRY L. ADDRESSED 


BROWN, WHO 
THE JEWELERS 


So often we are inclined to keep within our 
shell of reserve, and if we do not feel like talk- 
ing, we refrain, with the result that there is a 
dull heavy feeling in the establishment. During 
the opening exercises in the morning is perhaps 
the only time in the day when remarks may be 
interchanged by your force while busily engaged 
in arranging the windows and show cases, En- 
courage this at that time, but restrict, such 
tendencies during the hours when customers are 
in the store. 

In developing your business have ideals as to 
policy and as to the standard of the merchandise 
you will sell, and having once established your 
business on a high plane, do not deviate there- 
from. Keep always in mind that when you sell 
a superior article of jewelry or silverware, that 
that particular piece of goods is talking for you 
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and your store 


whenever in us : . 
ideals as to merchandise and methods i high 
mean that you will be high priced or my. 
the extent that the great rank of aver usive to 
will not feel like entering your store * = 
merchandise is not high aii ial 
it is never “cheap.” Never strive te Sed, but 
reputation of being low priced, Advestion 
talk that you sell reliable goods at rm: -_ 
keeping with the character of the mercheaiin Ki 
Have you ever studied some one particular 
in our trade who has made a success, and pr — 
you might truthfully say ‘the was diligent whom 
business and deserved his reward.” Ha ah 
noticed that he had an indomitable will 
determination to see through? 7 
not shown that he was of that disposition the 
never acknowledged defeat and that he ignored 
obstacles in his pathway? all 
We should use the 


necessarily 


things 


lessons learned yes 
to assist us in the business of today, pre 
profit by the experience of others as well as th 
personal ones of ourselves. Experience js id 
to be the best teacher, but it has also been pa 
that it is a wise man who learns by the experienc 
of others, Life is too short to work out : 
problem and proposition for one’s self when it ; 
possible to obtain in printed form much real busi 
ness literature of value in the development of 
business, and I would urge each one of you to 
systematically read or study some course of Tead- 
ing on business topics such as salesmanship, adver. 
tising, accounting, window decorating, and finance 
If you do not feel like taking up the study of a 
course subscribe for several business magazines 
which contain articles of an inspirational character 
written by men capable of developing such qualities 
as optimism, educated enthusiasm and intelligent 
application. Keep this thought ever before you 
that diligence in business means that you should 
read and study concerning general conditions of 
commerce and finance as outlined for you in your 
daily paper. Many men read with thoroughness 
the various quotations which are recognized as 
barometers of business, who never invested a dollar 
in the stock market and never expect to do s0, 
The trouble with us as a class is that we are 
inclined to view our particular business as being 
entirely local in character and that conditions in 
our city is all that we need to know to insure our 
correct judgment as to market conditions and pos- 
sibilities. However, men who do things, appreciate 
that coming events cast their shadows before, and 
these shadows are evidenced in the financial pages 
of ‘the papers and columns of magazines devoted 
to that field. It is not my purpose to discuss this 
particular phase of my subject, but I merely offer 
you the suggestion of the desirability of looking 
as far ahead in your buying and planning as it is 
possible to do, and your own local conditions do 
not afford the opportunity to do this intelligently, 
We hear much of recent years about accounting, 
and various systems have been devised all de- 
signed to make the jeweler a better business man 
in every sense of the word. Many small store- 
keepers viewing one of these systems for the first 
time, is discouraged with the multitudinous details 
apparently necessary in order that he can keep 
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: _ This is not so. You can ad- 
intelligent oo your particular business with 
nF oh good accountant whose services are 
ry Il they cost because of the intelligent ad- 
wath * i the ease with which we 


iv ant 
tae he can give us, ; 
a Jearn desired information from a set of con- 
“ which may be as simple or 


tive accounts, ch 
orate as the necessities of the case suggest. 


In conversation with the sales manager of a 

manufacturing concern, who had earlier in 
ng in the retail business, he told me that 
cought he could re-enter the retail business 
pth make more money than ever before. On being 
yee for particulars he stated in a few words 
ee he would do differently than he had before. 
He said, “I would carry less stock, and spend 
more money for bookkeeping. ; [he general man- 
ager of another large concern in an address at a 
convention several years ago, urged jewelers to 
have the services of a certified public accountant 
at regular intervals throughout the year, and 
pointed out the benefit resulting therefrom. This 
same gentleman recently said that if the retail 
jewelers of the country would keep a record of 
maturities such as is now being advocated by the 
American National Retail Jewelers _ Association 
that there would never be a failure in the busi- 
ness. While a ready made maturities record is 
procurable at a reasonable price from the Re- 
search Department, at a comparatively small cost, 
one can arrange a book in which to record this 
information, if he does not wish to buy a special 
book for the purpose. With a book of this kind, 
one has always before him the amounts which are 
payable in the various montlhiss.of the: year, and 
can halt operations before he has gone the limit 
in the matter of buying. Naturally the manufac- 
turers and jobbers want to sell you all that you 
handle and pay for, but they all respect the man 
who knows his business and arranges his pur- 
chases and shipments accordingly. In this con- 

tion let me urge you to concentrate in your 
Miiosies. You know that you cannot buy from 
all the houses who solicit your business and be an 
important customer of any of them. My sugges- 
tion regarding this, is to choose after thought and 
deliberation the houses from whom you intend to 
buy the bulk of your stock. Then add as many 
more as may be necessary to give your stock 
variety of styles. Then use your best endeavors 
to keep within the limits established. You'll be 
happier and more contented than you have ever 
been under other conditions. 

Study the business experiences. of men _ like 
Andrew Carnegie and Charles M. Schwab, and 
apply the lessons you learn. Mr. Carnegie states 
that whatever success he has achieved in life was 
due to the fact that he surrounded himself with 
men abler, than himself. In short he developed 
an organization. Follow his example; instruct 
your sales people as to handling sales; explain 
about new goods, when received; point out the 
differences in styles, qualities and workmanship 
which account for varying prices on apparently 
similar goods. It is time well spent, and _ will 
save many sales for your store, which otherwise 
will be lost, 

Mr. Schwab understands thoroughly the psy- 
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chology of sales, and he has evidenced the’ fact 
that» he is a master salesman in his handling of 
men in the great steel plants under his control, 
and more recently in the spirit of enthusiasm and 
effort which he inspired among the workmen in 
the shipyards as head of the emergency fleet oper- 
ations. 

In the jewelry business one must always be doing 
missionary work. We should always have in mind 
certain articles which we intend to show to 
callers, after the business is transacted which 
brought them to the store. 

Have a meeting of your force occasionally to 
talk over matters and solicit suggestions as to 
possible changes in manner of display or in the 
handling of customers. Make each associate in 





CHARLES T. EVANS, EX-PRESIDENT OF THE 
A. N, RB. J. A. 


your business understand that his opinion on 
matters affecting the business will be welcomed, 
and appreciated. When these suggestions are 
brought to you do not immediately point out the 
weak spot in the proposition. Take everything 
under consideration, and whenever practicable try 
out the change suggested. There is no surer way 
to develop your force than te encourage each to 
bring forward these suggestions, and no surer way 
to kill off enthusiasm than to throw cold water on 
the plan offered. 

Compare notes with your competitors when pos- 
sible, and try to boost the jewelry business through 
united efforts. Keep in mind this fact that your 
competition comes from other lines than the 
jewelry business. _ Department stores, musical in- 
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strument stores, art stores and so on, furnish your 
principal competition. If you can develop a feel- 
ing that jewelry and silverware offer the most 
substantial and lasting articles for wedding, birth- 
day and Christmas gifts, you will find that your 
business, as well as that of every other retail 
jeweler in your city, is going to be largely in- 
creased, 

Read your trade papers thoroughly and profit 
by the business articles published; read literature 
which will make you more of an authority on the 
merchandise you sell; become better acquainted 
with the methods in use in other establishments 
of like character; train your employes as to the 
goods they have to sell, and regarding the policy 
of the store; divide the responsibility among them, 
and create a spirit of friendly competition as to 
condition of stock; display and sales made. This 
is diligence in business, and as was said so many 
years ago by Solomon, wisest of men and builder 
of the temple, “Seest thou a man diligent in his 
business? He shall stand before kings,” 


Wednesday Afternoon Session 

J. F. Kahl, of Pittsfield, was unanimously 
chosen president of the Massachusetts & 
Rhode Island Retail Jewelers’ Association 
at the closing of the two days’ annual con- 
vention held at Hotel Kimball, Springfield, 
March 25 and 26. Other officers were 
chosen as follows: First vice-president, 
Albert Kerr, Boston; second vice-president, 
Gen. H. S. Tanner, Providence, R.-I.; sec- 
retary, Louis S. Smith, Beverly, and treas- 
urer, E. W. Durgin, Worcester. The 
executive committee consists of W. A. 
Robinson, Springfield, chairman; C. J. Gid- 
ley, New Bedford; Fred L. Parkhurst, 
Fitchburg; James H. Wood, Fall River; 
Frank Folsom, Boston, and Fred C. New- 


‘hall, Lynn. 


E. F. Lilley, of Milford, the retiring 
president, who has most faithfully and suc- 
cessfully worked for the upbuilding and 
devélopment of the organization, was pre- 
sented with a silver service set by the 
members. President Kahl has adopted as 
his slogan for the coming year, “Double 
the membership.” On taking the chair he 
said: “I shall do all I can to carry out 
this slogan, and if, at the end of the year 
this is not accomplished, it will: not be my 
fault, and it may be yours, fellow-members, 
unless you resolve now to do your duty and 
back up your new officers.” 

A special vote of thanks was extended 
to the Springfield Chamber of Commerce 
for the hospitable reception afforded the 
jewelers in their visit to the city, and for 
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courtesies extended during their 


the many 
soe following resolutions were offered 
and accepted: 


hereas: nation is calling on us for help 
Maeldase ag ‘enormous debt incurred during the 
»s tic struggle, now nearing its close, 
eigen yep: That we as individuals exert our ut- 
most to bring to a successful conclusion the cam- 
son about to be launched, by investing to the 
Pol our resources in United States Fifth Lib- 
erty Bonds; and be it also mae 
Resotvep: That, whereas, our government, in its 
isdom, has enacted a law that our particular in- 
oust must from April 1, 1919, pay into its 
unt of tax equaling 5 per cent on 


amo’ 
wt, ouch tax to be collected from the con- 


sumer, and * * * 


We have cheerfully borne the burden 
‘ng to our government a tax of 3 per cent 
. Cont portion of our merchandise and are 
DOW holding the same at its inflated value, and 
: Whereas: We, as jewelers, are affected to some 
extent by Sections 900, 902 and 904 of the Act 
of 1918, and 7" ; 
Whereas: We are of the opinion that taxing 
of only a few selected industries heavily, and 
omitting to tax all and every other industry, is 
peing unjust, discriminating, undemocratic and 
un-American, and fj 
Whereas: We, an industry of tremendous pro- 


rtions, consider after due deliberation and ma- 
ture thought, that the plan of taxing only a few 
selected industries is unfair and believing that 
Congress should without delay adopt some system 
of taxation which shall entirely eliminate its pres- 
ent unjust system, because of its unfairness, and 

Whereas: Congress can procure the necessary 
relief to the nation at large by withdrawing from 
the Revenue Act of 1918, Title IX, in its entirety, 
covering Sections 900 to 907, inclusive, by joint 
resolution; now, therefore, be it 

ResoLvep: That the Massachusetts Retail Jewel- 
ers’ Association respectfully request its representa- 
tives in the United States Senate, and the House 
of Representatives to work for such a joint reso- 
lution; and be it further 

Resotvep: That copies of this resolution be 
forwarded to each of our senators and to every 
one of our representatives to Congress, and that 
copies be given to the press for publication. 

* * * 


Whereas: Great injury has sometimes been 
caused to our industries by organizations of other 
industries, in their conventions taking it upon 
themselves to inform the public what should or 
should not be worn as fashionable in watches, 
jewelry or silverware; 

Resotvep: That we, the Massachusetts and 
Rhode Island Association, would urge the Ameri- 
can National Retail Jewelers’ Association, at its 
next annual session, to request any nationally en- 
dorsed Jewelers’ Fashion Publicity Bureau to ad- 
vocate the services of a publicity agent or repre- 
sentative, who should not only attend all such 
conventions, that may be liable to attempt to 
instruct the public on styles of jewelry, watches, 
etc., but that he should with authority advocate 
new styles that are endorsed by a National 
Jewelry Publicity Bureau. Be it also 

Reso.vep: That we request the jewelers of our 
State to refrain from talking Time Guarantee and 
talk of trade-marks and names of legitimate manu- 
facturers who guarantee to ourselves and to our 
customers’ satisfaction as to the wearing qualities 
of their goods, and in this way show the public the 
difference in the guarantee we give them and the 
guarantee of the auctioneer and faker, who sell 
their goods on a long-time fraudulent guarantee, 
made by irresponsible parties, who cannot be 
found when the character of the goods is found 
out; and the innocent public suffer the loss; and 
by reason of this fraudulent practice and a long- 
time guarantee, the legitimate jewelers are de- 
prived of thousands upon thousands of dollars 
yearly in their sales of watches; and it is to pre- 
vent this loss of money that we urge the jewelers 
to talk trade-marks and quality instead of the 
= of the faker, which is the Time Guarantee. 

it 

Resotvep: That we urgently request our repre- 
sentatives in Congress to pass the bill now before 
them to prevent the fakers from swindling the 
public by reason of these long-time and fraudulent 
guarantees. ‘ 

os + . 

Whereas: The practice of advertising articles 

of known merit and established value at cut rates 


Whereas: 
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for the purpose of creating the impression of gen- 
erally low prices is a method employed by large 
aggregations of capital operating through systems 
of chain stores and mail order houses, and 

Whereas: In this way the uninformed consum- 
ing public is constantly lured to buy unidentified 
goods at unwarranted cost, and 

Whereas, It is in the public interest that un- 
fair methods of business which injure honest mer- 
chants and tend to monopoly in retailing should be 
prevented, and 

Whereas: The business welfare of every mer- 
chant not in the control of said combinations of 
capital is threatened, and, 

Whereas: The standard price bills introduced in 
the House of Representatives by Hon. Dan V. 
Stephens of Nebraska (H.R. 212), and by Hon. 
M. Clyde Kelly, of Pennsylvania (H.R. 44), are 
measures that will protect the public and give in- 
dependent merchants an opportunity to do business 
under legitimate conditions; therefore, be it 


REsoLvEp: That the Massachusetts Retail Jewel- 
ers’ Association earnestly endorses such legislation 
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and requests members of the United States Senate 
and House of Representatives to favor its enact- 
ment into law; be it also 

ResoLtvep: That the secretary be instructed to 
send a copy of these resolutions to the President 
of the United States, to each member of the Fed- 
eral Trade Commission and to every member of 
the United States Senate and House of Repre- 
sentatives; and be it further 

Reso.vep: That ‘we commend the utterance of 
President Wilson at Philadelphia, on Oct. 29, 
1912, when, defining his policy, he said: 


“Safeguard American men against unfair 
competition, and they will take care of them- 
selves. - If you make the processes by which 
small men are-undersold in particular mar- 
kets, criminal; if you penalize in the same 
way those discriminations by which retail 
dealers are punished, if they deal in the good 
of anybody except the big manufacturer; 
if you see to it that raw materials are sold 
upon the same terms to everybody; if you see 
that the closed market for credit is opened up 
by a different banking system, then you have 
freed America, and I for my part am willing 
to stop there and see who has the best brains”; 


and we pledge to the President our earnest sup- 
port in every effort he may make to enforce the 
principles of equal rights and of equal opportu- 
nity for honest dealing with the consuming public. 
Be it also 

Resorvep: That in the matter of fixed selling 
prices we must insist that the price established 
must contain an honest. and living profit for the 
retailer. We must continue our fight for a legiti- 
mate profit on sterling silver; against the retail- 
ing manufacturer and jobber; for trade marks for 
purposes of identification; against free engraving; 
against repairing of watches by watch factories; 
against indiscriminate loaning of watches; for just 
remuneration for work done; for proper book- 
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keeping and stock-keeping system. We note with 
much satisfaction the progress being made by the 
research bureau of the national organization; we 
appreciate its significance and its ultimate great 
value to the retail jewelers of America, and take 
pleasure in expressing deep gratitude to our 
national president, George A. Brock, and his co- 
laborers for the splendid work thus far accom- 
plished; bid them to continue and pledge them 
our full support. Dishonest advertising is still 
practiced and we must keep up our fight for honest 
advertising. We do also 


* * . 


Resotve: That as a means for the more rapid 
solution of many of the problems mentioned, we 
again urge most earnestly the organization and 
continuance of local and district clubs; and also 
that recognizing jointly with our fellow citizens 
the obligations we owe to those heroes who be- 
came too incapacitated in the service of. our 
country to resume their former avocations, we 
pledge to them our best assistance by offering 
every opportunity for them to find gainful em. 
ployment in the business in which we are engaged. 
Filled with good will toward all peoples; depre- 
ciating selfishness, narrow provincialism and in- 
justice in any form, we nevertheless believe that 
our first duty is toward those at home. The ques- 
tion of employment is one of our nation’s prob- 
lems, which involves the happiness and prosperity 
of our homes. As at least a step toward the solu- 
tion of this problem, we call upon the manufac- 
turing and producing geniuses of America to pro- 
duce here all goods asked for and demanded by 
our people (so far as this is possible), and we 
most strongly urge upon all the jewelers of Massa- 
chusetts, Rhode Island, and America to purphase 
and urge the sale of American-made goods, the 
product of American labor. 

We have further noted the valued services ren- 
dered to the jewelry trade of America by the 
War Revenue Tax Committee and the Jewelers’ 
Vigilance Committee. To the gentlemen of said 
committees we hereby express heartfelt thanks, 
The need of organization was never more vividly 
brought before our view than during the days when 
the imposition of war taxes was before Congress, 
We hope this experience will help to bring about a 
closer unity and co-operation among the jewelry 
craft of America. God helps those who help them. 
selves. He has no use for the slacker. 

Your Committee would also at this time em- 
brace the opportunity of complimenting President 
Lilley and his very efficient board of officers on 
their accomplishments during the past year, par- 
ticularly Secretary Smith, Treasurer Durgin and 
Chairman Gifford of the Trades Interest Com- 
nittee. 

The innovation of having the ladies present at 
our convention has indeed been an extreme great 
pleasure, and because of their presence, an added 
charm has been given. 

Respectfully submitted, 


Frank E. Davis, 
Chairman. 

Epwarp E, Franks. 

Franx RIcarp. 


The remainder of the afternoon was 
spent in discussions arising from the 
“Question Box.” The decision of a graded 
system of membership fees and dues was 
left to the Executive Committee. 

The following telegram from G. A. 
Brock, president of the National Associa- 
tion, was read: 

“Allow me to extend greetings to the 
president and representative body at the 
Massachusetts jewelers’ meeting in con- 
vention at this time, and to hope that 
your meeting may be crowned with suc- 
cess, that practical progress may be accom- 
plished, and that harmony may prevail. 
We would cordially urge that your asso- 
ciation go on record as strongly opposing 
the luxury tax section of the Revenue Bill, 
and urging upon Congress the earliest 
possible repeal of all excise taxes covered 
by title nine, thus ridding the country of 
such injurious, vexatious, discriminatory 
and unjust taxation and to save time, mak- 
ing possible the re-employment of dis- 
charged soldiers and war workers, and 
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WE DEAL IN REAL PEARLS ONLY 
We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 


IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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What Do You Need Most and Quickest? 


is it— SCIENTIFIC STONES, PEARLS, TURQUOISES, CAMEOS, BLACK ONYX, AQUAMARINES, 
ROSE DIAMONDS, SCIENTIFIC RUBIES, REAL DOUBLETS, GENTLEMEN'S RING 
STONES? whichever it may be— 


SEND US YOUR ORDER NOW, FOR ANYTHING IN 


PRECIOUS and IMITATION STONES 


It is the business of this House to supply them to the Trade at short notice, in any Quantity, 
for manufacturing and other purposes 


MAKE US PROVE THAT THE NORDLINGER SERVICE is really the “Best of them All.” 


H. NORDLINGER’S SONS 


New York City, 15 Maiden Lane. Paris, 32 Rue Beaurepaire Providence, 63 Washington St 
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that Maseachusctt© representatives be 
dvised of your action.” 
Pa ans were also received from Ed- 
mond A. Whittier, secretary and treasurer 
of the American Fair Trade League; W. H. 
Upmeyer, the Jewelers’ Mutual Fire Insur- 
ance Co. and also from John L. Shepherd, 
who was unable to be present on account 
of illness. The regrets of the convention 
were sent to Mr. Shepherd. 
Thirty-one new members were received 
into membership at this meeting. 


The Roster. 

Among those present were: O. H. Stone, 
Athol; Louis S. Smith, Beverly; Edwin F, 
Lilley, Milford; Fred L. Parkhurst, Fitch- 
burg; William W. Lyons, Providence, R. | 
George F. Bentley, Elgin, Ill.; Le Roy 
Thompson, Mabie, Todd Co.; Howard 
Wright, M. S. Page & Co.; D. D. Burns, A. 
Paul & Co.; Edward S. Cole, D. C. Percival 
Co.; Leroy G. Blakney, Leys Christie & Co., 
New York; Andrew P. Lundborg, Worces- 
ter; Henry J. Peneault, Worcester; Joseph 
W. Lajore, Worcester; Frank P. Dowd, 
Southbridge; H. F. Luke, Worcester; Ed- 
win H. Williams, Brookline; R. A. Lohnes, 
Worcester; J. A. McArnt, Worcester; J. A. 
Harrington, Spencer; C. E. Hancock, Prov- 
idence, R. I.; Fred S. Ladd, Springfield; 
Percy H. Safford, Fitchburg; G. Vernon 
Broberg, Worcester; Everett W. Durgin, 
Worcester; H. S. Tanner, Providence, R. I.; 
W. A. McKenney, Athol; Jack Hollester, 
Kennebrook, Me.; Frank E. Davis, North- 
hampton; Charles S. Ramsdell, Lynn; Al- 
bert R. Kerr, Boston; C. D. Smith, Boston; 
James H. Wood, Fall River; George H. 
Sutteridge, Maynard; James Kingman, Bos- 
ton; H. E. Pitcher, Boston; Frank T. Day, 
Waltham; George E. Percival, Leominster ; 
Mr. and Mrs. Frederick E. Harwood, Bos- 
ton; Henry F. Weiler, Boston; Frank 
Straton, Boston; Arthur E. Pew, Worces- 
ter; Henry R. Arnold, Boston; F. S. Har- 
vey, Boston; P. B. Richardson, Spring- 
field; F. F. Stearns, Keene, N. H.; W. O. 
Thiery, Boston; Richard M. Cook, Marble- 
head; J. Martin Allen, Beverly; C. J. Gidley, 
New Bedford; George E. Homer, Boston; 
E. J. Thomas, Leominster; John F. Wip- 
pick, Ipswich; Harry F. Mohr, Salem; 
Elmer E. Knight, Boston; Fred C. New- 
hall, Lynn; Stuart Mackenzie, Boston; 
Frank H. Elliott, Boston; J. D. Blackshaw, 
Boston; H. A. Martin, Boston; B. J. Black- 
eney, Boston; David Mensur, Boston; Ralph 
H. Brown, Boston; C. P. Foote, Pawtucket, 
R. 1; D. J. Stillman, New Bedford; Max 
M. Albert, Boston; W. J. Marshall, Wal- 
tham; W. L. Wigmore, Waltham; George 
L. Sweet, Boston; O. S. Sandberg, Quincy; 
C. F. Hardy, Waltham; Arthur K. Smith, 
Woburn; H. J. Provencher, North Adams; 
C.S. Small, Southbridge; M. and Mrs. J. C. 
Stevens, Boston; J. F. Kahl, Pittsfield; W. 
H. Forbes, Boston; A. V. Johnston, Boston; 
L. T. Hawes, Lee; E. L. Hine, Pitts- 
field; S. T. Benoit, New Bedford; R. A. 
Galbraith, Meriden, Conn.; K. W. Dunham, 
Meriden, Conn.; W. A. Robinson, Spring- 
field; Walter C. Harris, Boston; W. White- 
house, Boston; J. P. Egan, Providence, R. 
I.; Samuel Wood, Fall River; George E. 
Shaw, Putnam, Conn.; Edward E. Franks, 
Worcester; Harry E. Raymond, West New- 
ton; H. S. Robbins, Natick; R. S. W. Rob- 
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erts, Whitesville; C. W. Finlay, Boston; 
George L. M. Mitchell, Providence, R. I.; 
W. E. Nichols, Warren; George L. Kerr, 
Franklin; Andrew B. Hayden, Wellesley; 
F. E. Buffum, Newark, N. J.; P. J. Coffey, 
Newark, N. J.; Ellis Gifford, Fall River; H. 
P. True, Springfield; P. J. Richard, North- 
ampton; Henry O. Barthelmes, Marlboro; 
Joseph M. Kirby, Boston; Ralph M. Bowers, 
Framingham; Edmund W. Kirby, Boston; 
L. F. Whitney, Clinton; Homer W. Abbott, 
Winchenden; Solon Abbott, Winchenden; 
Arthur R. Price, Westfield; E. H. Hollister, 
Greenfield ; Charles E. Winslow, Greenfield ; 
Henry L. Brown, Waltham; Robert P. Mac- 
Lean, Marblehead; Robert Rossing, Spring- 
field; A. A. Daiter, Mt. Vernon Co.; T. B. 
Lasher, Bridgeport, Conn.; W. B. Griffin, 
Bridgeport, Conn.; J. J. Fennerty, Prov- 
idence, R. I.; C. F. Lawton, Boston; S. J. 
Brown, Chicopee; Nathan: Shapman, Wor- 
cester; H. R. Strang, Ayer; Charles A. Mc- 
Namara, Springfield; Frank Richard, Low- 
ell; H. R. Wildes, Westfield; David Robert- 
son, Framingham; Arthur Stern, Lynn; 
Hadley B. Dodge, Lynn; E. E. Brooks, 
Palmer; Nathan Fish, Boston. 








Post-War News About Jewelers Who En- 
listed in the Service of Uncle Sam 


ProvipeNcE, R. I., March 29.—Informa- 
tion continues to be received here con- 
cerning young men who, before answering 
the call to the colors of their country, were 
affliated with the manufacturing jewelry 
industry or its allied interests. Word was 
received the past week that Sumner Chap- 
man, who at the time of entering the ser- 
vice was connected with the optical depart- 
ment of the Boston Store (Callender, Mc- 
Auslan & Troup Co.), of this city, has been 
seriously ill with influenza in a hospital in 
France but is now convalescing at Cannes. 

Private Eugene K. St. Amour, a member of 
Battery A, 103d Field Artillery, after months 
of fighting in the trenches, without receiving 
a scratch, died Saturday, March 8, from 
bronchial pneumonia at Le Mans Camp 
hospital, France, according to word re- 
ceived a few days ago by his sister. Before 
entering the service he was employed by 
Henius & Co., precious and imitation 
stones, of this city and was a chum of 
Cyril Henius, son of Arthur Henius, 
who was killed in a motorcycle accident at 
Queenstown while with the hospital branch 
of the American Expeditionary Forces sev- 
eral months ago. Private St. Amour was 
22 years old and enlisted in May, 1917, and 
went to Quonset Point, and later to Box- 
ford with Battery A. He went overseas 
with the Twenty-sixth division in October, 
1917, and served with that unit throughout 
the war. He was taken ill late in February. 

Very flattering tribute was paid through 
an open letter in the local newspapers the 
past week to the Rhode Islanders in the 
66th Artillery by its commanding officer, 
who took the occasion to personally praise 
Captain T. Dawson Brown, the regimental 
adjutant, who previous to his enlistment 
was employed by the Wolcott Mfg. Co., 
and has since returned to his position with 
that concern. In his letter the command- 
ant, Lieut. Col. Robert C. Garrett says: 
“Upon the demobilization of the Sixty-sixth 
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Artillery, Coast Artillery Corps, I wish to 
express to the people of Rhode Island and 
the members of the regiment the high es- 
teem and regard I have for them. During 
my eighteen months’ service in France I 
have not seen a better disciplined or finer 
body of troops. 

“This wonderful ‘esprit de corps’ was 
largely due to the untiring efforts and en- 
ergy of Captain T. D. Brown, the regi- 
mental adjutant, who at all times rendered 
most valuable service. Aside from the great 
pleasure in serving with this organization, 
I consider it an honor to have been asso- 
ciated with such an excellent body of 
men. I wish every member of the regiment 
the very best success.” 

In the 66th were more than a score who 
previous to their enlistment were affiliated 
with the manufacturing jewelry industry. 

Charles A. Burdette, Jr., died in this city 
yesterday morning from pneumonia on his 
first furlough: home, following two years’ 
continuous service in the United States 
Navy, during which he served on a ship 
that was torpedoed in the war zone. Re- 
turning March 4 on a 25-day furlough to 
visit his parents Mr. and Mrs. Charles A. 
Burdette, 68 Olney St., he-.was taken ill 
four days later. The young man enlisted 
in April, 1917, and went to the Boston 
Navy Yard. He was finally attached to the 
Mt. Vernon and not only helped to prepare 
her for transport service, but made nine 
trips across the Atlantic on her. He was 
preparing to go on his shift in the fireroom 
when the vessel was torpedoed, and helped 
to carry bodies out of the fireroom in- 
stead. Returning to Boston, he was trans- 
ferred to the Buchanan and then to Bumkin 
Island outside of Boston. Born July 18, 1895, 
he was educated in the public schools of 
Providence and was employed by B. A. Bal- 
lou & Co., Inc., before entering the navy. A 
brother, Frank W. Burdette joined the 
navy last July. 





IDENTIFIED AS THIEVES 


Men Arrested in Granite City, Ill, Charged 
with Robbery of St. Louis Jewelry 
Store 

St. Louis, Mo., March 28.—Edward A. 
Bray, 21 years old, of 3512 Washington 
Ave., and Michael Cummings, 23 years old, 
of 1110 S. 9th St., were arrested last week 
in Granite City, IIl., and have been identi- 
fied as the men who robbed the Hendler 
Jewelry Co., 804 N. Grand Ave., March 
15, of jewelry valued at more than $5,000. 

The police say that the men drew sus- 
picion to themselves by spending money 
lavishly in saloons and stating that they 
had sold some jewelry in Chicago. After 
they were brought to St. Louis identifica- 
tion was made by Max Hendler, proprietor 
of the store; Miss Lydia Allen, his clerk, 
and two customers who entered the store 
while the robbery was in progress. 

Hendler also identified jewelry found in 
their possession as part of the leot taken 
from his store, and a revolver which he 
had sold to Bray two days before the 
robbery. 

Bray has served terms in the penitentiary 
and reform school and was at liberty on 
bond to answer a burglary charge. 
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These Are the Rings for You 


With the constantly increasing popularity of platinum rings, you must 
anticipate the demand. Everywhere you go, how many women do 
you see wearing rings, particularly platinum rings? Almost every 
woman. 





Now, what you want is the ring with the unusual appeal. That is 
just what you get in Wheeler Rings. 





Wheeler workmanship means perfection; distinction of design com- 
bined with a high average of intrinsic value has an appeal that is 
bound to succeed,— and, the cost is no more. 


You can’t fail to sell these rings! Our stock embraces a wide variety 
of designs all equal in selling appeal to those illustrated. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane (ili) New York 


Factory: Brooklyn 

















Trade-Marks of the Jewelry 
and Kindred Trades 
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Order Now—Render Quick Service to Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 
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ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As 
low as the lowest at wholesale ~rices. Faceted 
and cabochoin stones of all kinds on memo. All 
the colors in synthetic sapphires .f fine quality. 
Rough gem minerals for cutters. Lion, cat and 
eagle claws. Price list free. 


L. W. STILWELL Peacveod 


The Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Publishing Company 
14 Joha St., corner Broadway New York 
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NEW TIME GOES INTO EFFECT 


New York “Daylight Saving” Committee 
Holds Luncheon at the Aldine Club 

“Daylight saving” again went into effect 
at 2 o'clock last Sunday morning, at which 
time the clocks of the country were ad- 
vanced one hour, thus giving the people of 
the nation one hour more daylight for their 
work time during the Summer months. — 

The change came into effect quietly with 
few celebrations except those in the way of 
thanksgiving, due to the fact that the 
“lobby” of the farmers and its nefarious at- 
tempt to annul “daylight saving through a 
rider to the Agricultural Appropriation 
Bill, was defeated in the last session of 
Congress because the bill itself did not 
te New York the change was celebrated 
by the executive committee of the New 
York Daylight Saving Association at a 
luncheon given at the Aldine Club, 200 Fifth 
Ave. on Saturday afternoon. Marcus M. 
Marks, the president of the New York as- 
sociation and chairman of the National 
Committee on Daylight Saving, presided, 
and the guests of honor were Hon. William 
M. Calder, senator from New York who 
introduced the original daylight saving bill, 
and Dr. Albert Shaw of the Review of Re- 
views, who has advocated the measure for 
many years. Many other prominent guests 
in the way of uplift workers, heads of 
labor Organizations, editurs, publishers and 
jewelers interested in daylight saving were 
present, and the speeches were all of a 
thankful tenor to the effect that “daylight 
saving” was still preserved for the nation 
and expressive of thanks for the good work 
done by Senator Calder and others present. 

Chairman Marks in opening the post- 
prandial exercises, individually gave thanks 
to the various people who had done much 
for the movement, naming among others, 
Senator Calder, Dr. Shaw, Dr. George F. 
Kunz of Tiffany & Co., Thomas Rock of the 
labor organizations, and gave particular 
thanks to the press, headed by Don C. Seitz, 
publisher of the New York World, the pub- 
lisher of the Newark Evening News, and 
the editor of THe JEWE.EeRS’ CIRCULAR. 

Senator Calder delivered a long and in- 
teresting address in which he told of the 
trick used to kill the Daylight Saving Law 
with the rider to the Agricultural Appro- 
priation Bill and stated that even had the 
bill gone to a vote, he would have him- 
self talked to the limit of his physical en- 
durance to defeat the entire measure rather 
than see daylight saving go to the discard. 
He also praised the newspapers, and par- 
ticularly the three journals mentioned by 
Mr, Marks for the work that was done in 
bringing public sentiment to bear in favor 
of the measure. 

Mr. Marks explained that T. Edgar Will- 
son of THe Jewecers’ CrrcuLar had been 
the original chairman of the committee and 
had been made vice chairman at his own 
request when the movement had assumed 
large proportions, 

Don C. Seitz, publisher of the World, 
who had been thanked personally, told of 
the practical application of daylight saving 
to the suburbanite and to the farmers, while 
Thomas Rock explained how much it had 
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meant to the laboring men in the way of 
recreation and amusement, not to speak of 
the great saving it had caused in light- 
ing and fuel: It was estrmated that the 
fuel saving in lighting alone had amounted 
to over 1,500,000 tons of coal, and this as 
well as the great increase in produce that 
had resulted from the war gardens that it 
permitted had made it an exceptionally 
strong factor in conservation as a war 
measure. 

Mr. Colgate, head of the great toilet prep- 
aration concern, explained how daylight 
saving had been introduced in his factory 
long before the bill had gone into effect and 
how his workers would have demanded it 
be continued even if the Daylight Saving 
Law had not been passed, while other man- 
ufacturers told of the referendums taken 
among their employes that showed that the 
factory hands and day workers were prac- 
tically unanimous in their demand that it 
continue for all time. 

After deciding to continue the work of 
the executive committee to fight attempts 
that may be made to have the law repealed, 
it was decided to enlarge this committee by 
the addition of a few names, and Chair- 
man Marks was asked to call the com- 
mittee together within a short time. 





Time Change Made at Washington Without 
Ceremonies That Marked Last Year’s 


WasurnotTon, D. C., March 31.—In strik- 
ing contrast to conditions a year ago, when 
the change in time under the “Daylight- 
Saving” law was heralded in the newspa- 
pers by serious and humorous stories every 
day for weeks in advance, the hands of the 
clocks of the country jumped quietly ahead 
one hour at 2 o’clock Sunday morning. 

The “Daylight-Saving” law was put 
through last year while the war was at its 
height, as a conservation measure. Under 
this law, in each year, the time shall be 
advanced one hour at 2 A. o., the last Sun- 
day in March, and shall remain one hour 
ahead of the old sun time until the same 
hour the last Sunday in October, when the 
clocks will all be set back one hour. 

In adopting the daylight-saving plan the 
United States followed the lead of Euro- 
pean countries. While passed as a war 
measure, the law did not die with the end of 
the war, like so much other war legislation. 
It continues to operate each year until re- 
pealed. Although farmers in many parts 
of the country, through their farmers’ or- 
ganizations, have urged the repeal of this 
law on the ground that it was impossible 
for them and: their farm hands to get to 
work an hour earlier, because the crops 
were wet with dew in the early morning, 
the operation of the law was considered a 
great success throughout the cities of the 
country. 

An effort to repeal the daylight-saving 
law was made in the last Congress. The 
Senate committee on agriculture added a 
“rider” to the annual Agricultural Appro- 
priation Bill repealing the law. But this 
was one of the six supply bills that failed 
of action. If the same fight is resumed in 
the next Congress, as it probably will be. 
Senator Calder and others will make every 
effort to defeat the attempted repeal of the 
daylight-saving bill. 


- introduced in the 
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The change of time Sunday was easily 
effected, so far as individuals are concerned, 
by merely setting watches and clocks ahead 
one hour when bedtime came. This morn- 
ing, when they awoke, the owners of the 
clocks and watches had the correct time. 

The Government departments and all pri- 
vate business houses all over the country 
will now open one hour earlier, according 
to sun time, but at the same old hour, ac- 
cording to the clocks. 

The sun rose at 6.58 o’clock Sunday morn- 
ing, March 30, under the daylight-saving 
law, as worked out by the Coast and Geo- 
detic Survey, and set at 7.29 o'clock that 
evening. If there had been no daylight- 
saving law, the hour of sunrise would have 
been 5.58 o’clock Sunday morning and the 
hour of sunset 6.20 o’clock. 

Estimates made last year by the fuel ad- 
ministration placed the total saving of coal 
during seven months of the year at 1,500,000 
tons. 

The plan has been in operation in Great 
Britain, France, Italy, Portugal, Germany, 
Austria, Holland, Denmark, Sweden, Nor- 
way, Australia and Iceland. The period of 
the conservation plan is shorter in Euro- 
pean countries than in the United States, 
owing to the fact that Europe is nearer the 
equator. 





Resolution in Canadian House of Commons 
to Re-Enact “Daylight Saving” Law 
Is Defeated, but Railroads 
Will Adopt Plan 


Toronto, Can., March 28.—A resolution 
Canadian House of 
Commons yesterday to re-enact the daylight 
saving system was defeated by a vote of 
51 yeas to 105 nays, the representatives of 
the. rural constituencies voting solidly 
against it. This finally disposes of the 
question so far as any federal action is con- 
cerned, but in spite of the defeat of the 
measure in Parliament the indications are 
that the scheme will be generally adopted 
in the cities and towns of Eastern Canada. 

The Canadian Railway War Board has 
ordered all the railways to operate their 
trains under the daylight saving scheme 
and the change will be made at 2 a. m. on 
Sunday. This will naturally be a strong in- 
fluence in favor of its adoption in the larger 
places. 





Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


Oficial Price, 

New York, 

Date. London. .999 Basis. 
Mach 03. hE 49 5/16 101% 
+ FRIES ERE BA ee 2 49 3/16 101% 
“ Ben 2 vabhdemenean 49 7/16 101% 
Mivtibns cae Reka 50 101% 
. Dhi.vn tse taekeee 49% 101% 
™ SB. oe sencdiameneee 49% 101% 








A letter from a salesman working on 
commission to his employer, that he is will- 
ing to guarantee payment of all orders sent 
in, is held in Richmond Paper Co. v. Brad- 
ley, 115 Miss. 307, 75 So. 381, L.R.A.1918E, 
123, to constitute a guaranty when the 
orders are accepted and credit extended in 
response thereto. 
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Spring will mark the triumph of 


CORAL 


NECKLACES 











Don’t wait—Ask on time for 
Selection Package 











BORRELLI & VITELLE 


401 BROADWAY, NEW YORK 


April 2, 1919 


Carl P. Kionka 


Importer of 


Reconstructed Rubies 
White, Blue, Pink 
and Golden Sapphires 
ee alles oes 9 9 aaa, 


Just received an importation of over 
7,000 carats of reconstructed stones, 
which, with our stock on 

gives us one of the largest stocks 
in America. 


Write for latest Price List 


1519 Masonic Temple 
Chicago, Ill. 





Tax Reports General Accounting 


NORMAN CHARLES NEWMAN 


Certified Public Accountant 
320 BROADWAY, NEW YORK 
Franklin 1692 
Specialist in Jewelry Accounts and Methods. 
Highest References in the Trade 


Write or Phone Me for Interview 


Without Charge 














AQUAMARINES AMETHYSTS 


MAYER, MILLER & MULLIGAN 


(INC.) 


IMPORTERS AND LAPIDARIES 


PRECIOUS STONES 


12-16 JOHN ST. 
NEW YORK. 


SYNTHETIC STONES TOURMALINES 
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HE Sunday after next is Palm Sun- 

day, think of it! Easter will soon 
and to all of us Eastertide 
dded interest in the subject 


 ¢ 
be with us, 


eans an a — : 
of jewelry, for after the Christmas holi- 


days no other season is quite so im- 
portant in this realm of jeweiry as this 


i ing. 
one in Spring a 


Especially designed for Easter gifts 
are the diamond and platinum crosses. 
They are formed of mille grain platinum 
wire—that finest of fine wire with the 
almost imperceptible beaded twist—and 
the diamonds are held firmly in place by 
this being closely coiled like twist frames 
around each gem. They are to be seen 
in sizes from the small ones of an inch 
in length to the larger crosses two inches 
long, and they are worn hanging from 
either long or short neck-chains of plain 
platinum links, with diamonds set at 
intervals, or the handsomer crosses are 
attached to those very newést jewels, 
the all-diamond flexible chains for the 


neck. 
x * * 


Another appropriate Easter jewel is in 
the form of a locket. This is decorated 
with a cross in diamonds and around the 
edge of the locket, which is an exceed- 
ingly slim oblong affair, there is a row 
of tiny diamonds matching exactly those 
used for the cross. The locket case is 
platinum with engine turning as a border 
for the engraved monogram and a neck- 
chain of platinum is used with it. April’s 
birthstone, the diamond, is to be seen in 
many of this year’s Easter gifts, but the 
violet line of the amethyst still makes 
that gem highly popular with buyers of 
gift jewelry for Eastertide, and in place 
of the diamonds on this locket, other de- 
signs have substituted for them the deep 
toned, purple amethyst. 

* ¢ 

Finger rings are always most accept- 
able gifts; never, it seems, can one have 
too many. But they are intimate jewels 
and must be carefully chosen. Some say 
they should be only gifts of nearest rela- 
tives or dearest friends, and the Rambler 
agrees with them, for an appropriate, 
harmonious ring is a thing of joy per- 
petually, but an unsuitable finger-ring is 
an abomination, and one unliked is a 
constant aggravation to its wearer. One 
of the most beautiful of all the new 
jewels, one that was ordered for Easter- 
tide, is a design carried out in diamonds, 
pearls and sapphires set in a shank of 
engraved and pierced platinum. The 
_ bezel and oblong shape with three table 
cut sapphires placed at a slant from left 


to right with one above and one below 
tipped in the opposite direction. Four 
canary diamonds fitted on the design at 
the interstices of the sapphires and 
small pearls and diamonds finished off 
the bezel form to a pleasing contour. 

* * * 

With the coming busy after Easter 
social season will appear the reasons for 
the present demand for all types of dress 
jewels for men. Such affairs as after- 
noon anniversary receptions, “coming- 
out” luncheons for the Spring debutantes 
and all the numerous afternoon and eve- 
ning weddings which are planned for the 
next two months mean for the men folk 
a necessary array of dress clothes, and as 
so very many men are still in their offi- 
cers’ uniforms it necessitates a great deal 
of shopping for both clothes and their 
important accessories. Their own friends 
and relatives realize this and the jewel- 
ers have answered this insistent demand 
by displaying a wonderful array of the 
finest of jewelry for men. Evening dress- 
sets are shown in the windows and the 
cases of the shops this week in mother- 
of-pearl framed in platinum and overlaid 
with a fret design in platinum wire work. 
This pattern brings out quite a new idea, 
and it has already made many enthusi- 
astic friends. The open pierced fret 
tones down the white of the pearl with- 
out entirely hiding its sheen and gives 
to studs, buttons and links a soft grey 
finish much to be desired. 

*x* * * 

In one of New York’s famous old 
families there is an Easter gift-giving 
tradition, and if it were possible to find 
out, perhaps it would be discovered that 
a great majority of all the families of 
the whole broad nation also keep up the 
happy exchanging of presents at Easter- 
tide that was a custom handed down 
from Revolutionary times or even from 
Puritan days. Rabbits and eggs and 
jewels are thus linked together in the 
minds of many a little tot, and some of 
the fresh designs prepared to delight the 
little ones and to gain the joyous ap- 
proval of the grown-ups are now in all 
the leading shops. There are diminu- 
ative finger-rings set with pearls, tur- 
quoises, pink coral and with tiny faceted 
sapphires, rubies or emeralds; there are 
pretty little lockets on the most delicate 
looking chains; clasps to hold shoulder 
straps; pin-sets for the babies, and for 
the older sister, brooches for sashes and 
hair-bows, and then there are watches 
in all manner of shapes and designs for 
the “first watch” for either boy or girl. 

Tue RAMBLER. 
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ALLEGED THIEF CAUGHT 


Crook Visits Terre Haute, Ind., Jewelry 
Store and Steals Diamond Rings— 
Police Get Alleged Culprit 


INDIANAPOLIS, Ind., March 29.—A_ bold 
diamond robbery at the Olsen & Ebann 
jewelry store, 713 Wabash Ave., Terre 
Haute, late yesterday, resulted in the arrest 
of an Indianapolis man who, the Terre 
Haute police believe, is wanted at Cincin- 
nati for a similar robbery in the Herschede 
jewelry store there on Jan. 20. 

The robber entered the Olsen & Ebann 
jewelry store when a woman clerk was 
there alone, and asked to see some expen- 
sive diamond rings. He slipped three rings 
on his fingers and made a dash for the 
coor, where he ran into Floyd Bome, man- 
ager of the store, as Mr. Bome was re- 
turning. Bome gave chase and followed the 
man until he dashed into the Terre Haute 
Trust Co. building in the center of the 
business district, where the police arrested 
a man, announcing that he had the three 
stolen rings on his fingers when arrested. 

Olsen & Ebann said the three rings were 
worth $515, and the Terre Haute police be- 
lieve the prisoner will prove to be the man 
wanted at Cincinnati where diamond rings 
valued at more than $150 were obtained by 
a robber in precisely the same manner that 
the robbery was done in Terre Haute. 

Indianapolis police were informed of the 
robbery and said that the prisoner was with 
a man recently arrested in Indianapolis ’in 
connection with the theft of an automo- 
bile in Terre Haute, but that he merely was 
riding with the man charged with the rob- 
bery and was released. 











Chicago Jewelry and Optical Trades Or- 
ganize for the Victory Loan Drive 
Cuicaco, March 28.—The Victory Loan 
Committee for the wholesale jewelry and 
optical trade is soon to get busy on sub- 
scriptions from our industry for the last 


_Government loan. 


John H. Hardin, president, F. A. Hardy 
& Co., is the chairman of the jewelry and 
optical trades. The sub-committees to cover 
the various sections of the trade have been 
appointed with the following chairmen: 

Wholesale Opticians, E. S. Craven, of 
F. A. Hardy & Co.; Dispensing Opticians, 
W. D. Glennon, of Almer Coe & Co.; Opti- 
cal Manufacturers, Frank Kreisel, of the 
American Optical Co.; Manufacturing 
Jewelers, W. F. Juergens, of the Juergens 
& Andersen Co.; Wholesale Jewelers, Sid- 
ney Y. Ball, of Norris, Allister-Ball Co.; 
Wholesale Watches, G. V. Dickinson, of 
Elgin Nash Watch Co.; Wholesale Clocks, 
Chas. T. Rose, of the Waterbury Clock Co. ; 
Retail Jewelers, W. J. Buffington, of C. D. 
Peacock, Inc., and H. C. Tilden, of Spauld- 
ing & Co.; Material and Findings, J. W. 
Swartchild, of Swartchild & Co.; Refiners 
and Assayers, Harry Radex, of Thomas J. 
Dee & Co.; Jewelers Flying Squadron, A. 
B. Paulson, of the Waite, Thresher Co. 








A window at the store of J. L. Rose, 
Lima, O., was broken last Wednesday and 
four watches valued at $350 were taken. 
The authorities have no clues as to the 
window smashers. 
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Windle’s Watch Shop has removed from 
553 Eddy St., to 77 Washington St. 

Herman H. Sohn & Co. have removed 
from 19 Calender St. to 65 Douglas Ave. 

The Curtis Jewelry Co. is making alter- 
ations to its store front, 218 Thames St., 
— J. San Souci has been elected a 
member of the Providence Chamber of 

erce. 
Orbe Swartz Mfg. Co. is making altera- 
tions to its manufacturing building, 417 
ichmond St. 
— and Mrs. Harry M. Mays have 
opened their Summer home, Foreacres, at 
Warwick Neck for the svason. 

Mrs. Susie Leah Burt, grandmother of 
Col. Harry Cutler, died Friday at her home, 
93 Lippitt St. in her 84th year. 

Louis Lyons of the Lyons Mfg. Co., ac- 
companied by his wife, arrived home the 
past week after a Winter in Florida. 

J. C. Doran & Sons have applied to the 
city council for permission to erect a build- 
ing for garage purposes on Elbow St. 

E. A. Eddy Machinery Co. of this city has 
purchased the machinery of Austin & Stone, 
Inc, of Attleboro, which has gone into 
liquidation. 

According to his statement filed at the 
office of the city clerk, Thomas Pignatelli 
permanent receiver for the Wilhemin Mfg. 
Co., 33 Eddy St. 

A decree has been entered in the Super- 
jor Court appointing Thomas Chantler as 
permanent received for the Wilhemin Mfg. 
Co., 181 Eddy St. 

Ira Marcus has been appointed custodian 
of the estate of the late Abraham Robin- 
son under bond of $12,000 by the Probate 
Court of -Cranston. 

Koritz Mfg. Co., whose plant at 246 Eddy 
St. was badly damaged by fire, water and 
smoke last week, has been repaired and is 
now in running order again. 

William J. Braitsch has given a mort- 
gage of $12,000 to the Brooklyn Savings 
Bank on five lots of land with improve- 
ments thereon, on Potter Ave. 

Amasa W. Bowen, who for several years 

’ was employed by Reed & Barton at Taun- 
ton, died at his home on Barclay St., this 
city, Friday at the age of 80 years. 

Fred Haller of the Chicago office of the 
Ostby & Barton Co., who was recently dis- 
charged from the army, has been spending 
‘a few days at the firm’s factory in this city. 

Mr. and Mrs. Horace F. Carpenter, who 
have been spending several weeks at At- 
lantic City, N. J., are now at the Common- 
wealth Hotel, New York, for a few weeks. 

Charles H. Patten, for several years with 
Charles E. Hancock Co., is starting in the 
manufacturing jewelry business at 47 Clif- 
ford St. and will introduce a line of silver 
goods, 

Herbert S. Tanner of this city was elected 
second vice president of the Massachusetts 
and Rhode Island Retail Jewelers’ Associa- 
tion at its annual convention in Springfield 
last week. 

C. J. Roehr, sales manager of the Bas- 
sett Jewelry Co., whose headquarters are in 
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Chicago, has been at the firm’s factory here 
the past week preparing their new line for 
the season. 

Frederick V. Kennon, of the J. T. Maur- 
an Mfg. Co., and Edward N. Cook, of the 
E. N. Cook Plate Co., with their wives, 
have returned after spending five weeks in 
Miami, Fla. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., will be one of the delegates to 
the annual session of the Imperial Council 
of the Mystic Shrine at Indianapolis in 
June, from Palestine Temple of this city. 

Mrs. Mary L. Barton, widow of Robert 
Barton, an old-time manufacturing jeweler 
of this city, who died six years ago, died 
at her home on County road, in Barrington, 
R. L,, on Friday. She was 86 years old. 

John H. Broadhead, for several years 
employed by the Gorham Mfg. Co., died 
Friday at his home, 11 Richardson St. Be- 
sides his wife he has one son who was to 
leave France for home on the day his father 
died. 

The George L. Claflin Co., of this city, 
has purchased the stock of merchandise of 
the Attleboro branch of the C. S. Bush Co., 
of this city, and will conduct the business 
for the present at 89 Union St., with G. J. 
Tyndall in charge. 

Lieut. Wesley C. Martin, secretary of 
Martin-Copeland Co., who recently returned 
on the transport America, has been released 
from active duty in the navy after 19 
months in the service, and is now at his 
home on Blackstone boulevard. 

Extensive alterations are being made by 
the Fulford Mfg. Co. at its factory build- 
ing, 107 Stewart St. A stairway is being 
installed from the basement to the top or 
fourth floor. It is to have fireproof walls, 
metal sash and frames and the stairs are to 
be of wood. 

There was placed on file at the office of 
the Recorder of Deeds, city hall, on Friday, 
leases from Edwin A. Smith to the O’Gor- 
man Co., lot and buildings on Weybosset, 
Eddy and Middle Sts., for 40 years from 
July 1, 1913, and the assignment of the same 
by the O’Gorman Co. to the Diamond Co. 

At the 39th communication of Nestell 
Lodge of Masons last Thursday evening, 
Augustus F. Rose was elected Senior War- 
den; Chris W. Clissold, secretary; Dan- 
forth K. Barrett, chaplain; Charles H. 
Alexander, Jr., honorary tyler, and Joseph 
Baker, Jr., member of Nestell Committee. 

The Gladstone Hotel, at Narragansett 
Pier, has been purchased by Thomas Mc- 
Grath, the manufacturing jeweler of this 
city, who is also owner of Rockledge cot- 
tage on the Ocean drive. Mr. McGrath in- 
tends to put the hotel property in thorough 
repair and to open it early in June, making 
it a headquarters for automobilists. 

William J. Carr has greatly improved 
his retail store, 169 Thames St., Newport. 
The walls have been finished in panel ef- 
fect in cream white and mahogany. To 
make space for more display counters and 
increased stock he has removed his re- 
fracting rooms to the rear and the new 
counters and show cases are arranged in 
horseshoe form, which gives a more ad- 
vantageous display of the stock. 

Harris Fellman, retail jeweler and optom- 
etrist, 132 Main St., Woonsocket, has the 
sympathy of the entire trade in the double 
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bereavement which he suffered the past 
week through the death of two daughters, 
Charlotte and Lillian, both of whom were 
unmarried and lived at home with their 
father. The latter was associated with him 
in his business. Death in both instances 
was from pneumonia following attacks of 
influenza. Charlotte died last Saturday 
week and her sister the next morning. 

The following were among the jewelry 
buyers reported in the city the past week: 
V. H. Dennis, of T. Eaton Co. Ltd, 
Toronto, Can.; F. W. Camp, of Winnipeg, 
Manitoba; Mr. Hill, of S: S. Kresge Co, 
Detroit, Mich.; H. A. Bernstein, of Cleve- 
land, O.; Mr. Pack and Miss Mores, of 
Wm. Filene’s Sons Co., Boston; C. W. Aus- 
tin, of Carl Austin & Co., Toronto, Can.; 
Joseph W. Levy, of J. W. Levy Corp., New 
York city; Oscar Kind and Louis Bloch, 
of S. Kind & Sons, Philadelphia; Mr. Uh- 
felder, of Hahne & Co., Newark, N. J., 
and A. H. Bendheim, of A. H. Bendheim & 
Co., New York city. 

Wolfe Kaplan, proprietor of the Weybos- 
set Diamond Co., 199 Weybosset St., re- 
ported to the police of the Central Station 
Saturday morning that a hole about a foot 
square had been broken in a plate glass dis- 
play window on the Clemence St. side of 
his retail jewelry store some time during 
the night. He reported that the following 
articles were missing: Ten fountain pens, 
48 men’s signet rings, 48 gold-filled stone 
rings, three hunting case watches, seven 
open face watches, one cameo pendant, two 
chip diamond rings set in platinum and two 
gold pendants, all valued at $186.50. The 
broken window and the theft were discoy- 
ered when the store was opened Saturday 
morning. 

After a spirited contest of wits Mrs, 
Esther Robinson, widow of Abraham Rob- 


inson, Judge J. Jerome Hahn and Col. 


Michael J. Lynch were Friday appointed 
joint administrators of the will of Abraham 
Robinson. There was a contest of two of 
the seven children of the marriage, over 
the appointment of the mother as adminis- 
tratrix of the $150,000 estate. The case 
was heard before Judge Claude C. Ball, in 
the Cranston Probate Court. The Robin- 
sons live in Edgewood, a village in Crans- 
ton, and the late Mr. Robinson was a part- 
ner in the Empire Mfg. Co., manufacturing 
jewelers, 101 Sabin St., this city. He died 
without leaving a will and Ira Marcus was 
appointed custodian of the estate pending 
the selection of an administrator. Two of 
the children appeared, represented by Col. 
Lynch, against the mother’s appointment, 
saying that she needed other counsel than 
her own to settle the estate. Several joint 
administrators were suggested by both sides 
but when the court saw that none of them 
would be suitable to both sides he made the 
arrangement which includes the widow and 
the attorneys for both sides, joint admin- 
istrators, with bonds of $100,000. All par- 
ties seemed to be satisfied with the decision 
of Judge Ball. 


According to a recent announcement, the 
firm of Dawkins, Benny Co., Ltd., Hono- 
lulu, T. H., has purchased the entire stock, 
store fixture and factory of H. Culman Co., 
Ltd., and is now open for business in 
Honolulu. 
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Good Rings! 


Good Advertising! 


Success in business requires something more 
than merely good merchandise. Modern busi- 
ness demands a combination of good adver- 
tising, as well as good merchandise. 


In the W. W. W. proposition the jeweler gets 
not only good Rings—as good as Rings can be 
made, but he gets an Advertising Service such 
as every progressive Jeweler wants. 








onunenemenees 


This advertising is given absolutely free. It is 
made possible through a large volume of busi- 
ness given us by thousands of America’s fore- 


most Jewelers. 


The Jeweler who features W. W. W. RINGS 


cannot help but increase his Ring sales. 


If you are in doubt as to what the W. W. W. 
proposition will do for you, let us give you the 
names of prominent Jewelers who have sold 
three Rings of our make where they formerly 
sold one of an ordinary, unknown make. 


White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 





























representing Hammel, Rig- 


i lick, 
Louis Gli New York, visited the trade 


lander & Co., 


k. 
ra 1 Butts, of George H. Fuller & Son 


Co, Pawtucket, R. I., has been in town on 
; his territory. 

. aby during the night of March 25, 
the large plate glass show window in the 
J. U. Kilmer jewelry store at Hummels- 
town, Pa., was broken by a brick wrapped 
in a piece of carpet, and a tray of rings, a 
diamond La Valliere and several diamond 
brooches were taken. The theft amounted 
to about $350. The robbery was not dis- 
covered until the following morning, when 
passersby saw the carpet protruding from 
the show window. The authorities have no 
clue to the robbers. ; 

The funeral services over the remains of 
the late Major William A. Wiederseim, 
widely-known veteran of the Civil War 
and for years connected with the Bailey, 
Banks & Biddle Co., were held March 20, 
with interment in Laurel Hill Cemetery. 
Major Wiederseim was an authority on 
precious stones. The services were con- 
ducted at his late home, 2033 Spruce St. 
Honorary pallbearers included General 
James W. Latta, Colonel J. P. Nicholson, 
Colonel J. Campbell Gilmore, Judge Will- 
iam H. Staake, Major Charles W. Bailey, 
Andrew Alexander, William E. Aumont, 
Walter Clothier, David S. Conover, and H. 
J. Davis, Jr. 








Lancaster, Pa. 
if memset 

John B. Roth visited Philadelphia last 
week. 

W. W. Appel, of W. W. Appel & Son, 
spent part of last week in Philadelphia. 

At the meeting held last week by Cyrene 
Commandery, Knights Templar, of Colum- 
bia, Henry F. Vergey was elected a trustee. 

Stephen Carter, Des Moines, Ia., en route 
to New York, stopped over in Lancaster last 
week to transact some business with local 
manufacturers. 

F. A. Wheeler, of the Non-Retailing Co., 
Inc., and wife, are enjoying life in Florida. 
Mr. Wheeler is combining pleasure and 
business by looking over his trade. 

James Dombrowsky, who enlisted in the 
aerial service while a student at the Ezra 
F, Bowman Technical School, has returned 
from overseas, and gone to his home in 
Florida. 

E. R. Kant, of the traveling sales force of 
the Non-Retailing Co., spent last week visit- 
ing their trade in central Pennsylvania, 
being his first trip out since last October, 
when he underwent a serious surgical oper- 
ation, 

The big court house clock was advanced 
an hour Saturday night at 9 o’clock, though 
the official time for the daylight saving 
change was 2 o’clock Sunday morning. The 
early change was made as a matter of con- 
venience. 

Harry R. Crawford, Boston, Mass., who 
served through the better part of the war 
with Canadian troops, and recently returned 
home, spent last week in Lancaster visiting 
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a brother. He has gone to Pittsburgh to 
take a position as jeweler, going back to his 
old trade. 

W. S. Oberlin, a Columbia jeweler, has 
on display in his show window a pair of 
spectacles over 100 years old. The iron 
frame is hand-made. It does not have ear- 
holders, but has rings to which strings 
were secured, and these were tied behind 
the head. 

Philip Hoffer, a former student of the 
Ezra F. Bowman Technical School, has been 
honorably discharged from the navy. Last 
week he visited the school. After a. visit 
to his Manheim home he will resume work 
as a watchmaker. J. F. Denniston, a Hagers- 
town, Md. jeweler, has entered the school 
for a special course in goldsmithing work. 

Louis Weber & Son have just completed 
installing in their store one of the most 
complete and up-to-date optical depart- 
ments in the State, including a lens-grind- 


‘ing and optical manufacturing department. 


The optical department is in charge of Dr. 
C. S. Horton, a graduate of three colleges. 
A window display that is attracting no little 
attention is being made by means of lenses 
in various stages of manufacture, from 
rough blanks to the finished product. 

Alvin Wolfer, a student of the Ezra F. 
Bowman Technical School, has received 
from his brother the nine-foot propeller of a 
navy hydroplane and some photographs, 
sent him by his brother, Lieutenant Jacob 
Wolfer, of the Navy Aviation Corps, now an 
instructor at Pensacola. Propeller and 
photographs, the latter taken from an air- 
plane of Lieutenant Wolfer, are on exhibi- 
tion in a show window of Ezra F. Bowman's 
Sons’ establishment, and are attracting much 
attention. 








Canada Notes. 





Emil Bigaoutte, jeweler, is registered in 
Quebec. 

Angus M. Knox, of Wingham, Ont., has 
sold his jewelry business to R. M. McKay, 
Guelph. 

The jewelry store of Bourdon & Co., 
Sudbury, Ont., sustained some damage by 
fire on March 24. 


A. Heller, Montteal, has sold his retail 
jewelry stock to M. Taiger, and will con- 
tinue in business as a jobber. 

The Jewel Box, Montreal, is dissolved, 
the business being continued by Philip 
Taplitzsky under the same style. 

Ducoffe, Margolin & Co., wholesale jew- 
elers, are registered at Montreal, by Jacob 
A. Ducoffe and William Margolin. 

R. N. Taylor & Co., Limited, of Montreal, 
have been incorporated, to manufacture and 
deal in optical goods and jewelry, with an 
authorized capital of $100,000. The incor- 
porators are Richard N., Trevelyan H. and 
Russell H. Taylor, opticians; Marion 
Sutherland and Charles P. Cleghorn. 

The annual financial statement of Will- 
iam A. Rogers, Ltd., shows a loss for the 
year of $5,208, as compared with net profits 
for 1917 of $81,855. The balance carried 
forward was $43,647. President S. J. Moore 
reports that the silverware industry suf- 
fered severely from war conditions during 
the year, production being greatly curtailed 
on account of labor shortage and the dif- 























































ficulty of securing raw ‘materials. The sit- 
uation is now changed and prospects are ex- 
cellent for restored earning power during 
the current year. 








Abita Springs, La., to rest and recuperate. 

R. D. Cueto, of N. Claiborne Ave., is re- 
covering from an illness that confined him 
to his home. 

S. Rosenweisen, watchmaker, is about to 
abandon his establishment in the Macheca 
building and go to Hot Springs, Ark., for 
a period of rest and recreation. 

Among the visitors in New Orleans re- 
cently were P. F. Esnard, of Baton Rouge, 
La.; A. B. Robichaux, of Lafayette, La., 
and Charles T. Smith, of Brookhaven, Miss. 

Leonard Krower & Son after taking in- 
ventory and closing books for the fiscal 
year found that the business done was the 
largest in the history of the establishment. 
It was found to be even more than was 
expected. 

Joseph Herron, formerly with Fine’s 
Bros. Jewelry Shop, 906 Canal St., has re- 
turned recently from a camp in California 
where he was in training for service abroad. 
He will rest for a while before going into 
business again. 

The change of ownership of one of the 
large Canal St. jewelry establishments is 
the principal topic in the jewelry trade this 
week. David R. Miller & Bros. have pur- 
chased the stock fixtures and good will of 
the P. M. Stein store, 832 Canal St. It has 
been known for some time that Mr. Stein 
was anxious to sell and several deals were 
negotiated but not consummated, The Miller 
brothers will conduct ‘the establishment 
under the name of Miller brothers and may 
incorporate later. They are at present con- 
ducting a retail store at Dryades and Terp- 
sichore Sts., and also a manufacturing 
jewelry establishment in the Maison 
Blanche building. They expect to consoli- 
date the manufacturing jewelry shop and 
store on Canal St. but may continue the 
Dryades St. store. The Miller brothers are 
David R. Miller, Leon H. Miller, Harry 
B. Miller and Joseph E. Miller. It is said 
that Mr. Stein will continue to handle 
jewelry but in the nature of an instalment 
business. 





Rochester, N.Y. 


A meeting of the Rochester Retail 
Jewelers’ Association will be held Thurs- 
day evening, April 10, at Hotel Seneca. 
Dinners will be served at 6.45 Pp. m. 

Local branch 39 of the International 
Jewelry Workers held a meeting Thursday 
evening. Membership is steadily increasing. 
Problems confronting workers were dis- 
cussed. 

Stock in the State St. jewelry store of S. 
D. Burrett will be disposed of this week at 
auction. Mr. Burrett has conducted this 
store for the past 32 years. F. J. Bridle will 
auction all the sales. The sale starts April 
3 and will be continued each day until the 
stock is sold. S. D. Burrett is permanently 
located at 42 Main St. E, 
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Exact reproduction ef Gruen Watchmahers’ Guild Workshop at “Time Hill,” Cincinnati 


The American Service Plant 
behind Gruen Watches 


ACCIDENTS will happen to the best of watches. 

When one happens to yours you realize, perhaps 
for the first time, that it is important to know what 
kind of service its maker provides. 


A distinction of the Gruen Watchmakers’ Guild is 
that it offers the finest examples of modern Swiss watch- 
making and safeguards them with the complete service 
of an American Workshop and of the twelve hundred 
American Jeweler Agencies—the best in each locality 
—representing it. 

The Guild Workshop on ‘‘Time Hill,’’ Cincinnati, 
is not an ordinary Trade Repair Shop where regular 
.fepairs are sent—that is a function your local jeweler 
can,perform. It is a real Service Workshop where very 
badly damaged watches can be restored, and, what is 
more important, where standardized duplicate repair 
parts are always on hand for prompt delivery to any 
jeweler in America. 


Remember, however—not every Swiss Watch is ‘a 
Gruen. 


Write for the Gruen Guild Exhibit 


A Book of Etchings and Photographic Plates showing 
Gruen Watches for men and women, will be sent if 
you are sincerely interested. 


Gruen Verithins . $ 30.00 to $250.00 Ultrathins . . . $200.00 to $400.00 
Very-Verithins . 45.00 “* 250.00 Dietrich Gruens. 275.00 ‘‘ 785.00 


GRUEN WATCHMAKERS’ GUILD, ‘Time Hill"’ 
Bennington and McMillan Sts. , Cincinnati, Ohio 


Mather: ef the famous Gruen Watches since 1874, Canadian Branch, Torente, Canada 
Pain or decorated. N—The Gruen Verithin. Plain or decorated case. 
Sod gold, $95 10 $150. "God filed, $2010 $40. Solid gold, $55 to $250. Gold ‘filled, $30 to $65. 
M—Gruen Ribbon Wristlet. Plain or decorated. O—The Gruen Octathin. Solid gold, $85 to $250. 
Solid gold, $35 to $150. Gold filled, $20 to $40. Gold filled (ultra quality), $50 to $75. 


One of the Thirteen Color Advertisements This ad out May Ist 


of the Gruen $100,000 
Saturday Evening Post Campaign 
Appearing Every Four Weeks : 
Besides this tremendous campaign we are using American Maga- 


zine, National Geographic, Vogue, Metropolitan, Christian Science 
Monitor and others during 1919. Gruen Watchmakers’ 


Guild, Time Hill, 


Cincinnati, U. S. A 






































M. Smit, of the M. J. Smit Co., is 
m an extended western trip and 


Lew 


fro’ 
er weeks stay at Hot Springs. 


ili fmann, of Heeren Bros, & 
Pee tas been spending several weeks 
in the east on business and pleasure has 
returned to Pittsburgh. 

Considerable regret was expressed here 
because of the death of Mrs. Lindsay, the 
wife of the Rev. S. M. Lindsay of Brook- 
lyn, who was a speaker at the last annual 
banquet of the Jewelers 24 Karat Club held 
in Pittsburgh. 

L. Katlinsky, the Chicago representative 
of the S. Davis Co., has opened an office 
in the Masonic building in that city. He 
will cover the territory embraced as far 
west as Milwaukee and St. Louis and to 
Indianapolis and Cleveland, east of Chi- 


othe B. K. Elliott Co. and the John 
Hughes Co. have been elected to member- 
ship in the Pittsburgh Association of 
Credit Men. An important conference of 
the national officers and others within a 
night’s ride of Pittsburgh will be held in 
this city April 14 at which the bankruptcy 
law in its present form and other matters 
of importance to the trade will be taken 
up. There will be a night meeting and 
dinner at the William Penn Hotel and a 
big gathering is promised. 

One of the leading watch companies has 
sent out a circular letter which has just been 
received here that is causing a lot of in- 
terest, for it suggests that jewelers should 
charge for repair work, according to time, 
instead of according to the value of the 
watch, and thus make their repair depart- 
ment pay. It is also suggested that they 
get together and talk over their trials and 
tribulations, so that some things may be 
done of mutual advantage. One merchant 
said he had thousands of dollars’ worth of 
repair work on his hands that had not been 
called for and he was at his wits’ ends to 
know what to do with it, to get his money 
out of it. He cannot sell the goods because he 
would be liable if he did. He believes that 
there ought to be some way out of the af- 
fair. Jewelers report having a lot of 
trouble with Swiss watches, which they say 
are constantly coming in for repair. 

Thieves gained access to the store of J. 
R. Reed & Co., 519 Wood St., last Friday 
morning, ransacked the place and departed 
with $90 in War Savings Stamps without 
any one knowing of their presence until J. 
Allison Reed of the firm opened the store 
for business. An investigation by detectives 
showed that the persons who entered the 
store climbed the fire escape on the rear 
of the building, opposite the alley from the 
Pittsburgh Press, climbed to the roof, broke 
the sky light, entered the loft floor and 
climbed down the elevator shaft to the top 
floor. Why they were not electrocuted is 
somewhat of a mystery because the top of 
the shaft is exposed to electric light wires. 

thieves were in search of money. 
Drawers on various floors were ransacked 
and especially in the main floor, but as 
strange as it may seem all the solid silver- 
wate was passed up and nothing of value 


THE JEWELERS’ CIRCULAR 


taken, except the stamps which belonged to 
the stenographer. The sky light in the roof 
had no protection but it has now, as the 
place has been wired by a protective sys- 
tem. The windows of the second floor had no 
protection but have now been equipped. Mr. 
Reed knew when he entered the store that 
his place had been robbed but was agree- 
ably surprised that so little was taken. An 
investigation is proceeding on the part of 
various detective agencies and the police. 
The house was protected by a protective 
system and also by a special watchman, but 
the thieves did not come in contact with 
anything that warned the protective sys- 
tem of their presence. There were thou- 
sands of dollars’ worth of goods in the 
safe and the thieves even made an attempt 
at this, removing some of the mechan- 
ism, but getting nowhere, evidently being 
frightened away before they could finish 
their work, or giving up the effort as a 
bad job. The boldness of the affair in any 
event has put the jewelry quarter on its 
mettle. ' 








Harrisburg, Pa. 





Some time during the night of March 
25 the large plate glass in the show window 
of J. U. Kilmer’s jewelry store, W. Main 
St., Hummelstown, was broken by a brick 
wrapped in a piece of carpet, and a tray of 
rings, a diamond La Valliere and several 
diamond brooches were taken, amounting 
to about $350. The theft was not discov- 
ered until the next morning, when passers- 
by saw the carpet protruding from the 
show window. 

The membership committee of the Har- 
risburg Chamber of Commerce is conduct- 
ing an aggressive membership campaign. 
The committee has secured 75 new mem- 
bers since the beginning of the year, and 
hopes to boost the membership to 1,000 or 
more by the end of the year. Several prom- 
inent jewelers have been appointed to this 
committee among whom are Joseph Claster 
and Charles K. Boas. Another movement 
which will be launched for the Harrisburg 
Chamber of Commerce is the organization 
of a Merchants’ Council. This Council will 
give special attention to matters concerning 
merchant members. The movement will be 
started on Tuesday evening, April 18, at 
the Penn-Harris Hotel. On that evening 
William Smedley of Philadelphia, secre- 
tary of the Retail Merchants’ Association of 
Pennsylvania, will address the merchants. 
Mr. Smedley has been active in the or- 
ganization of retail merchants ‘throughout 
the state, and is well qualified to discuss 
the merits of a Merchants’ Council. The 
purpose of organizing the Merchants’ Coun- 
cil is to furnish a means for giving more 
detailed attention to the needs and the in- 
terests of the merchants belonging to the 
Chamber of Commerce. The Council would 
be able to give more consideration to mat- 
ters pertaining to its members than the 
Chamber as a whole could give. The man- 
ufacturing members of the chamber have 
been organized into a Manufacturers’ Coun- 
cil for almost a year, and the benefits ac- 
cruing from their organization have con- 
vinced the officials and members of its 
practical value. 
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Walter Austin, formerly a watchmaker 
and jeweler in the Washington building, is 
reported in the latest list of war casualties. 

As in the rest of the country all clocks 
in Boston were put an hour ahead Saturday 
night. This necessitated a great amount of 
work in the trade especially with the large 
clock houses and those who have charge of 
the public time pieces. 

John Atwood Chamberlain, for many 
years engaged in the jewelry business in 
Salem, died in that city March 27, after a 
brief illness. He was born in Salem on 
Jan. 31, 1856, and was graduated from the 
High School. He is survived by his widow, 
two brothers and two sisters. 

Local and other instalment jewelers are 
greatly interested in the movement to spread 
the systems of credits in this and every 
other State in the country. The Massachu- 
setts Credit Union Association will direct the 
campaign in this state. Felix Vorenberg, 
one of the principal jewelers of this city, is 
an officer of the association and will take a 
leading part in the program. 

Edward S. Mason, for 20 years at the fac- 
tory of William B. Durgin Co., Concord, 
N. H., has been assigned as assistant to 
Richard T. Supple, manager of the Boston 
office of the company, 707 Washington 
building. Mr. Mason will co-operate with 
Mr. Supple in covering the local territory 
which heretofore has been in sole charge of 
the latter. 











Connecticut Notes. 





Hersekel Taber, who has been. superin- 
tendent at Factory L, International Silver 
Co., has resigned his position. It is not 
definitely known what Mr. Taber’s plans 
are, but it is rumored that he is to engage 
in a manufacturing enterprise. 

A certificate of organization was filed by 
the N. Pearlin Co. of New Haven. The 
capital stock is $1,000, consisting of 40 
shares of common stock at par value of $25 
of which $350 has been paid in cash and 
$650 in property other than cash. The of- 
ficers are: President, Anna Pearlin; secre- 
tary and treasurer, Angelo Mosca, both of 
New Haven. 

James H. Napier and William E. Bliss, 
of the E. A. Bliss Co., Meriden, Conn., have 
left on a six weeks’ trip to the Pacific Coast. 
The trip will be in the interest of the local 
concern, which reports an exceptionally fine 
business. The cities to be visited will in- 
clude Detroit, Chicago, St. Louis, Kansas 
City, Los Angeles, San Francisco, Denver 
and New Orleans. 

Five delegates-at-large to represent the 
Amateur Athletic Union during the com- 
ing year have been appointed by President 
S. J. Dallas. The list is composed of Col. 
A. S. Wills, one of the charter members of 
the union; Col. Robert M. Thompson, pres- 
ident of the American Olympic commit- 
tee; W. F. Garcelon, Harvard; Walter 
Camp, president of the New Haven Clock 
Co., and W. F. Humphreys, Olympic Club, 
San Francisco, 
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STERLING 


GORHAM 
Dinner and Table Ware 


The importance of Sterling Silver 
Dinner and Table Ware at the present 
time cannot be underestimated. 


This the retail jewelry trade realize, 
for they know that in these days of prov- 
ident housewifery, durability of material, 
as well as beauty of design, is requisite 
in all articles of table ware. 


The superb handiwork of our crafts- 
men, the variety and originality of our 
patterns, the integrity of our. reputation, 
and the prestige of our house all go to 
make the name Gorham pre-eminent. 


Gorham Silverware is offered for 
sale through jewelers exclusively 


THE GORHAM COMPANY 


7 Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches : 


NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 
Works: Providence, New York, Birmingham 
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Help the Ameri- HE jeweler has 


: been patriotic, 
canization Move- not only as a cit- 
ment 


izen, but as a 
business man. From the time the United 
States entered the war he, as manufacturer, 
wholesale or dealer, has shown himself to 
be ready and willing to assist his Govern- 
ment by the payment of his taxes, or in the 
adherence to restrictions in business, and 
has taken his burdens with a cheerfulness 
that has been remarkable. This has been 
particularly apparent in view of the fact 
that his industry was considered an extreme 
luxury and one on which the public as 
well as the Government officials felt that 
the hardest restrictions could legitimately 
be placed. Asaresult, our merchants, with- 
out complaint of a serious character saw 
their platinum taken away, their gold cur- 
tailed, the imports of their gems restricted, 
and sales of their goods to the public 
banned by thrift and economy propaganda 
of various kinds. Through ‘all this the 
members of our trade worked loyally and 
whole heartedly for every movement that 
would strengthen the Government and help 
to win the war. Their purchases of liberty 
bonds, their contributions to the Red Cross 
and other drives stood out prominently 
even among the generous responses of other 
trades, and the patriotic attitude of our 
members as a whole has earned them the 
respect and consideration of not only the 
people of their community, but of the Gov- 
ernment officials, and those in charge of all 
branches of war work. 


The war is now over, and the restric- 
tions and hardships from which the jeweler 
suffered have in great part been removed 
or are being removed as time goes 
on. He is once more getting back 
to the normal state, under business 
conditions which require his every effort 
to be put upon his own work. But though 
the war is over, there is still work, and pa- 
triotic work, to be done, before political, 
civil and industrial conditions can become 
entirely normal again. In this work it is 
hoped that the jeweler wili be as unselfish as 
he has shown himself to be in the past, and 
take his place with the men in other trades 
in helping his Government, his State and 
his‘community to get over the conditions 
of political and industrial unrest and back 
to a position where all can enjoy the full 
fruits of peace and prosperity. 


Among the most important work being 
done to produce normal conditions again, is 


the spread of truly American ideals as to. 


justice, liberty and equality in the working 
of our institutions because much of the un- 
rest from which we suffer is being fomented 
in units of our population of foreign birth 
or extraction, where the principles of our 


Government and our industrial organization — 


are not properly understood. To overcome 
this difficulty there is a movement on foot 
for Americanization, and in this work the 
jeweler has been appealed to to lend a hand. 
We do not think the appeal will go un- 
heeded. 

In some of the larger centers of the coun- 
try like New York, Chicago and Philadel- 
phia this Americanization movement is be- 
ing fostered by the establishment of classes 
in English and citizenship, the idea being to 
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aid the students and others in taking out 
naturalization papers, in studying the Eng- 
lish language and in realizing particularly 
the fundamental basis of our Government 
and the rights and duties entailed in citi- 
zenship. The movement is being backed by 
Chambers of Commerce and Boards of Edu- 
cation, but co-operation is asked from the 
mercantile world to encourage the foreign 
born among their help to learn English and 
to study our institutions. 

In the movement in Chicago, the Asso- 
ciation of Commerce of that city and the 
Board of Education have asked employers, 
manufacturers and dealers to urge their 
employes who are not yet American citi- 
zens, to become such. Merchants are asked to 
formulate and institute a policy to the effect 
that in any promotions of old, as well as 
in hiring new employes, preference will be 
given to native Americans, naturalized citi- 
zens and those who are taking steps to be 
citizens; that irrespective of the work to 
be done, credit will be given and interest 
taken in those employes who know English 
or who are endeavoring to obtain a knowl- 
edge of it. Employers of all kinds are espe- 
cially requested to encourage in their es- 
tablishments a study of the principles of 
American Government and the institutions 
of the country in every way possible, and 
to request their employes to make use of 
the public evening schools and community 
centers where they will meet those who 
know what this country is and stands for, 
and where they can learn the true meaning 
of being an American citizen. 

The jeweler who has willingly given up 
so much for the sake of his country in time 
of war will hardly fail to respond to this 
appeal to help it in the time of peace. 





Jewelers Must Help ITH the increas- 


ing demand for 

Expose Fakers and. : 
Iry, with the con- 

Swindlers Petaig, 125" 


stant increase in the 
number of jewelry buyers throughout the 
country, there has come an equal increase 
in the number of sharpers and swindlers 
who, in the guise of legitimate jewelers, 
prey upon the public at large. The mere 
fact that many of the people now buying 
jewelry have never bought it in the 
past, gives these criminals of the business 
world an opportunity to impose upon their 
victims with greater ease than ever before, 
and as a result distinct harm is being done 
to the legitimate jewelry industry whenever 
these swindles are perpetrated. The vic- 
tim having been “buncoed” by a concern 
that he believes to be a regular jewelry 
house, gets an idea that all jewelers are 
robbers or “fakers,” and consequently cur- 
tails his purchases in this line. The harm 
that these cormorants are doing to the repu- 
tation of the jewelry trade as a whole was 
never greater than at present, and for this 
reason our dealers, our wholesalers and our 
manufacturers should do all in their power 
to minimize the evil and join in every effort 
to punish such swindlers and put them out 
of business. 

It has, unfortunately, been a too common 
attitude among well known and reputable 
dealers to shrug their shoulders when told 
of the nefarious practices of the “faker” and 
swindler and to say that is_ no affair of 
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Diamond Rings 


aS OF 
QUALITY 


Diamonds and Workmanship of the Best 


The present year promises to be a 
big one for Rings, so keep up your 
sales by displaying a little assort- 
ment of these attractive Rings in 
your window. Doing business will 
become a habit. 





Cross & Beguelin 


Established 1863 


Entire Third Floor 
21-23 Maiden Lane New York 
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theirs—that the people who were sy; 
deserved to be because they did not go 

a legitimate jeweler but patronized the aur. 
tion store, the “fly-by-night” or the: See , 
jeweler” instead. These jewelers, however, 
do not realize that the public at large, and. 
particularly the people who are now for the 
first time in a position to buy jewelry ans 
not in a position to tell the illegitimate foie 
the legitimate merchant. Often they are 
deceived by signs of “retiring from busi- 
ness” and “reduction sales,” etc., and most 
often they are deceived by appearances, ag 
some of these “fakers” spend large amounts 
to fit up good-looking stores and have espe- 
cially attractive show windows. 

The conservative, legitimate merchant, in 
ignoring the practices of his illegitimate 
competitor, has not sufficiently taken into 
consideration the harm that the latter js 
doing to the reputation of the jewelry trade 
as a whole, and the fact that his nefarious 
practices are creating an impression amonga 
certain number of the people that the jeweler 
(not the “faker” alone), is a profiteer and 
swindler, an impression which works to the 
detriment of every concern in our business 
from the largest to the smallest. 


The policy of ignoring this cancerous 
growth in our trade has simply resulted in 
the increase in the number of sores in the 
large cities and even the smaller towns of 
the country, and the time has come for con- 
certed action everywhere in a movement 
to drive these swindlers out of business and 
to educate the public to the fact that they 
are not legitimate jewelers, and that their 
customs, business methods and representa- 
tions are as far removed from those prac- 
ticed by honest merchants as it is possible 
to imagine. 

We regret to say that action by the jew- 
elers along such lines for protection has so 
far been weak and sporadic, though we are 
pleased to note that organizations of a gen- 
eral character have taken up the fight for 
honest merchandising and honest advertis- 
ing in all lines, and in this have attacked 
some of the sore spots in the jewelry trade. 
Tue Jeweers’ CircuLar from time to time 
has told of the prosecutions started by the 
former field representative of the American 
Fair Trade League that resulted in success- 
fully putting an end to considerable ille- 
gitimate advertising on jewelry lines, and 
we have also noted with pleasure the work 
of agencies, such as the Vigilance Bureau 
of the Minneapolis Advertising Forum 
which has been working for some time in 
that city, fighting false advertising in jew- 
elry and false representation by auctioneers. 
Good work has also been done in the same 
line by the Associated Advertising Clubs of 
the World, whose headquarters were for- 
merly in Indianapolis, but are now in New 
York. But the jewelry trade cannot allow 
this cleaning-up work to be done any longer 
by outside agencies alone, particularly where 
misrepresentation in jewelry is but a small 
part of the field that they cover. It is dis- 
tinctly up to the jeweler and the jewelers’ 
associations, retail, wholesale and manufac- 
turing, to initiate efforts of their own or by. 
financial, moral and active support, to take 
a leading part in the work done by these 
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Mr. Kaufman, of the Kaufman Jewelry 

Co., St. Paul, Minn., was in town last week 

and left to visit Attleboro. ‘ , 

J. C. Silver, of Sidney, Australia, was in 
this city last week purchasing watches, and 
stopped at the Hotel Commodore. : 

Harry C. Kip, New York representative 
of the H. F. Barrows Co., 15 Maiden Lane, 
will leave April 6 on an eastern trip. 

Mozar & Co. formerly located at 38 
Maiden Lane, have moved to 337 Broad- 
way, where they occupy larger quarters. 

The New Haven Clock Co. has moved its 
office from the fourth to the seventh floor 
of the Silversmiths’ building, 15 Maiden 
Lane. 

The Sterling Silver Mfg. Co., Providence, 
will establish its New York offices and 
showrooms in the Fifth Ave. building after 
May 1. 

C. J. Garofalo, Les Lénere Perle Co., 
9 Maiden Lane, left last Friday on a west- 
ern trip and will probably be gone for three 
months: 

H. D. Seebeck, New York representative 
of Sykes & Strandberg, 9 Maiden Lane, will 
leave on an eastern trip April 6 with the 
Fall line. 

The New York offices of the Middletown 
Silver Co., formerly at 15 Maiden Lane, 
were moved Monday to new quarters at 366 
Fifth Ave. 

S. C. Powell, of S. C. Powell & Co., 15 
Maiden Lane, left yesterday on the steamer 
Celtic on his initial trip to the European 
diamond markets. 

Everett I. Rogers, of Park Bros. & 
Rogers, Providence, R. I., was here last 
week and paid a visit to the New York 
office, 15 Maiden Lane. 

Irving Miller, with the Alliance Watch 
Co., 15 Maiden Lane, is receiving the con- 
dolences of his friends in the trade upon 
the death of his father. 

Albert Ginzberg and Clarence Asher, rep- 
resentatives of Eliassof Bros. & Co., Al- 
bany, paid a visit to the New York office, 9 
Maiden Lane, last week. 

Charles S. Mewman, New York represen- 
tative of J. Schwarzkopf & Co., left Mon- 
day on a western trip and will visit the 
trade in Philadelphia ana Baltimore. 

Dreicer & Co., Inc., through their at- 
torneys, Coleman, Stern & Gotthold, re- 
cently obtained a judgment in the Supreme 
Court against T. Ben Ali Haggin for $4,556. 

George Armsheimer, of C. Armsheimer & 
Son, 9 Maiden Lane, left Saturday on an 

up-State trip, after which he will call on 
the trade in Baltimore, Philadelphia and 
Washington. 

G. A. Vaslett, New York representative of 
the Standard Button Co., 9 Maiden Lane, 
will start on his initial trip through the 
east on April 6. During his absence, L. M. 
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Flanders, secretary of the company, will 
take care of the New York office. 

Hyman J. Cohen, of A. Cohen & Sons, 
130 East Broadway, has returned safe and 
sound to the jewelry business, after having 
served seventeen months with the American 
Expeditionary Force. 

The annual meeting of the stockholders 
of the Silversmiths Co. will be held at the 
office of the company, on Fifth Ave., today 









Other assets of the estate were $55,504 cash, 
$22,790 jewelry, and $1,923 in Liberty bords. 

The estate of George E. Marcus, of 
Marcus & Co., 544 Fifth Ave., who died 
Aug. 1, 1917, was appraised last Thursday 
at $716,675, which was divided equally be- 
tween his widow, Anna R. Marcus, and his 
son, Herman Marcus. The assets included 
a claim of $20,383 on the corporation of 
Marcus & Co. on an open account, 250 








During the 3 months of this year, 
Jan. 1 to March 31, The Jewelers’ 
Circular published 280 pages more 
advertising than did the six other 
jewelry journals combined, and 


nearly 1,000 pages more than any 


one of them. 





The Jewelers’ Circular is the ONE GREAT MEDIUM be- 


tween the buyers and sellers. 


Here Are the F igures: 


The Jewelers’ Circular ........ 


The 6 other jewelry journals 
GINO oa vientdi co adiea civeek 


... 1,459 Pages of Ads. 
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at 10 a.m. The election of officers will take 
place at this meeting. 

Walter Johnson, who formerly covered 
the New Jersey and Long Island territory 
for James F. Mansfield, 9 Maiden Lane, has 
left the employ of J. F. Mansfield and will 
engage in the automobile business. His 
territory will be jointly covered by Mr. 
Mansfield and Mr. Meyer. 

The estate of Abraham Straus, who con- 
ducted the well known store of M. Straus 
& Co., at 461 Fulton St., Brooklyn, and died 
Aug. 14, 1913, was appraised last Thursday 
at $73,126 gross and $57,633 net. The chief 
asset of the estate consisted of the dece- 
dent’s 250 shares of stock in M. Straus, Inc., 
having a par value of $25,000, but appraised 
at $73,000. He gave the estate to his daugh- 
ter, Bella Millhauser. 

The estate of Herman E. Schoenewerg, 
manufacturer of jewelry boxes, at 51 
Maiden Lane, who died Oct. 16 last, has 
been appraised at $91,353, which went to 
his widow and son. The total value of the 
jewelry box manufacturing business was 
fixed at $10,904, of which $7,478 was assets 
of the business and $3,426 good will. 


bonds of Marcus & Co. worth $125,000, 
four $50,000 bonds and 12 $10,000 bonds. 
He had 920 shares of Marcus & Co. stock 
appraised at $155,047. The total holdings 
of stocks and bonds aggregated $668,690. 


At 11.30 o’clock last Friday morning, when 
the heavy fall of snow and the strong wind 
made conditions out of doors rather un- 
pleasant, the main display window at the 
store of Benedict Bros., 207 Broadway, was 
completely blown out by the force of the 
gale. The crash of the glass instantly at- 
tracted the attenion of the traffic policemen 
on the corners of Fulton and John Sts. and 
Broadway, and in a few seconds after the 
occurrence the crowd was held back to pre- 
vent theft. A number of clerks, as soon as 
they realized what had happened, withdrew 
the jewelry from the window. Fortunately 
no passersby happened to be in the path of 
the falling glass, and no loss of jewelry 
was sustained. 


At the semi-monthly meeting of the New 


York Jewelers’ Benevolent Association, held 
on the evening of March 25, it was decided 





(New York Notes continued on page 111.) 
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dication of the association’s 
ull on Carmel Cemetery should take 
~ 8 on June 1. On Sunday evening, April 

} the association will hold its musical and 

dance at the Academy, W. 79th St. 

Gillot & Co., jewelers, have moved to 

new quarters, at 005 Fifth Ave. 

The Peckham Seamless Ring Co., has 
moved from 45 Maiden Lane to 14 John St. 

M. Gugenheim, 365 Fifth Ave., returned 
Monday from Paris, where he had been on 

ing trip. 

a ay senthal, who had been with H. A. 

Groen & Bro., 2 John St., for the past five 
years, has resigned. 

Pitzele & Hamburger, formerly at 51 
Maiden Lane, have moved to new quarters 
at 26 W. 36th 4 : 

Walter Lampl, representing the Deman 
Chain Mfg. Co., 51 Maiden Lane, is at 
present traveling through the middle west. 

Cohen & Grobman, who were formerly 
located in 12 John St., have moved and 
now occupy much larger quarters in 3 
Park Row. 

Mr. and Mrs. K. Kalotkin announce the 
engagement of their daughter, Jeanette, to 
A. L. Rosenthal of the firm of Rosenthal & 
Stark, 10 E. 12th St. 

The regular monthly meeting of the 
Jewelers’ 24 Karat Club will be held on 
Wednesday afternoon, April 16, at 3:30 
o'clock in the rooms of the club at 15 
Maiden Lane. 

The Jewelers’ 24 Karat Club of New 
York City will hold its annual beefsteak 
dinner at Reisenweber’s, Columbus Circle, 
$8th St. and Eighth Ave., on Monday, 
April 7, at 7.30 P. M. 

Miss Stewart, who had been the jewelry 
and silverware buyer for James A. Hearn 
& Son, dry goods and jewelry, 26 W. 14th 
St, for a number of years, has been suc- 
ceeded by Miss Murtha. 

Molnar & Morgenroth have formed a co- 
partnership and are manufacturing a high 
grade line of jewelry. They are located at 
15 W. 44th St. Both young men formerly 
worked for Dreicer & Co. 

Among those who left for the European 
diamond market last Wednesday on the 
Nieuw Amsterdam were: Mr. and Mrs. A. S. 
Van Wezel and Martin Klein, of Guggen- 
heim & Klein, 87 Nassau St. 

Schoengold & Rikles, 51 Maiden Lane, 
have moved their offices and factory to 54 
Lafayette St. The employes presented the 

firm with a large horseshoe, made of flow- 
ers, as a token of success in the new bus- 
iness establishment. 

James L. Hand, the New York jewelry 
auctioneer, has just completed auctions for 
George T. Wilson & Son, Meadville, Pa., 
and A. B. Scott & Co., Fairmont, W. Va., 
and is also now closing out the stock of 
Wing & Armstrong, Macon, Ga. 

The semi-annual meeting of the New 
York Watchmakers’ Society was held last 
evening at the meeting rooms, 193 Third 
Ave, after Tue JeweLer’s CrrcuLar had 
gone to press. The officers for the ensuing 
year were élected at this meeting. 
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W. S. Manheimer, of Louis Manheimer 
& Bros., 35 Maiden Lane, who is now con- 
valescing after a sickness covering a period 
of eight weeks, went to Atlantic City last 
Sunday for a rest. He expects to be back 
and able to take up his duties in about a 
week or 10 days. 

The semi-monthly meeting of the New 
York Engravers’ and Chasers’ Society will 
be held tomorrow evening at the Forward 
building, 175 E. Broadway. This is a spe- 
cial meeting for carvers and ring engravers 
for the purpose of readjusting prices on 
carving and ring engraving. 

The Warwick Sterling Co., 15 Maiden 
Lane, will move to more spacious and up- 
to-date quarters in the Bush Terminal 
Sales building, 42nd St, near Broadway 
around the end of this month. Mrs. M. H. 
Dodds, New York representative of the 
company, has resigned her position with 
the concern. 

It was erroneously stated in last week’s 
issue that the examination of Morris S. 
Gwirtzman, a jeweler of 525 Eighth Ave., 
who recently went into bankruptcy, after 
reporting a robbery at his store was to be 
continued on last Friday. The examina- 
tion, however, will be continued this com- 
ing Friday, April 4. 

Wm, Loeb & Co., Providence, announce 
the opening of their branch salesroom in 
the Bush Terminal Sales building, 42nd 
St. near Broadway. As an added con- 
venience to the customers, the company’s 
lines will be displayed in the new show- 
rooms as well as in the main New York 
showroom at 9 Maiden Lane. 

The Z. & R. Jewelry Co., Inc., is the name 
of a concern that has obtained papers of in- 
corporation at Albany, N. Y., to engage in 
business in this city, with a capital of $5,000. 
The incorporators are Frank Zoldo, 25 
Maiden Lane, Michael Schneiderman, 40 
Pine St., and Mary L. Schneiderman, 29 
Graham Ave., Brooklyn, N. Y. 

Among the jewelers who visited this city 
last week on buying trips were L. Green- 
wood, of Greenwood’s, Inc., Norfolk, Va., 
who stopped at the York Hotel; S. A. 
Perkins, Seattle, Wash. who was at the 
Commodore Hotel, and F. A. Peters, of 
Lancaster, Pa., who, made his headquarters 
at the Herald Square Hotel. 

Aisenstein & Dombin is the name of a 
concern recently incorporated under the 
New York State laws to conduct a watch 
and jewelry business with a capital of 
$3,000. The incorporators are David Ku- 
lek, 134 S. 9th St., Brooklyn; Julius Aisen- 
stein, 2035 Douglass St., Brooklyn, and 
William Myerhoff, 1540 44th St., Brooklyn. 

Charles A. Lichtenstein, of Lichtenstein 
Bros., Inc., importers and manufacturers, 
116 W. 32nd St., and Louis Heineman, buyer 
for the concern, are on a buying trip to 
Paris, London, Switzerland and Italy, pur- 
chasing novelties. They report that food 
seems plentiful in the countries they have 
visited and that business is gradually re- 
turning to normal, but that traveling is 
more difficult than before the war. 

August Goldsmith, as chairman of the 
Jewelers’ Division of the Central Liberty 
Loan organization in New York, is arrang- 
ing to get his committee together again to 
prepare for the next Liberty Loan drive 
soon to start. This work for the Victory 





Sc ae 111 


Loan which will be the final work of this 
committee, will be conducted by practically 
the same gentlemen that produced such 
great results in the jewelry trade in the 
previous drives. 


The Arthur Johnson Mfg. Co., makers of 
medals, badges, and emblematic jewelry at 
14 Church St., announced last week that 
Arthur Johnson had disposed of his in- 
terest in the corporation and ceased his 
connection with it. According to the an- 
nouncement, this will make no difference 
in the conduct of the business as the firm 
will continue to manufacture the old lines 
under the control of Charles D. Bergen 
as president, and will enlarge its plant. 

In supplementary proceedings by Ingomar 
Goldsmith & Co., against Michael Goldberg, 
treasurer of Goldberg-Lubin, Inc., City 
Court Justice Walsh has granted an appli- 
cation to guarantee Goldberg’s salary, be- 
cause a judgment obtained by the plaintiff 
on Nov. 25 last for $2,468 is unpaid. Gold- 
berg contended that the order should not 
be granted because he gets only $10 a week 
salary, and said that while he also gets 5 per 
cent commission on all sales, he has been 
overdrawn for a long time. 

Jewelers’ Court, the 12-story office build- 
ing at 51-53 Maiden Lane, just west of 
William St., and facing the federal re- 
serve bank, was sold last Friday to Harry 
Lamont Blanchard, of Paterson, N. J., by 
Charles B. Van Valen, Inc., who repre- 
sented the 51-53 Maiden Lane, Inc. of 
which Reuben B. Smith is president. The 
price paid for the building is said to be 
about $700,000. The property, covering a 
plot 40 by 100 feet and renting for about 
$100,000, was. acquired by. the sellers in 
1918 from Duke Moro de Moro of. Eng- 
land through the same broker. The build- 
ing will continue as heretofore for at least 
a year to come. 


A daring window robbery took place yes- 
terday morning when thieves smashed the 
plate glass front of the Lee Curiosity Shop, 
at 1686 Broadway, and ran away after grab- 
bing about $50 worth of chains and watches. 
The men were seen by Patrolman Benj. 
Jacobs while running away. He pursued 
them and caught both. They were taken to 
the W. 42d St. station house and later to 
the Magistrate’s Court where they were 
held for the Grand Jury. The men gave 
their names as Wm. Edwards and Arthur 
La Salle. The latter was recently honorably 
discharged from the U. S. Army. He claims 
to have served at Chateau-Thierry where 
he was wounded. 


G. E. Potter, former employe of the 
New York office of the Waltham Watch 
Co., 15 Maiden Lane, has decided to go into 
business for himself and his company has 
accepted his resignation to take effect 
April 1. As his successor, the Waltham 
concern has appointed H. R. Williams in 
New York who has been in the employ of 
the company for the past 13 years. An- 
nouncement to this effect was recently sent 
out by Harry L. Brown, treasurer of the 
Waltham Watch Co., in which Mr. Wil- 
liams’ long experience with the company’s 
affairs and his close acquaintance with the 
trade is dwelt upon, as well as the satis- 
faction the company feels in appointing 
him to the new position. 
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CONVERTIBLE WATCH 
BRACELETS 


We offer an entirely new combination outfit, giving the wearer 
the choice of either the black silk ribbon or gold filled extension 
bracelet. Practically two bracelet watches in one. Furnished 
with either CYLINDER or LEVER movements. 





No. 2145-C—10:2 Ligne Convertible Watch Bracelet, fitted with 
10 Jewel adjusted CYLINDER movement in 10 Year Gold Filled 
American case. Complete with 12 Kt. 1/20 extension bracelet 
and black silk ribbon, in attractive presentation case. as illus- 
trated. SPECIAL PRICE, $656 Complete. 

No. 2015-C—104 Ligne Convertible Watch Bracelet, fitted with 
15 Jewel adjusted LEVER movement in 2 Year Gold Filled 
American case. Complete with 14 Kt. 1/10 extension bracelet 
and black silk ribbon, in attractive presentation case, as illus- 
trated. SPECIAL PRICE, $1¢5¢ Complete. 


Exceptional Values in High Grade 
Lever Watch Bracelets 


No. 215—10%4 Ligne 15 Jewel LEVER 2 Year Gold Filled Round 
American se. $16.88 each. 

No. 2815%—10% Ligne 15 Jewel LEVER 2 Year Gold Filled 
OCTAGON American Case. $11.88 each. 

No. 141S—104 Ligne 15 Jewel LEVER in 14 Karat Gold Round 
Case. $15.88 each. 

No. 2675—9%, Ligne 15 Jewel LEVER 2 Year Gold Filled Round 
American Case. $12.58 each. , 

No. 2075%-—9% Ligne 15 Jewel LEVER 2 Year Gold Filled 
OCTAGON American Case. $14.00 each. 

No. 2%8—9}%, Ligne 15 Jewel LEVER in 14 Karat Gold OCTAGON 
Case. $17.50 each. 

You will find that our prices are from 15% to 20% lower than 
those of any other watch jobbers, and it will pay you to get 
our quotations first on any kind of watches before ordering 
elsewhere. 


B. RAFF & SONS 


Wholesale Jewelers 
1161-75 Broadway New York City, N. Y. 








Mr. Jeweler— 
HAS YOUR JOBBER SHOWN YOU THE 


HOLD FAST LINGERIE CLASP? 


V. E. Black Co. 


Manufacturing Jewelers 
710 Eddy St., Provideace, R. I. 


New York Office 


47 West 34th Street 
Room 1003 





























Liberal Reward 


for any information given leading to the recovery of 
the following missing watches: 


No. 10919. Gold hunting case 18 Kt. Jules Jiirgensen 
19 ligne chronometer escapement. 


No. 2753. Gold hunting case, 18 Kt., English, 19 ligne. 


0 istae | Gol hunting case, 14 Kt. Meylan move- 


No. 15450 ment, 12 size. 


Communicate with 


E. Mathez, 65 Nassau St., New York 














Third Edition 
TRADE-MARKS 


of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 


Handsomely bound in cloth. Size 7 x 10% inches. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 
11 John Street New York 
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TRADE CONDITIONS. 
welers of Newark almost in- 
t business is very good at 
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t notwithstanding the large 
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g the past few — it 2 

i ible to get men who are able to do 
eS eed of jewelry work. In part this 
‘I a e is due to the fact that not all the soldiers 
a Sets when they are first mustered out. 
Many of them want to take from two weeks to 
a month’s vacation before going to work. This is 
only one of the causes of lack of help, however. 
Many jewelry workers who entered war industries 
have not returned to the city. The scarcity in 
help is demonstrated by the large number of 
classified advertisements placed in the local news- 
papers every day for boys to learn the jewelry 
trade, for engine turners, engravers, jewelry 
carvers, stone setters, ring makers, gold chain 
makers and polishers. Many jewelers also report 
that it is very difficult to get stones of the kinds 
and sizes desired. 
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A patent has been issued to Charles M. 
Neiss, of this city, for a collar button. 

The Jabel Ring Mfg. Co., 23 Marshall 
St., has enlarged its quarters and plans 
to increase its number of employes. 

Philip Krimke is a member of the local 
campaign committee to raise $2,500 to- 
ward the fund for the Isaac Wise 
Memorial. 

The regular meeting of the Interna- 
tional Jewelry Workers’ Union, Local 
No. 2, was held at the Labor Lyceum on 
Thursday evening. 

Among the members of the new Grand 
Jury panel drawn for the April term of 
the Essex county courts are Charles W. 
Baker, Thomas Allsopp and Benjamin 
S. Whitehead. 

Miss Sadie Dolinger, of 325 Fifteenth 
Ave., has been awarded $530 for the frac- 
ture of both ankles at the fire in the 
plant of the American Button Co., on 
Sept. 17 last. Several persons lost their 
lives in this fire. 

The Acme Ring Mfg. Co. is the trade 
name which has been filed for the manu- 
facturers of rings and jewelry, of 43 
Lawrence St. Those composing the firm 
are Horace Stamer, Abe Feldman and 
Ernest Hammer. 

Blake Carrington, of Carrington & Co., 
manufacturing jewelers at 48 Walnut St., 
who recently was stricken with pneu- 
monia, has recovered. His three chil- 
dren, who were ill with pneumonia at the 
same time, have also recovered. 

Thieves recently entered the auction 
room of Adolph Greenfield, at 199 
Market St., and stole jewelry said to be 
worth $600 and $60 in silver coins. Sixty 
watches, 200 gold-plated rings and two 
pairs of field glasses were taken. 

Milton Meier, who was in the trans- 
portation service in France, has returned 
to this country and has been mustered 
out. He went back to his old position 
as salesman for Meyer & Gross, ring and 
— manufacturers, at 407 Mulberry 
t. 

The Rotary Club, of which Jean R. 
Tack is the jeweler member, will hold 
its annual election at the Robert Treat 
Hotel on May 27. Nominations will be 
made on April 22 for officers and three 
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directors. At the meeting of the club 
last week, Stewart C. Coey, of the Cel- 
luloid Co., gave an address on the pro- 
duction of celluloid. 

Fred VanHouten has just returned 
from an automobile trip through the 
New England States on which he called 
on the trade in the interest of Kohn & 
Co., manufacturing jewelers at Camp 
and Orchard Sts. He made better time 
by automobile than he usually does by 
train. Henry B, Rogers has returned 
from a trip through the middle west in 
the interest of the same concern. 

Of the four sons and son-in-law of 
Charles Hartdegen & Co. who entered 
the service but one has been mustered 
out to date. He is Captain Richard P. 
Hartdegen, who was in the First Ameri- 
can Division, Field Artillery. He saw 
active service in the second battle of the 
Marne, in the Argonne, at Montdidier, 
Soissons, and many other places in which 
the American forces saw heavy fighting. 

According to an inventory and ap- 
praisal filed with the Surrogate of Essex 
County, the personal estate of Cyrus O. 
Baker, of East Orange, who died at 
Briarcliff Manor, N. Y., on June 13, last. 
had a value of $770,453. The appraisers 
were William I. Cooper and Edward A. 
Colby. Stocks, bonds and cash made up 
a total of $761,632; furniture was ap- 
praised at $6,787.86. and jewelry at $2,- 
032. Mr. Baker was president of Baker 
& Co., refiners of gold, silver and plati- 
num at 64 Austin St. and New Jersey 
Railroad Ave. He was a brother of 
Charles W. Baker, of Baker & Co., who 
lives in this city. 

Funeral services were held last week 
for Stephen R. Grover at the family plot 
in Mt. Pleasant Cemetery. Mr. Grover 
died at Long Beach, Cal., after a long 
illness, and. his body was brought to 
Newark for interment. Mr. Grover, who 
formerly resided in Newark, was the son 
of the late James W. and Julia L. Grover. 
He was connected with Durand & Co., 
manufacturing jewelers at 49 Franklin 
St. He retired from business about 12 
years ago and went to California, where 
he married Miss Jennie Bickel, of Long 
Beach. He returned to Newark several 
times, but eventually made his home in 
California. He is survived by his widow, 
his brother, James W. Grover, and bv 
two sisters. 








Umaha. 





Fred Brodegoord has been confined to his 
home this week with influenza. 

T. J. Bruner returned Tuesday from a 
business trip to Chicago. J. W. Pape, with 
the concern has gone on a western trip. 

F. A. Hannis of York, Nebr., president of 
the Nebraska Retail Jewelers Association, 
was in the city last week. 

B. G. Guinand has received his discharge 
from Uncle Sam and taken a-traveling posi- 
tion with the T. J. Bruner Co. 

John Wehrli, Missouri Valley, Ia., has 
sold out his jewelry store to Fred Roberts, 
who is now in possession of the business. 

The out of town jewelers in Omaha last 
week were: J. T. Moore, Tekamah; George 
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Halderman, Tabor, Ia.; George Lerew, 
Hamburg; C. A. Hackett, Bloomfield; Emil 
Kliment, Wilbur; B. E. Jolls, Grand Island; 
R. H. Hillhouse, Elliot, Ia. 





EDITORIALS 


(Continued from page 108.) 
outside organizations in cleaning up the sore 
spots of our industry. 
The jewelry trade exists and can only 
exist and progress as long as the name 











_ jeweler isa synonym for honesty and integ- 


rity in the minds of the public. The jew- 
eler in all ages has stood high in the con- 
fidence of his community, and today 
is trusted even more than the banker. The 
American jeweler has deserved this trust 
and as a class will continue to deserve it, 
but it is because of this condition that the 
mercantile wolf has been able to see his 
opportunity in putting on the sheep’s cloth- 
ing by camouflaging his bunco establish- 
ment with the appearance of a jewelry store 
and drawing to him victims who believe 
they are entering the establishment of an 
honorable merchant. 

We cannot clean up the evil by simply 
keeping these men out of our’ association 
and warning our individual customers of 
their nefarious practices. We must take the 
initiative in tearing away the mask of re- 
spectability which they assume, by exposing 
their misdeeds and by endeavoring to have 
them punished. And above all, we must 
educate the public to realize that an attrac- 
tive show window does not always indicate 
that there is an honest jewelry store be- 
hind it. 








& Sons, has returned from a week’s stay in 
New York. 

The Jewelry & Cutlery Novelty Co. has 
moved its plant from the Bliss building on 
Chestnut St., to the company shops. 

Andrew Morris of G, C. Hudson & Co. is 
chairman of the finance committee which is 
raising $3,000 for the welcoming home'cele- 
bration. 

Clifton Emerson left Saturday night on 
a business trip for Cheever, Tweedy & Co. 
The factory of the concern was closed this 
week for the annual stock account taking. 

E. C. Barney, express agent at Plainville, 
was arrested last week cnarged with the 
larceny of $6,000 from the American Ex- 
press Co. His trial will take place next 
Tuesday in Franklin. 

The North Attleboro jewelers for the 
most part started Monday morning on a 
50 hour a week schedule. They will oper- 
ate their plants from 7 a. m. to 5 P. M. 
on week days and 7 to 12 on Saturdays. J. 
J. Sommer & Co. and Bugbee & Niles have 
adopted the 48 hour a week. The Webster 
Co. will continue to operate 10 hours a day. 
The concern has increased the wages of all 
employes 10 per cent and will give every 
year a 5 per cent bonus on the yearly wage. 
The Plainville shops are operating on the 
48 hour schedule. 
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Which Is the Better Watch 


—a movement adjusted to three positions or one adjusted to 
five positions? 

The five-position watch, of course. 

Every watchmaker knows why. 

Now, if the five-position watch is superior to the three- 
position watch, isn’t it reasonable to suppose that the six-position 
watch is superior to the five? 

Then why not take advantage of this superior feature and 


show your customers that you give them the greatest watch 
values when you sell them the BUNN SPECIAL— 


SIX POSITION WATCHES 
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Chicago Notes. 





Jos. Benzek has purchased the stock and 
fixtures of Jerry Hodr, 2135 S. Crawford 
Chaves Hallgren, retail jeweler of Min- 
neapolis, Minn., paid a visit to the city last 
week. 

G. F. Perry, representing the Ford & 
Perry Co., just returned from a visit to 
the factory. 

Fred A..Wilson, representing the Wal- 
tham Watch Co., is spending a couple of 
weeks here. 

F. H. Handelman, retail jeweler of Mil- 
waukee, Wis., was in the city buying mer- 
chandise during the week. 

W. W. Beckwith, of the Chicago office 
of Joseph Fahys & Co., has returned from 
an out-of-town business trip. 

J. B. McAdie, representing the Simeon 
L. & Geo. H. Rogers Co., spent a few days 
here on his way back to the factory. 

Sergeant Patrick McGovern is with the 
Jones & Baumrucker Co. again after re- 
ceiving his discharge from the army. 

F. B. Tinker, Chicago representative of 
the line of the Anco Silver Co., is back at 
his office after a short western business 
trip. 

Frank Milhening of J. Milhening, Inc., 
135 State St., left New York Wednesday 
on the Nieuw Amsterdam to visit the dia- 
mond market abroad. 

E. A. Kelly, manager of the Chicago 
branch of the North American Watch Co., 
is expected back in the city this week after 
finishing his western trip. 

Charles Haberman, who was formerly 
employed as a salesman for Rudolph Noel, 
diamond broker, but who is now located in 
Cincinnati, visited the city during the week. 

Remodeling work which has been in prog- 
ress on the office of the Nelson & Tuttle 
Co. in the Columbus Memorial building, 
has been completed. The offices now pre- 
sent a much improved appearance. 

W. N. Brooks, manufacturing jeweler in 
the Columbus Memorial building, has re- 
cently made some attractive additions to 
his line. He is now specializing to some 
extent in hand-wrought silver rings. 

Creditors in the case of Wolff Binko- 
witz, retail jeweler of Kansas City, Mo., 
have received a check for less than 5 per 
cent of their claims. The dividend is a 
first and final, rescued from the almost 
nominal assets of this concern. 

George Hassell, retail jeweler at W. 
Chicago Ave., and Paulina St. is again 
at his store after having recovered from 


an attack of influenza, which put him in 
the hospital for five weeks. Mr. Hassell 
is very weak, and will spend only short 
hours at his business, until he has recovered 
his full strength. 

Many advertisements for watch and clock 
repair men in the daily newspapers indi- 
cate a scarcity, which is confirmed by the 
jewelers themselves. The situation on the 
south side of the city is very serious, and 
much work is going down-town as a re- 
sult of the inability of the jewelers to take 
care of the work at their own benches. 

H. T. Krebs, jeweler of Salt Lake City, 
arrived in Chicago last week to meet his 
son, Lieut. Harry Krebs, who recently ar- 
rived from overseas. Lieut. Krebs was 
severely wounded by shrapnel near the close 
of the war, and was only recently dis- 
charged from a hospital on the other side. 
After attending all the good shows in 
Chicago, father and son continued west- 
ward, 

The members of the Chicago Jewelers’ 
Association have been fretting a great deal 
during the past week about the new revenue 
tax, which goes into effect April 1. They 
have crowded the office of the association, 
which is located on the 12th floor of the 
Mallers’ building, and Assistant Secretary 
F. M. Hickok and Louis Goldman, his 
colleague, have been very busy explaining. 
the new tax measure. 

F. Lewald & Co.’s removal from the Co- 
lumbus Memorial building will stand as the 
only removal of a large concern in the 
down-town district. The advance in leases 
expiring May 1 has been about 15 per cent, 
and has been suspiciously universal. The 
general opinion in the jewelry trade is that 
the increases are justified, and that one’s 
condition cannot be much bettered by mov- 
ing to poorer quarters and cheaper rental. 

The second-hand committee of the Chi- 
cago Jewelers’ Association is now giving 
further consideration to the drafting of an 
ordinance to present to the City Council, 
embodying the idea of the jewelry trade as 
to how the second-hand ordinance should 
operate with reference to jewelers. When 
the committee has drafted its ordinance, it 
will be presented to the association’s mem- 
bers at a special meeting which President 
C. P. Dungan will call for that purpose. 

Chicago creditors of L. Dominick, retail 
jeweler of Kansas City, Mo., whose sen- 
sational failure some months ago aroused 
the trade, have received a first and final 
dividend of 4 per cent. That is 4 per cent 
more than they ever expected to receive. 
Attorney F. M. Hickok represented nearly 


all the creditors. Dominick is charged with 
having executed a fraudulent failure. He 
gathered up as much of his stock as he 
could conveniently carry away, and made 
tracks for the Mexican border. The desert 
waste of cacti and sand hills swallowed 
him, and nothing authentic has been heard 
from him since. An American mining en- 
gineer reported at Juarez that he had seen 
an Italian resembling Dominick, and 
spangled all over with jewelry, serving as 
a member of one of Villa’s bands in the 
Chihuahua country, but this was never con- 
firmed. Mr. Hickok declares that Dominick 
has not received his discharge in bank- 
ruptcy, and that no discharge will be given 
to him, unless he returns and renders satis- 
factory account of the property he appro- 
priated. 








Cleveland. 





J. Hueter has opened a jewelry and opt- 
ical store at 1042 East 123rd St. 

A man recently called on D. Lightman, 
5105 Woodland Ave., to look at wedding 
rings and while he was examining them 
another man came for eyeglass repairs, 
which Mr. Lightman attended to in about 
three minutes. Returning to the first cus- 
tomer, the jeweler noticed one ring was 
missing from the tray and he asked the 
man about it. The man took a ring out 
of his overcoat pocket and turned it over. 
He then examined women’s watches and 
chains, but could not choose one to suit his 
taste and said he expected to bring in his 
wife to make a selection. Shortly after his 
departure from the store Mr. Lightman 
missed a 14-karat Roman gold chain. The 
thief was 55 to 60 years of age, five feet 10 
inches in height and weighed about 210 
pounds. He had dark curly hair streaked 
with gray, and a very full face with a red- 
dish complexion, brown eyes, large Hebrew 
nose and spoke in a very low voice. He 
wore a dark soft hat, long dark gray over- 
coat at the time of the swindle. He repre- 
sented himself as a drygoods salesman and 
carried a new suitcase of tan leather. 








A manufacturing concern in London de- 
sires to purchase and secure an agency for 
watches of all kinds, gold plate chains, 
rolled gold, silver and nine or 10 karat gold 
chains. The terms are cash on receipt of 
goods. References will be furnished. For 
further information in regard to this mat- 
ter in writing to the Bureau of Foreign and 
Domestic Commerce, Washington, D. C., 
reference should be made to file No. 28769. 
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E. B. and J. D. Jacobs left Cincinnati 
Friday night for the east on a buying trip. 

Jonas Wise and B. S. Newman, of Froh- 
man & Co., returned home from road trips 
Thursday. 

Word has been received here that Rich- 
ard Brand is opening a new store at Mid- 
dletown, O. 

W. S. Shirk, Anderson, Ind., jeweler, was 
in the city. during the week on a sad errand. 
His brother died Monday in this city. 

Aaron Plaut arrived home from Florida 
Tuesday. He and G. M. Brehm are plan- 
ning to go to New York, April 2, to buy 
new stocks. 

The Western Tray Co., dealer in jewel- 
ers’ specialties, has leased a three-story 
structure at 427 Plum St. for a 10-year 
term at $125 a month. The company is 
located now at 13 E. 5th St. 

Mrs. Rose Vogel, 88, widow of M. J. 
Vogel, former Cincinnati jeweler, died at 
her home in Muncie, Ind., Wednesday. 
Funeral services were held in Cincinnati 
at Clifton Cemetery, Friday noon. 

Cliff Miller has been appointed on a com- 
mittee to decorate 6th St. in honor of the 
return of the Cincinnati men of the 37th 
Division. Mr. Miller has two sons in serv- 
ice, one of them in the Ohio division. 

Word has been received by the Cincinnati 
police that the Cleveland authorities have 
captured the man wanted for stealing three 
valuable diamond rings from the Frank 
Herschede Co.’s store several months ago. 

Morris Phillips, of Richter & Phillips, 
received a telegram Thursday from his 
brother, Jesse Phillips, Davenport, Ia., say- 
ing the latter was ill. Jesse Phillips had 
just returned to his position following his 
discharge from army service. 

An explosion of a gas tank in a dentist’s 
office above the store of the Oskamp Jewel- 
ry Co., 7th and Race Sts., Monday night, 
caused a hurried rush by the police to the 
jewelry store which they feared was being 
robbed No damage was done to the jewel- 
ry store by the explosion. 

The Sterling Jewelry Co., Dayton and 
Springfield, O., has taken a Cincinnati lo- 
cation in the west lobby of the Savoy Ho- 
tel. The company leased 20 by 55 feet, 
which is being remodeled into a store. The 
corporation, controlled by M. Cramer and 
his son, H. I. Cramer, have taken a five- 
year lease, the total rental being about $30,- 
000. 

Visiting jewelers in the city during the 
week include the following: A. G. Kahn, 
Pine Bluff, Ark.; Adam Vogt, Louisville, 
Ky.; R. O. Wieland, Greenville; W. H. 
Tappan, Kaufman, Tex.; Sidney Tresch, 
Marietta; J. E. Robertson, Augusta, Ky.; 
M. Edelstein, Chattanooga, Tenn.; J. A. 
Bagby. Grayson. Ky.; Frank B. Cary, Leb- 
anon; and Lee M. Schlenker, Eaton. 

Joseph Noterman & Co., after over 50 
years in the same square on Race St., is 
preparing to move. The company has se- 
cured a location in the Feder building, just 
north of 4th St., where they have taken 
the seventh and eighth floors for a term 
of 10 years. They will have 6,000 square 
feet, just twice their present space, in the 
new quarters. The company expects to 
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make the change prior to June l. 

A former employe of Charles Swigart, 
Corporal Henry W. von Unruh, Cincinnati 
soldier now in St. Nazaire, France, has 
suggested an emblem for use by the Vic- 
tory Loan in a letter to the local commit- 
tee. _He suggests forming a five-pointed 
star with the fifth point incomplete, indi- 
cating the four previous loans and the fifth 
point to be achieved by a successful final 
loan campaign. 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with both the wholesale and retail jewel- 
ers of Evansville has been very good during the 
past month or so and has shown a great deal 
of improvement over the correspoiding period of 
last year and indications point to excellent busi- 
ness all of this year. The local retail jewelers 
have large and assorted Spring stocks and their 
out of town trade has been especially good and is 
increasing. 


Charles F. Artes, of Charles F. Artes, 
Inc., of 327 Main St., has been appointed 
one of the deputy oil inspectors for Indiana 
in this end of the State and has taken up 
his duties. The office is a most lucrative 
one and pays large fees. 

The Evansville Scottish Rite Masons took 
in a Class of nearly 100 candidates on March 
25, 26 and 27 and this was followed by a 
big initiation in Hadi Temple of Shriners 
last Friday. These two classes made a big 
demand for jewelry and local jewelers re- 
port they sold a large number of pins, fobs 
and lodge buttons. Many of the local 
jewelers took part in the work in both or- 
ders. Masonry in Evansville is now en- 
joying the greatest boom in its history. 

Nothing has been heard of C. A. John- 
son, the jeweler at Kirklin, Ind., who has 
been missing from his home since March 4 
when he disappeared in a mysterious man- 
ner. The relatives of the missing man do 
not believe that he has been a victim of 
foul play but they are unable to* account 
for his going away. He had been engaged 
in business at Kirklin for a number of 
years, had a good trade built up and his 
financial affairs were in good shape so far 
as is known. A description of the missing 
man has been sent out to many towns in 
central and southern Indiana and_ his 
friends hope that something will be heard 
from him soon. 

Three of the large pearl button fac- 
tories at Rockport, Ind., on the Ohio River, 
a few miles above here, are now closed 
down and it is not known when they will 
resume operations. It is said that since 
the close of the big war in Europe, that 
both China and Japan are sending over 
many pearl buttons and the blanks from 
which they are made and that these are 
being sold at less than they can be made in 
the United States. This has led the pearl but- 
ton manufacturers of southern Indiana and 
southern Illinois to clamor for a tariff on 
pearl buttons and it is expected that this 
matter will be taken up at the next session 
of the American congress. Austria has in 
the past sent over many pearl buttons that 
came in direct competition with the Amer- 
ican buttons, but since the war started 
Austria has been able to ship but a few 
buttons here. 


TRADE CONDITIONS 


Unusually good business is bei 
jewelers in this city, with a deusat daa 
monds and better grades of jewelry sare 
described by some dealers as almost pher, ? 
After-the-war activities of fraternal orpeahante 
are creating a considerable demand for embj — 
jewels and devices. With the initiation this eat 
by the Scottish Rite of the largest class a 
history of the valley of Indianapolis extn he 
advertising of Scottish Rite emblems. rer. 
by Leo Krauss, Julius C. Walk & Son, Carl HL 
Rost and other Indianapolis jewelers, with eo. 
siderable sales resulting. Preparations te a 
initiation of a large Shrine class is another of 
the features of this demand for fraternal jewelry 





A preliminary certificate of dissolution 
has been filed by the Illinois Jewelry Co, 
of this city. 

Louis Simon, a Gary, Ind., jeweler, wasa 
victim of automobile thieves recently, when 
his touring car was stolen from in front of 
his Broadway street store by “joy riders” 
Gary police found the car early the morning 
following the theft, where it had been aban. 
doned at a street corner. 

Detectives are searching here for some 
trace of $400 worth of jewelry stolen re- 
cently at Franklin, Ind., and of smaller 
thefts reported at some other neighboring 
towns. The Franklin robbery was at the 
home of E. O. Collins, a jeweler there, the 
robber climbing the front porch to enter the 
house. 

J. A. Oswald, Ft. Wayne, Ind., jeweler, 
at 1033 Calhoun St., is preparing to move 
into new quarters at 1030 Calhoun St, 
where extensive remodeling has been done 
to prepare a larger room for his business. 
Ft. Wayne reports of real estate transac- 
tions estimate the terms of the rental to 
involve $15,000. 

Homer Schinbeckle has purchased the 
jewelry store in Columbia City, formerly 
owned by Al Woodworth, who retired a 
few years ago. Mr. Schinbeckle obtained 
the store from Mrs. W. H. Kissinger, who 
became owner of the property a year ago 
in a real estate transaction. The store 
previously had been operated by Lewis 
Burgett since Mr. Woodworth retired. 

O. E. Dickinson, owner of a jewelry store 
at Richmond, Ind., was robbed of a $400 
diamond recently by two clever swindlers 
who substituted a paste for a genuine 
diamond while pretending they wished to 
buy. When the trick was discovered the 
police began an investigation, but the arrest 
of several suspects failed to include the 
two men, who are believed to have left 
Richmond on an interurban car. 

Jewelers say they are being called on to 
supply the telephone service on correct 
time formerly given by the telegraph and 
telephone companies, until the practice was 
stopped by the government, and are finding 
some recompense for this trouble in the 
increasing sales of clocks, especially of 
kinds suitable for use in homes. A Kokomo 
jeweler who found the number of telephone 
calls for the time especially heavy moved 
his telephones to a convenient place neat 4 
clock to reduce the amount of time com 
sumed in answering these calls. 
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Louis Kahn of L. & M. Kahn & Co., New 
York diamond merchants, is visiting the 
local trade this week. 

Fritz Barkam, a local diamond importer, 
is leaving in a few days for a trip through 
the interior of the State. Mr. Barkan ex- 
pects to spend about a month on the road. 

Ernest Steffens, owner of a jewelry es- 
tablishment at 2140 Mission St., recently re- 
ports to the local police, that a showcase in 
his shop had been rifled and eight gold 
watches worth $2,000 stolen. 

Improvements to _the jewelry store of 
Coleman Attel at Fillmore and Turk Sts., 
are being made at the present time, enlarg- 
ing the store space and placing several new 
lines of merchandise in his stock. 

William J. Fulton, manufacturers’ rep- 
resentative with headquarters at 704 Mar- 
ket St. while on his recent eastern trip, 
added several new lines to his business here 
on the Coast, among which are the Andrew 
0. Keifer and Le Stage Mfg. Co.'s lines. 

The following jewelers arrived in San 
Francisco last week: C. H. Walton, Pasa- 
dena; Z. Riddle, Dunsmuir; J. G. Heer- 
mance, Suisun City; Geo. O. Radke, Santa 
Maria; E. A. Miller, Los Angeles; D. L. 
McCarthy, Fresno; L. C. Kolberg, Healds- 
burg; H. W. Hughes, Holbrook, Ariz., and 
Geo. E. Bangle, Vallejo. 

Alfred Bullion, manufacturers’ agent, who 
maintains offices at 717 Market St., spent a 
few days at headquarters after a trip to 
Los Angeles, and vicinity. He left almost 
immediately for the northwest, where he 
expects to remain for several weeks. An- 
other traveler, in the north at the present 
time, is J. H. Merrill of the J. H. Merrill 


© Co., 150 Post ‘St. 


A general meeting of the watch and job- 
bing jewelry committees of the Wholesale 
Jewelers & Silversmiths Association was 
held'on March 21. Many matters of in- 
terest to the Pacific Coast trade were dis- 
cussed. This being the first joint meeting 
of the committees for 1919. A. V. Davidson, 
secretary of the association says that “it is 
the intention of the association to hold 
these gatherings regularly. 

With the able assistance of six or more 
workmen and an interested assemblage of 
about 50 on-lookers, Emanuel Levine, ac- 
companied with his brand new burglar- 
proof safe, moved from his former location 
.on the 8th floor of the Mutual Bank build- 
ing at 704 Market St., to spacious quarters 
on the 6th floor in the same building. The 
-safe, which traveled via tne outside window 
route was the object of much interest and 
comment among the spectators who were 
not lacking in offers of advice and assist- 
ance to the six husky “safe-heavers” who 
completed the job in disapproving silence. 

“Billy” Phillips, alias “Bennie Leonard,” 
La Tausca pearl representative is again in 
San Francisco. Here is the reason for the 
alias: _During his last visit to the Coast, he 
was invited to lunch by S. Wurkheim of S. 
Wurkheim & Co., and, due to “Billy’s” facial 
,Peculiarities somewhat similar to those of 
the lightweight champion, Mr. Wurkheim, 
wishing to provide unusual entertainment 
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for the group of regular lunchers at Tait’s 
brought the San Francisco visitor to the 
“round table” in the cafe one noon and in- 
troduced him to the assembled jewelers as 
“Bennie Leonard.” Nothing was too good 
for “Bennie”! He was invited to the Con- 
cordia Club as guest of honor at luncheon. 
He was invited to dinner. He was invited 
to go driving. He was invited to the thea- 
tre. He was offered everything in the world 
except a drink, the interested spectators 
delicately refraining from such an invita- 
tion in consideration of “Bennie’s” training 
rules; and the real “Billy” remarked that 
never before had he felt the need of a 
bracer half so much, to give him courage to 
regale the spell-bound audience with “what 
he was going to do to Ritchie” in the com- 
ing battle. Needless to say, this trip, “Billy” 
lunches far from Tait’s and the “round- 
table” and he is still puzzling over the chap 
who heartily grasped his hand at that me- 
morable luncheon and said, “Hello, Bennie, 
don’t you remember that party in Chicago 
with your brother ?” 











resenting the Edson Adams Co., is here on 
a business visit. 

E. E. Chandler, who has been in the jew- 
elry business at Boone, Ia., for 50 years, 
is spending some time in Los Angeles and 
vicinity. 

Arthur Markman, recently released from 
the navy, has started out on his initial trip 
for the M. Katzman Co., 404 Title Guar- 
antee building. 

George Smith, western representative of 
the Keystone Watch Co., is here, as is also 
; William Roman, representing Pitzele & 
Hamburger, New York. 

Peter J. Koke, factory representative, with 
offices in the Broadway Central building, has 
started on a trip through the northwest ex- 
pecting to be gone until the middle of May. 

The G. D. Davidson Co., the watch in- 
specting concern for the Atchison, Topeka 
& Santa Fe, and for several electric lines, 
now has four traveling inspectors out on 
the road. 

B. D. Howes, well known diamond mer- 
chant, has formed a copartnership with his 
son and opened an office in the Brack Shops 
building on W. 17th St. The firm name is 
Howes & Son. 

A. E. Baranger, who has for a number 
of years represented various eastern job- 
bers and wholesalers in this section, has 
practically retired from the jewelry business 
and taken up another line of work. 

George J. Germain, vice-president of the 
E. Bastheim Co., has just returned from a 
trip through Arizona, New Mexico and 
Texas. He reports business conditions re- 
covering somewhat from the depression 
caused by the labor troubles in the mining 
districts. 

Charles H. Clark, 704 S. Broadway, wh 
had to go to a local hospital for the second 
time and underwent a surgical operation, is 
making a good recovery and is again out of 
the hospital and at his home. Charles F. 
Schertzinger, formerly watchmaker in Mr. 
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Clark’s store, who has been seriously ill for 
several months, is reported to be apparently 
slightly improved. 

“Doc” Wilson of the American Gem Co., 
formerly in business in the Mason building, 
is still in the Y. M. C. A. service at the 
balloon school at Arcadia, about 15 miles 
east of Los Angeles. He expresses much 
disappointment at not being able to see 
overseas service. 

H. S. Slaudt of the Los Angeles branch 
of the International Silver Co., is making an 
extended trip through Oregori, Washington, 
Montana, Idaho, Utah, New Mexico, Texas 
and Arizona, and does not expect to be back 
until May. Mr. Livermoore, his associate 
in the local office, reports business very 
good, 

H. Victor Wright, who is doing research 
work relating to the standardization of ac- 
counting methods among jewelers in asso- 
ciation with Geo. A. Brock, president of the 
American National Retail Jewelers’ Asso- 
ciation, will start for the east soon with 
the intention of attending the State con- 
ventions in 21 different states to explain the 
movement which he is promoting, 

The following out-of-town jewelers have 
been in Los Angeles recently: E. W. Os- 
born, Riverside; R.’B. Wilson, San Ber- 
nardino; Mr, Baker, Baker & Davis, 
Oxnard; J. H. Padgham, Santa Ana; 
Theodore Roberts, Anaheim; Mrs. M. A. 
Stallmeyer, Fullerton; Carl Middleton, 
Pomona ; Chas. E. Perham, F. M. Holes, R. 
F. Winslow, San Pedro; R. H. Wilson, is 
Posner ; J. Howard Blanchard, Ocean Park; 
Frank Fisher, Riverside; Joseph Hummel, 
Oxnard. 

The Donavan & Seamans Co. has en- 
gaged Samuel Prest to take the place made 
vacant by the death of George G. Koeberle 
soon after the big robbery of the store. Mr. 
Prest has been in charge of the watch de- 
partment of Bigelow, Kennard & Co., Bos- 
ton, Mass., for the last seven years. He 
will have charge of both the sales and the 
repair work in the watch department of 
the Donavan & Seamans Co. Bert Eakin, 
a retired jeweler and watchmaker, who has 
occupied the position with the Donavan & 
Seamans Co. largely as a favor to Mr. Don- 
avan, will return to his ranch and look 
after his personal interests. 

Ray Vercler, of the Ray Vercler Smelting 
and Refining Works, has organized another 
concern under the name of the Rebuilt 
Watch Co. The purpose is to rebuild old 
watches and put them on the market. He 
will himself be manager of the concern and 
his associates in the refining and smelting 
business are associated with him in the new 
enterprise. The new company will also do 
a general watchmaking business and sell 
used material. It will do pusiness in other 
rooms near those of the refining works. The 
rooms of the smelting works have just been 
remodeled. Mr. Vercler will soon start 
north on a business trip expecting to be 
gone three or four weeks. 








Papers of incorporation were recorded 
recently by the Secretary of State for the 
Carrel Jewelry Co., Bessemer, Ala. The 
capital is $6,000, all of which is paid. The 
incorporators are A. S. Carrel, Rose Huey 
and Kenner Huey. 
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Scientific Investigation Aiding Jewelers 


Knowledge of Costs and Efficient Accounting Methods Encouraged and Devised By Research Bureay 
of A. N. R. J. A—Co-operative Work Done by “The Jewelers’ Circular” 


A report made by Ellis Gifford, chairman of the Trade Interests Committee, American National Retail Jew , iati 
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Again your committee has to come before you to 
report no constructive action taken during the 
year. The Research Bureau of the National Re- 
tail Jewelers’ Association is really accomplishing, 
in a constructive way, so much and, covering the 
field so thoroughly that it leaves little for a State 
committee to do in the field of constructive work 
in improving trade conditions. 

During the year your committee has been busy 
keeping in touch with the several movements, 
especially the Jewelers’ War Service Committee of 
New York, in keeping posted on changing condi- 
tions and legislation caused by the war. This has 
meant considerable correspondence back and forth, 
especially last Fall when the reyenue bills were 
being considered by Congress. Your committee 
has tried to keep closely in touch with all de- 
velopments and hopes that its small efforts have 
had some part in the satisfactory results to the 
jewelry trade which have come about during toe 
war and since the armistice. This work is diffi- 
cult to report on as it consists so much of con- 
stant letter-writing, telephoning and telegrams. 
We have endeavored to have your ideas put be- 
fore the parties in power whenever a change was 
considered. 

Your committee has had representatives at all 
of the hearings before the State legislature on 
the bills backed by.this association, 

On the subject of “‘Jobbers, Manufacturers, etc.” 
selling at retail which was referred to this com- 
mittee at the last annual meeting, we report that 
your chairman has not received a single report to 
act upon, of a jobber or manufacturer selling at 
retail. This does not mean that this evil has been 
eliminated, as your chairman knows of at least 
two instances where manufacturers, in spite of 
their knowledge of our position in the matter, still 
continue to sell goods openly at retail—one in 
New Bedford, whose case has been taken up by 
the National Association to try to make them get 
our point of view, and the other a small manufac- 
turer in Fall River. Doubtless there are many 
more all over the State. We cannot stop this evil 
all together. But I think that any of you will 
admit that it is far less than when this organiza- 
tion was formed and is getting less every year, as 
more and more publicity is given. Will any of 
you present please report to the chairman any 
evils of this sort with evidence to back them up. 
We have successfully stopped some of this and 
would welcome an opportunity to take up any of 
these cases at any time. But remember, to have 
any hopes of success, we cannot use anything 
but authenticated evidence. 

I have spoken of the work of the Research Bu- 
reau with which, as chairman of trades interest 
committee of the national association, I have been 
in almost constant communication. President Brock 
of the national, who is acting as trustee for this 
fund, has sent me to report at this convention, 
a record of the work of this Bureau and the present 
condition of their work. As this Bureau is doing 
the work that this committee was appointed to do, 
I do not consider it out of place and possibly. of 
some interest to you to insert their story in my 
report. 

At this point Chairman Gifford quoted from 
letters he had received from President Brock of 
the national association relative to the work of the 
Bureau of Research. 

Besides the accounting system itself the Re- 
search Bureau has devised a number of forms 
which can be used to advantage with any system. 
You have seen accounts in the “Bulletin” and 
trade press of the bill head, voucher check and 
maturity record. Any of these are worthy of 
your study and adoption. I have here samples 
of the bill head and a number of the maturity 
record books, The bill head is designed to save 
the money wasted in a return receipt when pay- 
ment is made by check. I personally know of a 
number of stores that are today using it with great 
success. The use of this bill head will far more 


than pay all your dues to this association in saving 
of mail. 

The maturity record books were fully explained 
in the last issue of the Bulletin, the January- 
February number. Failure to realize approaching 
accumulating indebtedness is a serious menace to 
any busnness. Here is a form that will bring up 
automatically the bills upon which discounts can 
be secured. It shows you at a glance your total 
indebtedness and just when the several parts of ‘it 
are due ahead. It has separate parts of the book 
in the last issue of the “Bulletin,” the January- 
section is for showing you how much in value you 
have on order, just when these orders are due in 
and when you will have to pay for them. Fore- 
warned is forearmed. I have here for you three of 
these complete books. The binders sell for $1.50 
each and the sheets at 75 cents for 25 sheets, $1.50 
for 50 sheets, $2.25 for 75 sheets, etc., in lots of 
25. These particular samples being $2.25 each 
complete, President Brock says in reference to 
the binder, “I would not recommend the omission 
of the binder, for we are furnishing them at less 
than actual cost and the amount involved is so 
small as not to justify the inconvenience which its 
lack would occasion.”’ Each book contains in- 
structions and samples of work. 


I have also for distribution a pamphlet which 
gives a number of other forms devised by the 
Research Bureau which was just off the press last 
Friday and was hurried to this convention by 
special delivery from Los Angeles. You are the 
first people, outside of the bureau itself, to have 
seen or heard of it. It has been thought best to 
furnish a copy of this pamphlet, which contains 
about 80 pages, I believe, free to every sub- 
scriber to our Sustaining Membership Fund, and 
to make a charge of $1.00 to others who may be 
interested in receiving a copy. I have a number 
of copies for distribution which you can secure 
during the day. 

I have here subscription blanks for Sustaining 
Memberships. 

To any live man in business there ‘are con- 
stantly cropping up ideas that he cannot settle 
satisfactorily without a good deal of thought. Such 
items as have come to my attention during the past 
year as pertinent to our business I have jotted 
down and possibly you will pardon my offering 
them to you in this report as food for thought 
that will bring good results in improving the con- 
ditions of the jewelry trade. It is said that the 
“Tob of a Chamber of Commerce is to make people 
think.” Thought leads to constructive action, I 
assume that it is the duty of a trades interest 
committee to make the members think as this 
thought will soon lead to constructive work, I 
care not whether you agree with my ideas or not 
so long as we think. 

To make their members think the New England 
Shoe Dealers’ Association has successfully used for 
several years the idea of a “‘round table.” Some 
10 prominent members or others are asked ahead 
of time to prepare 10 minute papers on given sub- 
jects so that they can have time to really get 
authoritative notes. Then the members at the 
“round table” form a number of small groups 
each around a table where one of these men makes 
his prepared talk, This is talked over in this 
small group for a given time say 10 or 15 minutes, 
when a bell rings as in progressive whist party, 
when all speakers shift to the next table. In this 
way everyone gets all the talks and has a chance, 
in a small group, to make his views known, It 
has been found much more successful in develop- 
ing the interest of all the members to have these 
small groups rather than to have the talks given 
to all at once. It is often feasible to have speakers 
take opposite sides of a question. This idea has 
been copied all over the country. It is worthy 
of adoption by this association. 

Among the subjects covered at the last meeting 
of the Shoe Dealers are the following: 
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“The Best Things we ‘ 
vention.” ? oe to Louis con. 

“Merchandising 
Lines.” 

a the Right Way.” 

“Buying in the Market vs. Buying i 

To show how far “Big prt vil oe 
co-operative idea which this association eal hs 
look at the Retail Research Association of N ~ 
York, This association consists of 20 fi < 
non-competing communities in this 
abroad. They exchange weekly intimate: Gel 
and complete information in regard to Sales and 
costs of their departments and lines as well fi 
respect to other matters. This is a suceagtlll 
association more than a year old, It Contains 
among its members such firms as Wm, Filene’, 
Sons of Boston, Scroggs-Vandervoort-Barney Dry 
Goods Co. of St. Louis, Bon Marche Dept. Seok 
Seattle, The Emporium of San Francisco, Self. 
ridges, of London, etc. These same stores organ- 
ize together for buying. In this they simply ex- 
change information regarding prices etc., by having 
common New York offices, with common expert 
buyers who give members advice. It was not 
found practical to pool buying power, But the co. 
operation of the buyers and the traders knowledge 
of this co-operation undoubtedly operate to secure 
many of the benefits of pooling. 

By talking over matters of business with each 
other at this convention, we can accomplish much 
that these dry goods men are organized for, The 
manufacturers and jobbers know the members of 
this organization who attend conventions and know 
that it would be impossible for them to get differ. 
ent terms from our different members, if we were 
to talk a little together. Could we uot carry this 
a little further by encouraging our brother jewelers 
to visit our stores and look around, or even to 
write each other letters on business subjects once 
in a while. 

Speaking of shoe dealers reminds me of a con- 
versation with the President of the New England 
Shoe Dealers’ Association not long ago. On hear- 
ing that we were considering having a survey made 
of the jewelry trade by the Harvard Bureau of 
Business Research, he said that their survey of 
the shoe field had done wonders for their trade, 
He showed me his books wherein he was able to 
see whether any of his expense items were too 
low or too high or his turnover not in proportion 
with other dealers throughout the country. He 
edited the situation last fall when the govern- 
ment was considering regulating the shoe industry, 
Leaders in the shoe trade immediately carried to 
Washington the exact figures that it had actually 
cost the retail shoe dealers in 3600 actual stores 
to do business. They made the point that the 
government had approved a net profit of 10% after 
expenses were paid in their war contracts taken 
on cost plus basis. The commission in charge im- 
mediately appreciated the justice of their claims 
and the matter was in a good way of being settled 
on this basis when the armistice was signed and 
all such matters were called off. It had been 
found that the actual cost of doing business in 
the average of these 3600 shoe stores was approxi: 
mately 281%4%, I forget the exact figure. They 
secure about three turnovers a year. With 10% 
allowed for profit a shoe store would be allowed 
by the government, as a business basis to matk 
up their cost price 62%. Where would the jewelry 
trade have been under similar conditions, Out 
cost of doing business is much higher than theirs. 
But we would have hard work, with any figures 
now available to prove it to government offici 
They would doubtless take an arbitrary list, like 
the blue list, founded on nothing but old. fashioned, 
injurious, competitive methods and the j 
trade would have disappeared in a cloud of smoke 
We are up against the same proposition every day. 
When this War Revenue Tax went into 
wrote to all the clock, watch and silverware maith 
facturers calling their attention to the fact thet 
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added 5% to our cost but 
i nd an additional amount 

je se ae ef accounting for this tax. 

of gem I can find out not a single manu- 
of or 2 a newly published price list has allowed 
sg ‘er any increased overhead. I have a 
o te new blue list, if any of you would like 
= “3 “This list in some cases allows us a trifle 
+4 gg than the old but in a great many 
more P allows less when tax has been paid. If 
ysesey ri exact figures, as we will have when the 

— is made by the Research Bureau no manu- 
ri would dare to put out a product on which 
ma res showed all of his distributors would 
ad wats In speaking of this tax I would say 
a + Save a letter from one manufacturer stating 
‘het he is informed that nickel-plate is not con- 
sidered an imitation of silver and does not come 

der the tax. I have the statement of the War 
Service Committee on the effect of the tax on in- 
stallment sales if any of you wish to examine it. 

There never was a time in the history of the 
jewelry business when dealers needed records 80 
much as they do right now. With the new excise 
tax coming and the income tax in force accurate 
records are essential not only to make a profit but 
to keep out of jail. If you have no system do not 
wait a minute. There are a number of good ones 
on the market. Get one at once. The National 
Association system is uncertain. Get something 
today. I know of a few good ones which have the 
backing of a number of reputable concerns like the 
system of the Associated Advertising Clubs of 
World described at our convention in Worcester. 
The price of this complete system, the last time 
I saw a quotation was only $25, including every- 

ing, books and all. 

Tat ike American National Retail Dry Goods Con- 
vention in New York last month, the keynote of 
all the talks was conservatism in buying. We are 
on the pinnacle of the market according to some. 
At least prices are on a high level. It is no time 
to discourage buying. But it certainly is essential 
that in a time of high prices buying should be for 
immediate needs only. If we have never done so 
before now is a time when we want to buy for 
turnover. Then no matter which way the market 
goes we are safe. 

Secretary Redfield, of Department of Commerce 
& Labor, in the course of a speech at this Dry 
Goods Convention said that in the period of de- 
clining prices the people would quickly assume a 
Bolshevik attitude towards the capitalistic merchant 
classes if the retail prices did not recede as fast 
as the wholesale or nearly as fast. He cautioned 


this new tax not only 


the dry goods dealers against allowing such a situa- ° 


tion to occur. There is truth in this, possibly to a 
more marked degree in necessities than in our lines, 
But we must be careful not to be classed with the 
profiteers. Here again is it absolutely necessary 
for accurate cost keeping figures. Our prices must 
include overhead and a profit for ourselves and 
yet must come down along with other commodities 
unless our overhead increases enough to absorb the 
decrease in wholesale prices. We must have in- 
telligent pricing of goods on a cost, overhead, plus 
basis and we cannot secure this without accurate 
records, 

I have some of the repair price lists spoken of in 


_ former years if anyone wants one. When you 


stop to think about it is it not a ridiculous way to 
price your repair work simply by looking at a price 
secured in a store under entirely different condi- 
tions 150 miles away? The only right way to price 
your work is on the basis of what it costs you 
to do that work, plus a fair profit, The retail 
jewelers of New England seem to stick to the old 
idea that the only place for a repair bench is in 
the front of the store amidst all the confusion 
possible. Our western brothers, I am informed, 
have learned a lesson from our poor success in 
running a repair shop and have separated the re- 
pair benches from their merchandise and relegated 
most of them to up-stairs rooms or galleries. You 
will find this condition true in most of the larger 
Stores also. How is it possible for an accurate cost 
to be kept on a job where the workman is con- 
stantly being interrupted by customers? Can a 
workman do real fine watchwork when he is likely 
to be interrupted any minute by a man who wants 
his watch set three seconds ahead? 

In reducing costs there is always the danger of 
cutting overhead too far, as was suggested in a 
recent article in the Storekeeping Department of 
Tue Jeweters’ Crrcutar. Too little overhead is 
just as dangerous as too much to a store which 
wants to expand. Do not cut the corners too 
close, _ To be successful jewelry goods must be 
well displayed. A store that has saved too much 
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overhead is not a congenial place to buy jewelry 
and therefore is not a good place to sell jewelry. 

In the Storekeeping Department of the last issue 
of Tue JEweLers’ CrrcuLar you will find an inter- 
esting article as to what mark-up is required to 
give a 10 per cent net profit, if overhead ex- 
pense is 30 per cent. The writer shows by figures 
that the cost price should be marked up 82 per cent 
to cover overhead war tax, and 10 per cent net 
profit. I believe that the cost of doing business 
is more than 30 per cent, Taking the arbitrary 
figure of 35 per cent a jeweler would have to 
mark up his cost price on the average of 100 per 
cent to net a 10 per cent profit. When you con- 
sider how many articles have always been sold at 
a much lower mark -up these figures are rather 
startling. To make a net profit of 10 per cent 
we must double the price of our purchases if our 
cost of doing business is 35 per cent. 

It is certainly refreshing to talk with brother 
jewelers today. Five years ago we were scared 
to death if we heard that another store was under- 
selling something we sold. Now that condition 
does not bother the average merchant half as 
much as to hear that another jeweler had made a 
greater success in a certain undertaking than he 
had. He wants to find out at once how he did it. 
This association has changed the point of view of 
hundreds of jewelers. 

We need to study our own store more than we 
need to watch the other fellow. In looking over 
your home town I believe you will find that the 
merchants that have made big money in the last 
20 years are invariably merchants that have kept 
exact records and know which way they ate going. 
For years the department stores were far better 
organized than*most other stores. Although they 
had an abnormally high overhead expenses were 
able to take trade away from all other lines. It 
was simply a matter of study. The shoe dealers 
are today enjoying the benefits of the survey we 
will soon have and are as a rule moré prosperous 
than years ago. The department stores’ study of 
their business leads them to know just what lines 
paid. It is a common occurrence to see a depart- 
ment store drop an’old line and take on a new 
one. It is a common practise for manufacturers 
who know their costs to drop a line suddenly, even 
though they may have made it for .years, and 
possibly change their factory policy all around. 
But did you ever hear of a retail jeweler dropping 
a line because he knew it did not pay? We must 
get knowledge of our costs. 

When our new system of accounting comes out 
we will have a more definite project to promote. 
But just now if this committee does nothing else 
it would not be working for the best interest of 
our trade if it did not harp on the words “Know 
Your Costs.” If you have to borrow the money 
to buy a system get one that will give you your 
costs, 





— 





London Review of the Position of 
Silver 





Consul General Robert P. Skinner, Lon- 
don, Eng., has submitted the following re- 
port on Silver to the Department of For- 
eign & Domestic Commerce: 

“The almost sensational fluctuations in 
the price of silver during 1917 were fol- 
lowed with close attention in London, and 
the movements during the past year ap- 
pear unimportant by comparison. 

“The highest and lowest quotations dur- 
ing the past 12 months have been 49%4d. 
and 4214d., respectively, as against 55d. and 
35 11/16d. in 1917. [All quotations are in 
pence (English penny = 2 cents United 
States currency) per ounce.] The follow- 
ing table shows the changes of the last five 
years: 

r———- Pence Per Ounce-———_, 

1914. 1915. 1916. 1917. 1918. 
Highest quotations. 2734 27% 37% 55 491% 
Lowest quotation.. 22% 22%, 263% 3534 42% 
Range of prices... 55 43% 10% 19%, 7 
Average price..... 25%¢ 2334 314; 40% 47% 

“A very well-known private firm, in its 
annual circular which has just appeared, 
thus discusses the whole subject. The 
circular says: 
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Starting the year with the price 4334d., there 
was a tendency almost immediately for it to rise, 
chiefly owing to rumors that the American Gov- 
ernment would take over the country’s silver out- 
put and would fix the price at about $1 per ounce. 
As early as Jan. 4 there was a rise of 1d, per 
ounce, which was followed by further advances, 
and within a few days 454d. was reached. This, 
however, proved to be the top of the market for 
some time, and there was a decided reaction, 
42%4d., the lowest quotation of the year, being 
quoted every day from Feb, 22 until March 7. 

Such fluctuations as we had during these first 
three months were almost entirely due to the 
different views taken by. the market as to the 
probable effect of the Washington silver bill, 
which was then known to be in contemplation. 
It was not until April that the bill was introduced 
into the Senate, but in the meantime the price had 
advanced considerably, 464d. being quoted on 
April 11 as against 42%4d. on March 7. The 
Washington silver bill, known later as the Pitt- 
man bill, sanctioned the melting into bullion of 
350,000,000 silver dollars, and provided for the 
purchase by the United States Treasury, at $1 
an ounce, of sufficient silver bullion to replace 
the dollars melted under the act. As the details 
of the bill gradually became known in this mar- 
ket, a decidedly firmer tone developed here; for, 
despite the temporary release of so much silver, 
the fact that the United States Government was 
pledged eventually to repurchase the bullion at $1 
an ounce strengthened the feeling that the quota- 
tion here should not be below the equivalent of a 
dollar, and before the end of April 4934d, was 
quoted for several days. 

From this time the world price of silver was 
fixed in accordance .with the regulations made by 
the United States Government instead of by the 
law of supply and demand operating through the 
London market as hitherto. As a result of this, 
and partly owing to the fact that the British 
Treasury has with periodical alterations fixed the 
maximum price for silver in the United Kingdom, 
there have only been five changes in the London 
quotation since May 2, namely, a fall of % to 
48%d. on May 13, a fall of yy to 48}$d. on July 
2, a rise of }§ to 49%4d. on Aug. 21, a fall to 
4834d. on Nov. 12, and a fall to 487d, on Dec. 6. 

All these changes were due to reductions in the 
rate of insurance with the exception of the rise to 
494d. on Aug. 21, which was due to the Ameri- 
can Government raising its maximum price to 
$1.01%. This action coincided with an alteration 
in its policy in regard to the granting of export 
licenses, which it was announced would only be 
granted to meet essential civil and military require- 
ments. As a result of this policy the China banks, 
which had been purchasing and shipping freely for 
some months, were debarred from making further 
shipments except under exceptional circumstances, 
Being unable te ship, the China banks resold to 
the Government some 2,000,000 ounces which they 


‘had purchased but for which they were unable to 


procure licenses. Export licenses were subse- 
quently granted for a similar amount in November 
and December, ‘so that the banks might replace that 
amount and ship it in time to reach Shanghai be- 
fore the China New Year. 

We hardly think that any requirements for coin- 
age in Europe or America are likely to keep the 
price much above that level for very long, al- 
though in some quarters a contrary opinion is held, 
and the question is bound up with international 
currency arrangements, in which surprises may 
easily occur. It would, therefore, appear that the 
course of silver prices in the future will depend, 
as in the past, on the demands of India and, in a 
less degree, of China. India has absorbed so much 
silver during the past three years that there are 
many who think that, with more settled world con- 
ditions and lower prices for her exports, there will 
be a considerable return of rupees. On the other 
hand, it may be assumed that, during the coming 
year at any rate, India will not get any gold for 
hoarding or circulation, and consequently the bal- 
ance of trade which, except after bad seasons, ‘is 
always in its favor, will have to be settled entirely 
in silver. 








W. L. LaRue, a pioneer watchmaker at 
Pittsfield, Mass., is about to retire from 
business and will take a much-needed rest 
at his Summer home, which he established 
on the Rhode Island coast 27 years ago. He 
will leave his present location at 48 North 
St., early this month, but will not go on his 
vacation until June 1. 
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Lhe Watch with the Purple Ribbon 








Do You Get Your Share of 
‘*Presentation’”’ Business? 


Whenever a gift is desired for a man of affairs a high 
grade watch is the logical selection. To give a good 
watch to the company official who is severing his connec- 
tion, to the salesman as a reward for extra effort and to 
hosts of others, is universally considered most appro- 
priate. 

We know many jewelers who cater to this “presenta- 
tion” trade and add many dollars to their watch profits 
by doing so. 

They keep a representative assortment of our Chester- 
field Extra-Thin Watches always in stock and are able to 
develop this demand and supply it promptly. 

Our Tremont and Colfax models in Solid Gold cases 
and handsome mahogany finished gift boxes make a 
strong appeal to this type of trade. 

Let us send you an illustrated folder describing these 
and other quick-selling watches of distinctive character. 


SOUTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA 


For Years, Mal ers of Standard Railroad Watches 





The Jeweler who features South Bend 
Watches is supported by an extensive 
advertising campaign. 


The next full page ad in the Satur- 
day Evening Post appears April 26. 
Watch for an advance reproduction 
of it in Jewelers’ Circular, April 16. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jewelers’ CircuLar regarding any advantageous 











device or plan which 
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ey are utilizing in con- 






























Serious Blunder,” Says This Jeweler 


A communication to The Jewelers’ Circular, by S. M. Edelstein, Coatesville, Pa. 
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HILE I agree with the gentleman from 
W Nebraska, that it is folly for a 
jeweler io believe that it is a jeweler’s 
business to carry only articles composed 
of gold, silver and jewels, I disagree with 
him that it is to a jeweler’s advantage to 
carry a great variety of side lines. In 
fact, I claim it a disadvantage, and will 
therefore endeavor to prove it in the para- 
graphs to follow. . 

The gentleman admits that a jeweler is 
in business primarily to make money, and 
says that the way to make it is by caus- 
ing the greatest amount of customers to 
enter the store with the least amount of 
energy. 

To accomplish this, he advises to carry 
the merchandise most people desire. In 
that case, may I ask my friend why not 
carry bread and sugar? Most people de- 
sire these necessities, and if the mere fact 
that you have these articles in your store 
will make you money, why not carry these 
also? 

Mr. Goodall must be a wealthy man to 
be able to carry a good line of jewelry be- 
sides selling the “best phonograph in the 
world,” pianos, cameras, etc. Too, he 
must be a very versatile man to be able 
to conduct a good jewelry store and yet 
compete with piano dealers, phonograph 
dealers, stationers, etc., lines requiring 
special knowledge. 

He does not realize that most jewelers 
start business with but sufficient capital to 
stock one department in their store, 
jewelry we'll say. It takes them years of 
hard work before they are able to acquire 
sufficient capital to have a good selection 
of such absolute necessities in a jewelry 
store as watches, rings, card jewelry, cut 
glass and silver. 

He, too, has the mistaken idea that there 
is a limit to the amount of jewelry busi- 
ness one can do, as there is a limit to the 
expansion of a repair department. [I'll 
grant him the latter statement, but I do 
not agree with him on the first. 


scar Selection of Side Lines a 








W hat’s Y our Opinion? 


OU read “Side Lines for the Jew- 
eler,” an address delivered by 
R. A. Goodall, Ogallala, Neb., before 
a Western convention and published 
on this page. S. M. Edelstein, of 
Coatesville, Pa., says he would rather 
spend his time selling a good clock 
than a bottle of ink. He believes a 
jeweler should specialize, and says: 
“It pays not to do too many things 
indifferently, but one thing  su- 
premely.” Send us your opinion. 








THIS is an age of specialization and con- 
centration, and from personal experi- 
ence I found it pays to do “not many 


things indifferently, but one thing 
supremely.” . 
Instead of carrying pianos, music and 


stationary, it is to the jeweler’s advantage 
to see that he has a good selection in lines 
people expect a jeweler to carry, so that 
when a customer does call on you, you 
have the article he calls for. 

While the sales people are engaged mak- 
ing a sale of sheet music at 10 cents a 
copy, it may become necessary to lose a 
prospective buyer for a diamond, who, 
tired of waiting, walks out to a competitor 
who will make enough on the sale to pay 
a year’s profit on the entire music depart- 
ment. 

With my Nebraska brother I will say 
“Everyone everwhere is our prospect,” 
and, personally, I would rather have 
“everyone everywhere” as a prospect for 
a good watch rather than for a flashlight, 
a diamond ring rather than for a box of 
stationery, a good clock rather than for a 
bottle of ink. I would rather have a good 
cut glass department than a poor selection 
of both china and glass. 


G EVERAL years ago an auto salesman 

entered my store and, though I did 
not have the slightest desire to own a car, 
sold me one. It is this that laid the 
foundation for my success. Then and 
there that I realized that “everyone, 
everywhere” was my prospect for my mer- 
chandise as well as the other fellow’s. And 
I began to “work the game” as it has been 
worked on me. 

I started it on the first man that en- 
tered the store. He was a man I never 
met. He asked to see a pair of cuff links. 
He went out of the store with a $50 watch 
(cuff links also). A month or two later 
the same man has become the owner of a 
$300 diamond. This sales scheme worked 
with me. It will work with you. But, 
you must first have a good selection of 
the merchandise you are known to carry 
before you can land the prospect. 


M Y Nebraska brother may ask what will 

happen when you seli cveryone in 
town a good watch, a diamond, a clock, 
etc. “Ah,” he’ll say, “Then you will have 
to add music, stationery, etc., to your store 
to make a living.” 

Again I say, No! The salesman who 
sold me my first car came back a year 
later and sold me a better one. The gen- 
tleman who bought the $50 watch from me 
four years ago is now the possessor of one 
at $350. He no longer sperts tie $300 
diamond ring i sold him three years ago. 
Instead, a $650 diamond adorns his finger, 
and his wife, too, can show you a jewel 
or two she is proud of. When you come 
in their home, the first object that strikes 
the visitor is a fine hall clock, with chimes, 
a recent purchase from my store. And 
their friends? Why, they would no more 
think of going to the neighboring big city 
to buy their jewelry than you would think 
of buying coal or lumber in a drug store. 


IN 


conclusion I will say there are “acres 
of diamonds” within your own town, 


(Continued on page 125.) 
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Make Your Store Front 
—Distinctive— 


Give your merchan- 
dise a chance in 
display windows that 
will show their real 
merit. 


Kawneer 


will make it possible 
for your merchandise 
to tell its story to 
passers-by. 


rawneep 
STrorE FRoxtS 





—are different and dis- 
tinctive. Your store 
should represent you— 
your store — your trade. 
That is the sort of a front 
Kawneer offers—and at a 
low price. 








SEND FOR THIS 
VALUABLE 
BOOK FOR 
MERCH- 

ANTS 





KAWNEER 
MFG. CO., 

1208 Front St., 
Niles, Mich. 


ne, Ee ae 








Make your Store Front tell your story. 
~ You can do it with a Kawneer Front. 


KAWNEER MFG. CO. 


1208 Front St., Niles, Mich. 


Please send me _ your 
book for merchants, “Forg- 
ing Ahead.” 
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Three-Minute 
Selling Talks 


Written expressly for 
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In the Spoon Circles 

GOOD spoonful of salesmanship” 
“A will be found in the simple window 
plan employed by an Albany silver dealer. 
He used it to serve as a “change of scenery 
in his odd side window. It will, in fact, fit 
in anywhere—inside or out. A round cir- 
cular piece of black velvet was cut and ex- 
pertly trimmed and then backed with some 
stiff material—cardboard will answer. | On 
this circular piece of “stiffened velvet” ap- 
peared a ring of spoons—tea spoons, soup 
spoons, baby spoons, sugar, candy, medicine, 
salad and every kind of spoon imaginable, 
each spoon being sewed on by means of 
lack silk thread. In the center this message 
was sewed on—cut-out letters from: white 
silk providing the material: 





The Family Circle, 

Keep it Happy 
Spoons are always needed, al- 
ways acceptable, always appro- 
priate. 
GIVE SPOONS for the Family 
Birthdays, Anniversaries, Wed-. 
dings and other Events. 











The silverware dealer 
novelty before it became an “eye sore” 
and hung it up “inside” over his display 
of silverware. After a reasonable exhibi- 
tion there, he plans making it over new. 
using forks, knives, small pieces of white 
ivory, pencils or other appropriate offer- 
ings suitable for the “family, friendship, 
lodge or business circles.” 


A Display for Large Or Small Windows 

A N attractive clock display can be ef- 
fected at Easter time. Lay out a num- 

ber of gocd clocks—house clocks, shelf 
clocks and all the smaller variety of time 
pieces. Arranged in a window decorated 
with quiet trimmings well draped, these 
clocks will show up to fine advantage, es- 
pecially if the larger ones are placed in 
the center and smaller ones towards the 
ends, the sizes graduating as they extend 
in the space set aside for their display. 
An Easter lily in bloom, one at each end 
of the window, would bring out a most 
Pleasing window to the eye and one very 
simple to arrange although it should be 
gotten up with accuracy and attention even 
to the smallest details. A sign—done in 
white and very artistic so as to be in keep- 
ing with the surroundings—could be added 
in the very center. From each clock to 
the sign a white ribbon could be led, thus 
finishing out an appropriate exhibit consis- 
tent with the trade and the time. The sales 


removed the 
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element of the arrangement should not be 
forgotten and would be quite effective if 
expressed in this one word painted clearly 
on the sign “EASTER TIME.” This would 
be quite sufficient, most passers-by fully 
comprehending the idea, although if de- 
sired, these few brief words could be added 
in smaller lettering: 

“There is a proper time for everything 
—And we always have that accurate time. 
How are you fixed for Easter-time?” 


A Form Letter That Runs True to Form 


Alt merchants and professional men 

find a form letter now and then quite 
essential—in fact much trade depends upon 
them entirely! 

Excellent results in the watch depart- 
ment can be brought about through form 
letters. A good, well worded appeal will 
impel a man to come in and have his watch 
adjusted and perhaps lead to further sales 
where an announcement of a new stock of 
salad dressing bottles would not. A man 
generally thinks a lot of his watch and an 
occasional letter to customers on the re- 
pair list might make trade brisker. Some- 
thing like the following could be used as 
a basis: 


x. to your watch—how 
is it going? 

Every time you pull it out—do 
others “set” theirs by yours? Or 
do you always have to adjust 
YOURS by THEIRS? 

This ts most important. 

You have no idea how a little 
thing like this affects a man’s make- 
up. If your watch is always “out of 
kilter”—if you constantly set it by 
others—if you sort of hesitate each 
time you look at it—you are playing 
a hand against yourself. 

You get so that YOU depend 
upon others for the right time (just 
because your own good watch is a 
bit of adjustment). But you put off 
getting it fixed, 

First thing you know (like a friend 
of ours we know), you'll get to de- 
pending on OTHERS not only for 
the right time—but for everything! 
You will lose your self-assurance 

A watch off time is a small thing 
but small things, as you know, are re- 
sponsible for big losses unless 
checked from the start. 

We specialize in fixing the small 
things on watches, and we do so much 
of it the service charge is really quite 
insignificant compared with the re- 
sults YOU get. 

Let’s put YOUR watch right—an 
inspection costs nothing. 

Look at your watch now—is it on 
the dot?—bring it right in! 

Yours in waiting, 





Genuine Displays 

“BY merely filling these cut glass basket 

dishes with candy kisses I sold over 
40 of them in one week,” said a Connecticut 
jewelry store manager who is a constant 
practitioner of “genuine” displays as he 
terms them. These cut glass basket dishes 
were small in size and priced moderately. 
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Placed in the window all by themselves and 
filled with candy as mentioned they sold 
like the proverbial hot cakes simply because 
they had a real genuine appeal. Women 
shoppers glanced at this window full of 
glass candy dishes with thoughts of “Isn’t 
it cute! One of those would look so nice 
on my buffet.” Or: “There is just the thing 
to give Dolly!” The result was they put 
their thoughts into action and sent in addi- 
tional trade by answering the inquiries that 
met their purchase, as “where did you get 
that cute dish?” So this salesman-jeweler 
applies the same principle, as far as possi- 
ble, to the display of all goods. Cigarrette 
cases are always shown filled with cigar- 
rettes—opened, not closed. Bon-bon dishes 
are filled with bon-bons, a stunt which also 
brought him in dollars and trade. He had 
some silver bon-bon dishes that were gold- 
lined. Filling these with good looking 
chocolates he featured them in the main 
window to advantage. Whenever he dis- 
plays vases he fills them with appropriate 
flowers. This practice, he claims, adds life 
to the display and thus increases the 
shopper’s desire to buy. 


Spring Slogans 

A ROUND the first of April is a good 

time to display new and catchy trade 
slogans in keeping with the refreshing 
changes of Spring. A few suggestions are 
offered in the following list—trade phrases 
and slogans to invite trade in keeping with 
the season: 


April shows bring May flowers. 
But if May is a bride-to-be why 
not let your “April showers” 
bring some useful gifts such as 
we display here? 

Spring floods are on the way. 
If we get as flooded this year as 
last with wedding gift orders the 
suggestion to choose early will be 
a good one. 

A bird in the Springtime is 
worth two in the Fall—especially 
this bird of a wrist watch. Just 
the thing for a June wedding gift. 

If youre planning a gift for the 
left hand, buy now before she 
changes her mind and you get left. 
Our “Left Handed” rings are 
right. 

We deal in cut glass, cut dia- 
monds and cut prices—but not cut 
quality. 

The green of Spring will soon 
show itself. But we like to be a 
bit in advance—just look at our 
beautiful emeralds. : 

The guardians of Spring— 
Mother Earth and Father Time— 
are well represented in our stock. 
New gems and clocks are now in. 

The joys of Peace have brought 
to us a good supply of Nature’s 
tears—PEARLS. Just the thing 
for Spring gifts. 
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~ GOODRICH 


— 








N the eyes of the engineer, a perfect machine 

is the noblest work of man; and in each class of 
machines there is one which most nearly reaches 
perfection in its simplicity, endurance, and ability 
to do its work. 





Amongst tires, which are in fact and effect 
machines, THE ONE above others, and aloof in its 
excellence, is the Silvertown Cord Tire; and there 
are scientific, structural reasons to explain it. 


For the Silvertown Tire is as scientifically beau- 
tiful to the eye of the engineer as its graceful 
outline is to the eye of the motorist. 


Its special cable cord body—the cable cord runs 
diagonally across the width of the tire—is built to 
absorb the shock of the road much as acoil spring 
takes up the stress of a blow. 





Its unique body, saturated through and through 
with rubber even to the core of cable cord, is thus 
insulated against inside frictional heat, which is 
the great destroyer of tires on high-power cars 





A look into the stracture of the Silvertown, 
and you will see the scientific, structural reasons 
why Silvertowns give you an easier running car 
—easier to start—easier to guide. 


You will understand why it increases engine 
power, and saves gasoline, all the time it is roll- 
ing up its long mileage. 





Once you ride on Silvertowns, you always 
ride on the tires with the Twin Red Diamonds on 
the sidewall. 








Buy Goodrich Tires from a Dealer 
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Cashing In on the Public Records 





Suggestions Here That the Retail Jeweler May Apply 
to Advantage 


By C. B. McCuatc, in The Mailbag, 

















OMEWHERE in your town there is a 
S little man busily at work making en- 
tries on filing cards, tabulating figures, gath- 
ering statistics, comparing his findings with 
other statistics, arranging, cross filing— 
that is his job all day long. Give him his 
little pack of cards and he can tell you 
exactly how many youngsters have been 
born in the last month or the last year, 
whether they are boys or girls, white or 
black, what their names are, what their 
daddies’ names are, their nationality and re- 
ligion. He can tell you the name and ad- 
dress of every prospective bride at least a 
day or two before the big event, he can 
tell you about everyone who has died and 
why, everyone who has become bankrupt 
in business or is “going broke” as shown 
by unsatisfied judgments. He knows the 
number of your automobile. He can tell 
you whether or not you have ever had 
the mumps, infantile paralysis, black diph- 
theria or been “pinched” for speeding. He 
knows more about that house you are build- 
ing than you do, the length and thickness 
of each girder, the manner of fireproofing, 
whether or not the plumbing is likely to 
freeze up. He can tell you how old you 
are and where you vote. He knows 
whether you own property and if so what, 
who your business associates are and all 
about them, whether you pay your water 
rates on time, and whether or not you are 
addicted to the use of narcotics. In short 
he is a pretty well posted chap, is this pub- 
lic recorder or whatever they choose to 
call him in your town. 


It is strange that in his never-failing 
search for selling ideas the manufacturer 
has to a large extent been overlooking the 
little man with the filing cards. There are 
exceptions, of course; sales managers who 
are making use of the opportunity these 
public records offer as mailing lists, but 
they are few and far between. One note- 
worthy exception which comes into my 
mind is the manufacturer of an infant’s 
food, and I can tell you how his efforts 
succeeded in at least one case, for they 
were directed upon some of my friends. 

The baby was born on a Tuesday and 
officially registered at once. On the fol- 
lowing Monday came a letter addressed 
to the baby himself, name in full, and a 
sample bottle of the food. The letter sim- 
ply suggested that Baby should try it and 
told why it was good. A booklet was en- 
closed. Did the mother notice that the 
letter and package were addressed to her 
son? She did, and was pleased. Did she 
throw away the sample? She did not. She 
put it on the shelf, for it happened this 
Particular baby had brought his own com- 
missariat department along. But at last 
came a day when it was necessary to put 
Sonny on a bottle. The mother thought 


of the sample. She knew the food through 
advertising, knew it was one of the best. 
She tried the sample. Baby liked it, and 
they are using it still—all because the manu- 
facturer had recognized the value of the 
records in that office where Baby was regis- 
tered and made good use of them. 

The retailer—that dealer whom you wisé 
men of advertising have been inclined to 
patronize—has been less slow to grasp the 
possibilities of cashing in on the public 
records than the manufacturer. Let me 
cite a case or two, for what the retailer 
has done the manufacturer can do, 

The draft was pretty hard on the ready- 
to-wear clothing business, for a good sharé 


of the men who wear ready-to-wear cloth- . 


ing are of draft age. Registration day 
came just when the Summer buying sea- 
son was getting under way. It threw some 
ten million young men completely up in the 
air. They went about asking: “Who’s 
going to buy my Summer suit? Uncle Sam 
or me?” The result was that they held 
off from buying while the retailers fumed 
and fretted about what was to become of 
their Summer stocks. 


This retailer had a bright idea. He got 
the names of drafted men in the section ot 
the city from which most of his trade came, 
and sent each man a circular offering to 
sell Summer suits on the understanding 
that if they were called into service before 
September 1, they could get half their 
money back and keep the suit. Hundreds 
took advantage of the offer, and as they 
were not called to the colors until after 
the date set it cost the merchant nothing 
but his time and postage. 


There is another retailer, a druggist, who 
is making good use of the public records 
and direct-mail, advertising. He has an 
arrangement whereby: he is supplied with 
information concerning every birth in his 
district, including the full name of the ar- 
rival. As a result within a few days of 
reaching this hard, cold world, Baby gets 
a letter typewritten on note paper carrying 
a pretty, highly colored child picture, the 
copy running something like this: 


Miss Alice Louise Smith, 

Blanktown. 

My dear Alice: 

As I have never had the pleasure of meet- 
ing you personally, I hope you will pardon 
my presumption in writing to welcome you 
to Blanktown, and to send you this little 
present, which I hope may be of use to you 
sometime when you are hungry. 

If you find there is anything else you 
would like just signify in the usual man- 
ner, and your mother will find it at Blank’s 
drug store. 

Very truly yours, 
Joun J. BLanx. 
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Enclosed-was a nursing bottle nipple. 

Brides are the natural prey of retailers 
who believe in cashing in on the public 
records. They get the names and addresses 
from the marriage licenses, but manufac- 
turers seem to be overlooking the possi- 
bilities of this field completely, although it 
seems to present a ready market for every- 
thing from pianos to kid curlers, and it 
would not seem difficult for manufacturers 
to. keep supplied with the names of prospec- 
tive brides in every city of the country, 
through their dealers, who could easily get 
them from the public records. True, it 
would take a little trouble, but any good 
salesman would go farther than the city 
hall to get the name of a single good pros- 
pect, and there he can get dozens. 

Many manufacturers of building mate- 
rials and fixtures are cashing in on the 
public records. The information which 
must be filed before’ a building permit is 
issued gives them just the data they want, 
name of owner, architect and’all the facts 
about the building. In the city I have most 
in. mind this information is used ‘to such 
an extent that the Bureau of Building posts 
the important facts. of each permit on a 
bulletin board. How available such infor- 
mation is in other cities, I do not know, 
probably it depends largely on the dispo- 
sition of the men in charge, but it is my 
understanding that all of the records I have 
mentioned and many more, valuable to men 
in the selling game, are public records, and 
any taxpayer has a legal right to examine 


them at any reasonable time. : 





“Indiscriminate Selection of Side 
Lines a Serious Blunder,” Says 
This Jeweler 





(Continued from page 121) 








your own store and your own line, with- 


out seeking opportunities in . unfamiliar 
regions. And, with John Wanamaker, I 
will close by saying “Never open a new 
department in your store until you have 
fully completed those you have already 
established.” S. M. EpELsteEINn. 





Yes, Father! 





yy Se eeee that courtesy counts and 
customers appreciate it. The man be- 
hind the counter should advance to a point 
directly opposite the customer. To. wait for 
the customer to approach the salesman is 
not hospitable and does not put the cus- 
tomer in the right frame of mind. 

Don’t buy goods because they are pretty; 
buy because they will sell—and for no other 
reason. 

Don’t try to carry it all in your head; 
your brains are for thinking, not for use 
as a packing case. 

Don’t forget to discuss matters of finance 
and business policy with your trusted as- 
sistants occasionally. 

Don’t forget that nearly every business 
which is now large was once small, and 
that good credit buys just as much as ready 
cash—From The Commonwealth Jeweler 
and Watchmaker. 
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HAWKES 


We Have Ii, In 


Hawkes Crystal Glass 


It's our business to have what the Engraved Gis 

public wants — and right now they Rock Crystal 

want engraved crystal glass for table- en ie 

ware and odd pieces. Hawkes Crystal Mounted Glass 
offers the newest shapes, the most Demaee Gold 
brilliant glass, the most exquisite Desseuill 
engraving — and prices to the Enameled Glass 
dealer that insure a better-than- ‘Don ae 
usual retail profit. i 


Our stock is so large that we can 
; ; ss promise you one-day shipment on 
“Reo” Engraved Bi : en 3 “ v 
Salt or Pepper. ks es yb? practically anything you order. Old English and 
Glass Top. 3% Ins. High. ; ~. eit Irish 
Net $7.8 a Dozen. What do you need? Bare. 
—. —™ Glass Odd Matchinges 
a. or e . hing: 
Glass Top, 2% Ins. High Bs G. Hawkes & Company Inventors and Paten- 


i tees of Hawkes F 
Net $7.85 a Dozen. Corning, N. Y. eee S Sa = 
Mixing Bottle. 






































Have Solved Your Wrist Watch Troubles 


Carry the line where you are 
sure of always getting ma- 
terial for repairs 


° 3 * “The Alco Lever” 


movements are carried by us 

17 in 834, 93%4 and 104% le 

im hese movements are so good 

and give such satisfaction 

that we have given them a 

Lo sigg ee part of our own name and 

a oe oe HE ay therefore our personal en- 
4 S&S 3% F te = dorsement. 

—— a AS Lf We carry the above material 

movements always in stock. 
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Write for our Catalogue containing these movements, mailed to Retail Jewelers only on ap plication, 


165 Madison Street 
Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors. 


(THE HOUSE YOU CAN'T FORGET) Chi Ikino; 
» Ros Jewelers and Opticians. cago, ANNOIs 
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Profit Figuring and “Turnover” 


Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 
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LTHOUGH the principles embodied in 
A the article “Revise Your Mark-Up,” 
published in. the issue of March 19, are 
fundamental, many retailers have not ap- 
plied them to their business. Profits are 
figured on selling price because the cost 
of doing business is figured on the selling 
price or gross sales. I know one man 
who figures only 33% per cent. profit on 
cost, and foolishly imagines that he can 
successfully continue to do business. This 
man has frequently been obliged to ask for 
an extension and to give long term notes 
to the embarrassment of himself and only 
too many wholesalers and manufacturers. 
This question of figuring profits was pre- 
sented to the trade many years ago in the 
storekeeping department of THE JEWELERS’ 
CircuLar. Sometimes, however, reiteration 
is necessary in order to impress. The 
awakening is taking place and the improve- 
ment in retailing during the past five years 
is noteworthy. 

ETAILING is no business for an un- 

‘enterprising man, nor for a man un- 
able to figure costs and profits, logically. 
It is no place for a lazy man who thinks he 
can succeed with little effort. Successful 
retailing requires cogent thought, planning, 
figuring and constantly applied energy. A 
man must be big enough to know that he 
does not know everything and unprejudiced 
enough to make changes when necessary. 


ia you want to be happier, if you want 
to lie down with an easier mind at 
night, if you want to avoid asking for an 
extension, if you want to avoid giving too 
many notes, if you want to fortify your- 
self against bankruptcy, be sure: 

First, that you know your entire cost of 
doing business; 

Second, that you consider war tax in 
your cost of doing business; 

Third, that you base your profit, which 
should be adequate but not prohibitive, on 
the selling price. 

Many deem it advisable and reasonable to 
include in the cost of doing business a 
living salary for themselves. You are en- 
titled to a living while you are endeavoring 
to stimulate sales and secure a just per- 
centage of profit on your investment. It 
is an old story that several retailers, simply 
because they have no rent to pay for the 
building which they own, do not charge 
up any rent in the cost of doing business. 

Charge up all these things. 

The accompanying letter from Mr. Up- 
meyer, of Bunde & Upmeyer, Milwaukee, 
Wis., is in strict accord with the principles 
set forth in the article “Revise Your Mark- 
Up,” published in the issue of Tue JEWEL- 
ERS’ CrrcULAR of March 19. 


S ME jewelers think too much stress is 
laid on turnover in the jewelry busi- 


ness. Turnover in the jewelry business 
varies from one to about one and a half. 

Mr. Ludy, of Ludy & Taylor Co., Cedar 
Rapids, Ia. has this to say in a recent 
communication : 


Diamonds, nearly 2. 
Gold jewelry, 6. 
This department store is a veritable mar- 


ket place, and draws on thousands of people 
every day. 





gross.” 





“T think it is silly to figure too much on turn- 
over in the jewelry business. Make that a goal 
but do not figure on it because our merchan- 
dise lasts too long. If jewelers will simply add 
enough profit in the beginning, they will make 
more money. One hundred per cent. added to 
cost is not a big profit, as it is only 50% on the 








Mr. Ludy, using the expression 50 per 
cent. gross, refers to the selling price. As 
mentioned in a previous article, retailers 
should remember that any percentage of a 
smaller number is a smaller percentage of 


a larger number. 
D° not confuse turnover with rate of 
turnover. This has been clearly ex- 
pounded, by the way, by Mr. Wright, of 
the research department of the American 
National Retail Jewelers Association, in 
his excellent article “What Is Turnover,” 
published in the issue of March 26. 


TURNOVER, in the jewelry business, as 
every jeweler knows, cannot be any- 
thing like turnover in some other industries. 


"TURNOVER will be found represented 


on the debit side of trading account 


and means simply the cost of the merchan- 








dise sold in the course of the year. For 
instance: 
Inventory, Jans Is. caccccccctce $8,500 
Purchases during year.......... 12,000 
© DORNE  aco onc ck tte oee ee ewe $20,500 
Less inventory Dec. 31.......... 9,000 
Fupaaees. 60. apseibic dias $11,500 


Suppose annual sales amount to $16,500. 
This $16,500 (sales), minus the turnover, 


$11,500, is equal to the gross profit, $5,000. 


Turnover, then, simply means the cost of 


goods sold. 


LE a NEP EA PS 85 SE NN RR IRR Te TOI CLS 
Look to Your Mark-Up 


“No matter what the ideas are of any one jeweler, the fact is, that jewelers 
will be obliged to add 82% to the cost price of their goods if they expect to make 


a net profit of 10%. 


This is based upon a 30% overhead. If any jeweler has a 


lower overhead than that, he can reduce his prices accordingly, and if the over- 


head is higher, he will have to add a larger percentage. 


The 5% war tax that we 


are obliged to pay makes quite a difference in our calculations for the coming 
year, and any jeweler who does not go over this very carefully will find to his 
sorrow, at the end of the year, that he has been working for nothing.” 


W. H. Upmeyer, Bunde & Upmeyer Co., Milwaukee, Wis. 


Therefore, the initial percentage of profit 
must be made with this in mind. There 
are not many jewelers whose turnover can 
equal the turnover in the jewelry depart- 
ment of some department stores. I know 
one department store, for example, whose 
turnover a year or so ago, was as follows: 
Watches, 434. 


The rate of turnover, is found in two 
ways: First, by dividing the annual sales 
at selling price by the average stock on 
hand for the year, at selling price, or 
secondly, by dividing the annual sales at 
cost price by the average stock on hand, 
figured at cost price. The point is, 
there must be consistency and accuracy. 





Silas says: “Even wise old crows often fall for cornfield camouflage.” 
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Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittingten 
Chimes on nine tubes 
in Period design cases in both 
Bungalow and full size 
CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal 





No. 2 


| 





SINCE 1887 


We have consistently spe- 
cialized in fine Diamonds. 
Our stock contains many 
beautiful creations in Plati- 
num as well as rare odd 
shaped gems. 


Let us send you a selection 
of anything you need in Dia- 
monds. 


JEWELERS AND PLATINUM-SMITHS 





Republic Building, 
Kansas City, Mo. 

















TELLS TIME IN THE DARK 


ESKA 


LUMINOUS DIAL 


ALARM 


AEG 


Hends and sum- 
erais treated with 
ea radic-lumineus 
material. Stends 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


Each 





ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers in Greater New York, we 
maintain an office at 9 Maiden Lane. 





























Seth Thomas Tambour Nine 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane 
NEW YORK 


Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 

















Mh ar 


EASY TO PUT ON 


In Yellow Gold 14K $4.58 Dozen 
White Gold 14K $5.00 Deze 
6 Sizes 


The Lies Safety Pin Clutch Ce. 


81 Nassau St. N. Y. Pat. 





Pat. Pending 
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| The Right Word, the Right Phrase 
and the Right Argument 





Compiled expressly for The 


Jewelers’ Circular by A. E. Edgar, Author of ‘‘How to Advertise a 
Retail Store,” Etc. 























Introduction 

HE greatest waste from advertising 
T comes fro mthe wrong use ot space. 
The local jeweler knows the mediums that 
are best to use. He knows the amount of. 
space he can afford to pay for. But he 
doesn’t know how to write good business 
The words and phrases given here have 
been compiled from the advertisements of 
the largest and best jewelry stores in the 
country. Some of these expressions have 
been written by advertising specialists 
whose annual salaries are larger than the 
annual business done by the average jew- 
eler. 

This compilation, while of great extent 
and importance is far from complete, but 
the jeweler who wishes to improve his ad- 
vertising may add to the phrases and argu- 
ments from time to time until he has a 
most valuable thesaurus of jewelry adver- 
tising copy. 

We have, for the sake of convenience, 
divided under certain heads the various 
phrases and arguments that seem best to 
fit the subject. It will be found, however, 
that many of the phrases used to describe 
a diamond, for instance, may be used to 
describe silverware. Many of the argu- 
ments in favor of one article may be used 
in favor of another. In other cases, with 
a slight change of phrasing the arguments 
may be made to fit other articles than those 
under which they are placed. Therefore a 
complete study, not merely a reading, of 
these words and phrases will prove highly 
beneficial to the jeweler who has advertising 
copy to write. 

The jeweler who wishes to increase his 
phrases may cut these pages out and make 
a scrap book of them. The better plan 
would be to cut out each subject and give 
it a page in the scrap book, a loose-leaf 
book is best. For instance, take the subject 
of “Antiques,” as an example. There are 
only a few lines given to this subject ‘here. 
Paste these in the upper left-hand corner 
of the page and allow the rest of the 
space for additional phrases and arguments 
that may be found in reading and gleaned 
from actual experience. 

Among the more important subjects, such 
as diamonds, watches, silver, etc., addi- 
tional pages may be added from time to 
time. It will not be long before the jew- 
eler has a book that will be worth hun- 
dreds of dollars to him. 

Besides phrases and arguments, display 
advertisements may also be pasted to the 
sheets or filed away in envelopes and in- 
dexed on the pages of the scrap book. 

In many cases there are a number of 
simple words that relate to the history or 
manufacture of the articles selected as sub- 


jects in addition to the descriptive words. 
These words are given for their sugges- 
tive value, as well as for their use in writ- 
ing the copy. If the jeweler will look up 
- these words in a dictionary occasionally he 
will get a fund of knowledge from that 
source. If he will look up a list of syno- 
nyms for some of them he will get other 
valuable material which will assist him in 
making a proper selection of a word. 
The importance of getting the right word 
in an advertisement cannot be too strongly 
emphasized. The phrasing should be ele- 
gant and faultless, but it should also be 
perfectly informative. If this is to be ac- 
complished the right word is necessary in 
the right place to give the exact shade 
of meaning intended. 
The phrases and arguments are given so 
that the advertiser may select from them the 
one that most fits his particular case. 


lar piece of copy. 


not fit the case. 


Believing that this list will prove of 
inestimable value to our readers we offer 
There are no copy- 


it to them freely. 
righted phrases given. 
with perfect safety. 


All may be used 


There may be a tendency on the part 
of the jeweler to use too freely of this 
This can 
be avoided if after the advertisement has 
been written he will go carefully over it 
and cut out any phrase that he does not 


matter in any one advertisement. 


need to use. 


Antiques — classic; ancient; 


eval; pristine days; cobwebs of antiquity. 


An interesting accumulation of useful 


and ornamental pieces. 


A collection we have been accumulating 


for several years. 


To many young couples an antique is a 


more acceptable gift than anything else. 


Baby—bairn; olive-branch; first born; 


elf; hopeful. 


The baby deserves a cup that is whole- 


some, strong and good looking. 
A spoon for his (her) very own. 
Birthday—natal day; anniversary. 


If you have any birthdays to remember, 
this month or. later, we syggest that you 
obtain a gift now from our big stock at a 
price that will be less than ever again. (See 


Gifts.) 
Birth Stones and their meaning: 


January, Garnet—Power, grace and victory. 
February, Amethyst—Deep and pure love. 
March, Bloodstone or Aquamarine—Cour- 


age and wisdom. 
April, Diamond—Purity and peace. 


He 
can then adapt these to his own particu- 
In some cases whole 
introductions are given from which phrases 
may be selected if the introduction does 


nt; bygone 
days; remote ages; rust of antiquity; medi- 
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May, Emerald—Immortality, and victory 
over sin and trial. 

June, Pearl—Purity and innocénce. 

July, Ruby—Charity, dignity and power. 

August, Sardonyx—Conjugal happiness. 

September, Sapphire—Constancy and truth. 

October, Opal—Hope and innocence. 

November, Topaz, Friendship and happi- 
ness. " 


December, Turquoise — Prosperity and 
cheer. 

Birth month flowers: 
Ee Snow drop 
FORTONEY i 5i5-4s cation teres ects Carnation 
WHEWONE Ook 6c eens Se aes. 3as ee Violet 
FREE oie sais do eaten ® saree Easter Lily 
WAG 5 iis iSnaenat oe Lily of the valley 
FONG ia os 0S iucerd ne ew ee Rose 
ORY oak seco cach Geubaah aan ane Daisy 
AME F453, 320 Gee Pond Lily 
Sepeewer . oo cic ced cil awa eewne eee Poppy 
POU eek sce cesks cohen Cosmos 
November)... 0.0.05 tat Chrysanthemum 
DieCOmDGR |... ig ovo ce one eae Holly 


Bracelet—Fits firmly but lightly on the 
arm. . 

Delightfully flexible. 

Bric-a-Brac—quaintly artistic speci- 
mens; hanging baskets of quaint design} 
bold warrior’s swords; grotesque men and 
monkeys hanging from handsome lamps; 
fierce masks that seem to frown at the light 
and airy things about them; pretty and odd 
little things waiting for you to see them; 
rare; rich; decorative. 

The wide variety of subjects of artistic 
merit should attract every lover of the 
beautiful. 

Always a bright feature of the den or 
drawing room adornment. 

Refined, cultivated feminine taste requires 
a dainty bric-a-brac to give an air of ele- 
gance to home furnishing. 

Where’s the woman who is not interested 
in dainty bric-a-brac? 

A gathering that is artistic and out of the 
ordinary. 

Add to the collection of the curio cabinet. 

As fragile as a soap bubble apparently 
and just as full of color. 

Brides—(See Gifts, Wedding Gifts.) 

Cameras—newest models; simple to 
operate; celebrated makers; light weight; 
take up small space; instructive; profitable; 
pleasure. 

If you don’t know how to operate a cam- 
era we can teach you in a few minutes. 

Cameras are better than ever this year— 
do more things and do them easier than 
ever before. 

You will get a lot of pleasure out of a 
camera. 

You’re not obliged to pay out much 
money to own a camera. 

We can give you a camera at any price 
you wish. 

We supply everything the amateur needs. 

Yesterday you no doubt used your cam- 
era to advantage. Today you are wonder- 
ing where.to have your films developed and 
finished: We do the finest work possible. 

Quick service in developing. 

Our films and supplies are fresh from 
the makers. 

The story of a summer vacation is told 
by a camera. 

A summer vacation is not complete with- 
out a camera. 
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breakable glass. We are the sole 


S. A. and Canada of this Patented Watch. 
Send for full particulars. 


Watches sent on memo. to rated concerns. 


EVERY WATCH GUARANTEED. 


NATIONAL WATCH CO. 


NEW YORK 


Watches for Everybody 


When other houses have fallen down on deliveries we 
have made good. We carry at all times an unusually ex- 
tensive stock of attractive ladies’ and gents’ wrist watches. 
Have a stock of our military watches on hand. Watch 
and COMPASS combined with radium dial and un- 
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AS IT REACHED US 











, goose that laid the golden egg—we expect you to come back, and so treat you accordingly. 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to 


> BECKER-HECKMAN CO. (ci5veccreru) 


INCOMPARABLE WATCH GASE 


Such as is here depict- 

edin genuine photo- 

graphic reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of.how ~ me | battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 


very piece of workis absolutely guaranteed to be right, hw 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 











kre-w us. Send for prices on specia 
803 Heyworth Bidg. 
CHICAGO 




















Retail Advertising Department 

——— 
ing without a camera is like hunt- 

Higsaeng a gun—fishing without a hook. 

If you would live over and over again the 
pleasures of your outing or vacation take 
a camera with you. — , 

If you want to bring your outing home 
with you take a camera with you. 

A vacation without a camera is a vaca- 
tion wasted. : 

Casserole—feast; entertainment; des- 
sert; appetizing; delicacy; palatable; de- 
lectable; toothsome. 

An ideal dish for baking and serving 

ing; puddings; pies. 

a Se mnale is made of a beautiful 
heavy earthenware dish, rich brown out- 
side and pure white inside, in which you 
can do the baking. It will stand any 
amount of heat. With it comes a pierced 
silver shell or basket in which you can 
place it for serving on your table. 

China — beautiful decorations; finest 
glaze; delicate designs; brilliant colorings ; 
service; open stock; separate pieces; 
ceramics; fired; hand-painted; tinted; 
thin; almost transparent; like an egg shell. 

Complete breakfast, dinner and tea ser- 
vices of exquisite china. 

The elegance and distinctiveness of this 
ware makes it especially suitable for the 
entertaining season. 

All the various patterns are sold as open 
stock, enabling the purchaser to secure 
any desired number of pieces; or to fill in 
the set at a later date if desired. 

Christmas—Christmas tree; evergreen 
festoons; mistletoe; holly; bells; fireplace; 
chimney; Santa Claus; Saint Nicholas; 
star; Merry Christmas. 

Let this be your Christmas store; If your 
Christmas puzzle has not been solved let 
us help you; This store is capable of meet- 
ing the demands of all who wish worthy 
lasting gifts; The resources of our store 
were never more fully proven than in 
the magnificent showing of holiday mer- 
chandise; An endless variety of Christmas 
gifts; There is a holiday atmosphere all 
through the store; A special charm and 
freshness greets all who view our displays 
of holiday goods; The splendid readiness 
of our immense stocks makes selection 
a pleasure. 

Satisfactory and comfortable Christmas 
shopping; The greatest Christmas stocks; 
Merchandise of true merit; Appropriate for 
Christmas giving; Christmas cheer; Com- 
plete and extensive stocks. 

Christmas, the greatest incentive for the 
painstaking housewife to make her dinner 
table exceedingly delightful to the eye and 
surprisingly gratifying to the appetite; Add 
to the pleasure and merriment of the holi- 
days by brightening the appointments of 
the dinner table now. 

An hour’s shopping in the morning is 
worth two in the afternoon; The first se- 
lections are always the most satisfactory; 
Early buying means first choice; Days are 
flying as they always fly when the Yuletide 
season comes around; If you haven’t be- 
gun your Christmas shopping yet, begin to- 
day; The experience of other years en- 
dorses the advisability of early prepara- 
tions and early buying; It’s a good idea 
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to buy your gifts early; Buy now while 
you have the time; Next month will be a 
busy one for you; Buy your gifts now and 
have them laid away for you; Goods stored 
free until Christmas; Goods held until 
Christmas by a small payment down; We 
lay goods aside for later delivery. 

Two very important results from early 
shopping: First, you help us conserve to 
win the war by saving in man power; you 
can help us and our employes by assisting 
in preventing the rush that at the last mo- 
ment almost overpowers us. Second, you 
serve your own interests so much better, 
there’s so much better variety to choose 
from, the goods are fresher in appearance, 
there’s less inconvenience, less crowding 
and jostling so that you really are bene- 
fited as well as we are by early buying. 

Buy early and have the engraving done 
before the gift is presented. 

(See Gifts.) 

Clocks—variety and style; ornamental; 
beautiful finish; costly marble; marvels of 
artistic skill in design and finish; service- 
able; substantial and lasting cases; move- 
ments. (See Watches.) 

The clocks in the house are very potent 
in making the first impression when one 
enters. 

A hall clock may not be a necessity, but 
it is a most pleasing and satisfactory piece 
of furniture. 

A grandfather’s clock in the home indi- 
cates refinement and taste. 

This is the right time for clocks. 

A clock that runs for more than a year 
without winding. 

The movement is as important as the 
case. 

Sleep until the last moment—our alarm 
clocks will awaken you on time. 

Not merely timekeepers, but one of the 
most impressive furnishings of the home. 


Commendatory phrases—We are always 
worth seeing first; We are proud of our 
display of; The home of honest jewelry; 
A store of loveliness; So dear to every 
artistic and refined heart is our collection 
of; Every woman ought to patronize us; 
it means safety, satisfaction and economy; 
Uniform excellence and reliability; Ex- 
clusiveness and,refinement; Latest designs; 
Variety of choice; Price advantages; 
Unique store methods make this the story 
of jewelry satisfaction and economy; You'll 
find the genuine here; Jewelry excellence 
is what you'll find at this store; From our 
stock a selection is not difficult; The wisest 
buyer takes care to go to a reliable store 
like ours; A stock that is representative of 
good taste and rare elegance; One of the 
most extensive stocks; This store possesses 
rare opportunities for the gathering to- 
gether of unique and distinctive designs in; 
A liberal variety is ready for you today; 
A thousand and one suggestions greet you 
at every turn; Ours is a stock that the 
tasteful housekeeper and the art connois- 
seur loves to roam through, and the eco- 
nomical minded, too, will find it a source 
of pleasure to come here; Will particularly 
appeal to you; Gaze with rapture on gems 
so rare; Women will browse with delight 
among the attractive displays of; Bewilder- 
ing surprises on every hand. 

Confidence in firm—Buying jewelry and 
gems is a matter of confidence; most peo- 
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ple cannot accurately determine for them- 
selves the value of precious stones and 
gold and silver things, therefore it is im- 
portant to know the store you buy them 
from; Nothing in the world could justify 
your confidence more strongly than our 
policy; A sale here is never a complete 
sale until you are entirely satisfied with 
your purchase, until then you are permitted 
and urgently invited to bring back your 
purchase and get back the price you paid; 
I sell only such goods as are worth as 
much to me to buy back at the price as to 
sell at the price; You run no risk in buying 
any article here, for I take all the risk 
with a money-back offer; A pleased cus- 
tomer is our best advertisement; You must 
be pleased or the advertisement will be 
against me, therefore I shall feel obliged to 
you for the return of anything that is not 
entirely pleasing. 

Credit—Convenient; buying easy, lib- 
eral terms and treatment; popular, easy 
payments; confidential dealings; economi- 
cal methods; pay as you earn; easy pay 
system; credit is free; you can have it 
charged; you'll not need cash to buy here; 
credit makes buying easy; breaks up the 
payments into convenient amounts; prices 
marked in plain figures; the same prices 
to all; you can buy more for less money 
here and take your time to pay; your name 
once on our books means this is your home; 
wear a diamond while paying for it; open 
a charge account. 

Our perfected credit system makes im- 
mediate choice available and advisable. 

Our credit service has been originated 
to serve you at all seasons without need 
of a large outlay. 

A small sum gives you possession and 
the balance may be paid for in comfort- 
able weekly and monthly payments. 

Cut Glass—purity; brilliancy; clear as 
crystal; sparkling; radiant; sparkles like 
a diamond; crystal luster; scintillating 
beauty; handsome shapes; exquisite ware; 
exclusiveness of design; latest shapes; new- 
est cuttings; richly cut; cut crystal; finest 
flint blanks; finished by hand; low, squat; 
tall, cylinder; beautiful new pieces; mag- 
nificently cut; brilliantly polished; deep 
cutting; sharp; uniformity or design; ex- 
quisite production; sparkling as crystal; 
clear white; polished with perfect evenness ; 
daintiest and most artistic designs; unusual 
fineness and dazzling beauty. 

Some way or other things always taste 
better. when served frém sparkling cut 
glass. 

Scintillating cut glass, silver mounted 
bowls, jugs, decanters, every piece shows 
most wonderful handicraft. 

The depth of cutting and excellence of 
finish give it a brilliancy that fairly radi- 
ates with all the shades and tints of a 
Summer’s rainbow. 

Never did our shelves glow with a larger 
variety of designs with their myriads of 
little sparkling cuttings. 

There is nothing so attractive and deco- 
rative on a table—buffet. 

Everything in cut glass from the little 
salt tub to the stately and magnificent 
punch bowl. 

Prices are such as place cut glass within 
the reach of everyone. 

(To be continued.) 
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Product of Class 


OT merely the products 

of dependable goodness 

—not only the synonym 
for watch case worth—but the 
last word in advanced styles, 
models of charm and quick- 
selling eye-appeal. 


The movements that go with 
“Referee 20-Year Quality” or 
“Pilot 25-Year’’ have settings 
well worth their while, adding 


vastly to the prestige of dealers 
that sell them, SATISFYING- 


LY SERVING the consumers 
that buy. 


HE sort that will always 
be found in the world’s 
best watch products. 


.. Wadsworth Watch Case Co. 
sates FACTORY} DAYTON , KENTUCKY 


NEW YOREW CHICAGO 
1517-19 Maiden Lane Columbus Bldg. 
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Avutuor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
d in the jewelry business, this article is 
written at the request of the technical editor for 
the purpose of interesting the younger generation 
in the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ered as the highest type of human_ mechanical 
skill. All kinds of plain and complicated time- 
‘pieces, as well as delicate precision instruments 
of every description come within the scope of 
the watchmaker’s ability. It would be impossible 
to operate our vast industrial system without the 
aid of accurate timepieces. Strictly speaking, the 
name ‘‘watchmaker”’ is a trade misnomer, as 
watchmaking generally comprises the manufacture 
of watch movements. owever, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, and 
.a competent watchmaker or watch repairer should 
be able to make practically any part of the differ- 
ent kinds and models of watches now in use. 

If the remarks contained in this article are “old 
-stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of March 5) 


QuesTION—H ow can we remove the bar- 
rel cover quickly and at the same time 
avoid injuring the barrel or cover? 

ANsweER—Barrel covers invariably have 
a small half circle cut or stamped in the 
edge of the cover, which is usually done to 
facilitate the operation of removing the 
cover. We can easily make an efficient 
tool for this purpose. We will use a piece 
-of Stubb’s steel rod about one inch long 
by .092 in diameter. The end of the rod 
should be turned down to about .025 in 
diameter, then bend the end slightly to 
form a hook, then dress off the under side 
sufficiently so that it can be inserted in the 
-cut in the barrel cover. A handle similar 
to the burnisher handle shown in Fig. 4 
-of the March issue should be provided. 
In this instance, the total length of the 
completed tool need not exceed 4 inches. 
The tool should be hardened and drawn 
toa dark blue color, and the end should 
be polished smooth. The completed tool 
and also the correct method of removing 
“the barrel cover is shown in Fig. 6. Some 
~watchmakers that have worked at the bench 


long enough to know better, remove a bar- 
rel cover by holding the barrel in the fin- 
gers and striking the lower barrel arbor 
pivot a smart blow with a hammer. This 
method is decidedly bad practice. True, 
the cover may be removed in this manner, 
hu: the end-shake is increased, which, if 
not corrected will prove detrimental to the 
time keeping qualities of the watch. The 
student should exercise caution and com- 


The reason for this is, that 17 to 23 jewel 
watches are full-jeweled, and as a rule, 
highly finished throughout. Consequently 
there is less friction in the train and es- 
capement of such high grade watches than 
in the lower grades. Obviously, the 
weaker spring will deliver the same 
amount of power to the train and escape- 
ment of the high grade movement as the 
stronger spring will in the low grade move- 











mon sense in any repair work; never do 
any work that you have the slightest idea 
will be considered as “botch work.” 

QuEsTION—After removing the 
cover, what should we do? 

ANSWER—We should remove the arbor 
and the broken spring and scrub the barrel, 
cover and arbor thoroughly with benzine 
and then dry with a clean cloth. 

QuesTion—Can we select a new main- 
spring of the same dimensions as the broken 
spring; if not how can we determine the 
proper dimensions of the spring we re- 
quire? 

ANSWER—It is not a good rule to select 
a mainspring of the same dimensions as the 
old spring for the simple reason that the 
broken spring may not have been of the 
proper dimensions. The watch factories 
and most of the watchmaker’s supply houses 
publish tables indicating the proper dimen- 
sions of mainsprings to be used in the 
various watches. Such tables will be a 
great help in the proper selection of new 
springs. It must be borne in mind that: 7 
to 15 jewel watches usually. require the 
stronger springs, while 17 to 23 jewel 
watches require slightly weaker springs. 


barrel 





ments. For in a_ well-known 


instance, 
American watch, 18 size, 7 to 15 jewel 
movements require a spring .115 in width 


by .009 in thickness, 17 jewel move- 
ments require the same width while 
the thickness is .00875, and for the 2!-23 
jewel movements the same width is used 
with a thickness of .0085. This demon- 
strates the importance of selecting a main- 
spring of correct dimensions. 

Question—How shall we determine the 
dimensions of mainsprings for watches 
that are not listed in the mainspring 
tables? 

ANSWER—In this case we must follow 
certain rules for selecting a mainspring of 
the proper dimensions for the watch at 
hand. As the metric system is usually 
used for gauging mainsprings we shall give 
all measurements in thousandths of a centi- 
meter. * In this connection, it will be neces- 
sary to provide a 25 mm. Metric microme- 
ter-caliper. The English and Metric Sys- 
tem are each used in taking watch part 
measurements; therefore, it is advantage- 
ous to be provided with a caliper in each 
system. Furthermore, a micrometer cali- 
per is far more cccurate than a jaw gauge 
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taking fine measurements. To deter- 
Behe ocoper width of a mainspring we 
shall accurately measure the barrel depth 
of the mainspring space. Then we shall 
allow from .010 to 025 cm., (depending 
upon the size of the watch) for side-play. 
Example: assuming that the barrel depth 
of an 18 size watch measures .320 cm., we 
shall allow .025 cm. for side-play. Then 
320 — 025 = .295, which will be the proper 
width for the mainspring. To determine 
the proper strength of the mainspring, we 
shall measure the inside diameter of the 
mainspring barrel. The mainspring should 
measure from 1/80 to 1/95 of the inside 
diameter of the mainspring barrel. Ex- 
ample: assuming that the inside diameter 
of the barrel is 1.378 cm., then 1.378 = 80 
— 017 cm, which will be the proper 
strength of the mainspring for a low-grade 


watch. In selecting the spring for a high-— 


grade watch we would take 1/95 of the 
barrel diameter, as, 1.378 + 95 = .014. 
The length of the spring also requires care- 
ful consideration. In most watches the 
barrel arbor hub occupies one-third of the 
barrel diameter. The length of the main- 
spring should be so proportioned that, 
when fully wound up, it will occupy the 
same area in the barrel as when fully run 
down. If we divide the space between the 
outer edge of the barrel arbor and the 
wall of the barrel chamber into eight equal 
spaces, then we may allot five spaces for 
the wound-up spring and three spaces for 
the run-down spring. In other words, 
the mainspring should fili three-eighths of 
the space between the outer edge of the 
barrel arbor and the wall of the barrel 
chamber. Reference to Fig. 7 will make 
the meaning more clear. 

Question—Do the inner and. outer ends 


aa 


RUN-DOWN SPRI 






WOUND-VP SPAING 


», 


ee 


of the mainspring require any special at- 
tention? 

ANSWER—The hub of the barrel arbor is 
usually snailed and provided with a hook 
to engage the hole in the end of the main- 
spring. The end of the spring should be 
formed to fit the snailed hub as closely as 
possible; this is usually done after the 
spring is inserted in the barrel. A pair of 
mainspring forming pliers should be pro- 
vided for this special purpose. The outer 
ends of the springs are provided with either 
a hole, T-end, slip-end or a hole and brace 
combined. The hole-end spring often re- 
quires a slight amount of dressing to in- 
sure proper connection with the barrel 
hook. The hook may also require some 
attention for the same reason. The tips 
of a T-end spring should be dressed off so 
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that they will not protrude beyond the top 
or bottom of the barrel, otherwise we shall 
be liable to have trouble, caused by the 
tips catching on the center wheel or wind- 
ing wheels. Many Swiss springs have a 
slip-end, which is usually a short piece of 
spring riveted onto the end of the spring 
Often the ends are very thick and clumsy. 
A very neat and quick method of forming 
a slip-end is to heat the end of the spring 
and bend it down flat. If we hold the end 
of the spring in the flame of the alcohol 
lamp and use a pair of flat pliers, the end 
of the spring may be quickly pressed down 
flat and smooth. The above method will 
be found quite satisfactory for a thin 
spring. If we have a thick spring, requir- 
ing greater strength on the end, it will be 
a simple matter to punch a hole and put a 
rivet through, as the slip-end, being at- 
tached to the spring, will make the opera- 
tion of fitting a rivet a very trifling matter. 
The heads of the rivet should be dressed 
off with a file and stamped flat and smooth 
in the staking tool. 

Question—Does the mainspring barrel 
require any attention before inserting the 
spring ? 

ANSWER—Yes; the barrel arbor should 
be tried in each pivot hole. If the holes 
are too large, they should be closed with 
a round faced punch used in the staking 
tool. The holes should then be opened 
with a round broach to fit the pivots of the 
barrel arbor. The barrel, arbor and cover 
should then be assembled and examined 
for side and end shake. All mainspring 
barrels are trued on the arbor by the manu- 
facturer, and small position dots are placed 
on the cover and the outside periphery of 
the barrel. When T-end or double-braced 
springs are used, the holes or slots in the 
barrel and cover act as position marks, 
when hole-end or slip-end springs are used, 
the small half circle in the cover should be 
placed directly over the barrel hook. Usu- 
ally there is some mark to indicate the 
proper position of barrel and cover. The 
cover should be pressed in place with the 
fingers; don’t use pliers or a hammer for 
this purpose if you would avoid “botch” 
work. ‘When assembled, the barrel should 
turn freely on the arbor and without ex- 
cessive end-shake. If there be not enough 
end-shake the’ trouble may be quickly rem- 
edied by holding the barrel in the fingers 
and striking the end of the arbor with a 
brass-head hammer. If there be too much 
end-shake, the cover should be removed. 
The barrel should then be placed bottom 
up on the bench card and “bumped” 
slightly, using a boxwood punch for this 
purpose. Assuming that the end-shake has 
been corrected, then the pivots and barrel 
shoulders should be finished smooth and 
polished. Also, the pivot holes in the bot- 
tom plate and the bridge should be made 
to fit the pivots closely and should be fin- 
ished smooth. 

Question—Assuming that the various 
parts are clean and in good condition, what 
is the proper method of inserting the new 
spring in the barrel? 

ANSWER—A mainspring winder should 
always be used for this purpose. Don’t 
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under any circumstances attempt to twist 
the spring into the barrel with the fingers, 
as this method is the very worst kind of 
“botch” work, and no watch will keep ac- 
curate time if a mainspring is distorted in 
this manner. There is a mainspring winder 
on the market which may be held in the 
hand while winding in the spring. We pre- 
fer this style to any other, as it eliminates 
the use of a vise for holding the winder 
while in use, thereby saving considerable 
time in handling mainspring jobs. Select 
a barrel from the winder set that will just 
fit inside the mainspring barrel. Then in- 
sert the winder barrel in the handle and 
by using the arbor which is supplied with 
the winder the mainspring may be quickly 
wound into the winder barrel. The arbor 
may then be withdrawn, and the spring 
easily pushed into the mainspring barrel. 
If the student will learn this very easy 
method of inserting mainsprings, and al- 
ways “stick-to-it” he may rest assured that 
he is working along correct lines. Any 
other method is just plain “botch” work 
and should never be considered. 
QuesTion—How much oil should be ap- 
other method is just “botch” work. 
ANSWER—The proper amount of oil is a 
very important matter. Too much oil will 
usually cause trouble where the oil runs 
out of the barrel and gets onto the dial 
wheels. Too little oil will allow the spring 
to run dry and cause too much friction 
when the spring is un-winding. The main- 
spring should have just enough oil to 
“grease” it thoroughly. Don’t try to give 
it an oil bath. If we would consider the oil 
as a solid sphere or ball one-sixteenth of an 
inch in diameter, we would have a fairly 
good idea of the proper amount of oil for 
the mainspring of an 18 size watch. For 
smaller watches this amount should be re- 
duced accordingly. The principal point to 
remember when oiling the mainspring or 
any part of the watch is, don’t overdo it. 


Question—What further work is neces- 
sary to complete our mainspring job? 


ANSWER—The inner end of the main- 
spring should be shaped to a circle of the 
same size as the hub of the barrel arbor 
and this circle should be centrally located. 
The barrel arbor should then be placed in 
position and the cover snapped in place, 
observing the rules already given for plac- 
ing the cover in the proper position. The 
complete barrel may then be placed in the 
watch, using the special pliers described 
for this purpose. The bridge may then be 
placed in position and the screws driven 
in, completing our mainspring job. 


(To be continued.) 








Assurance by a local insurance agent, 
with full power to issue and cancel policies 
and issue vacancy permits, that the policy 
was in force, when notified that the prop- 
erty was vacant in order to keep the insur- 
ance in force, is held in Home Fire Ins. Co. 
v. Wilson, 118 Ark. 442, 176 S. W. 688, 
L.R.A.1918E, 409, to waive the forfeiture, 
which, under the conditions of the policy, 
occurs because of the vacancy. 





Silas says: “Because his pesky cows refuse to come home till sundown, and the hired man won’t wait that 
long, Seth Jarvis wants the daylight saving law repealed.” 
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CROWN WATCH GLASSES 


ALWAYS MADE in FRANCE at one and the War FACTORY — NOW, BEFORE and DURING 
the Ww 


The Standard 


For Over 
Fifty Years 


Quality 
Finish 


Correct Gauge 





CLEAR AND WHITE—EASIEST TO FIT—LEAST BREAKAGE 


Crown Watch Glasses Excel in Accurate Gauging 


They are labeled with the correct 16th and corresponding Metric size 
in accordance with the following: 


Comparative Table of 16th and Metric Sizes 
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cRO|WN WatTiCH GLASSES MADE IN FIRANECE 


10) 226 227 | 228| 230| 231| 233 | 234| 235) 237/ 238 | 240| 241 | 243| 244| 245| 247 
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CAUTION :—tThe 16th sizes on CROWN Watch Glasses correspond 
correctly with the Metric Sizes indicated; for example:18-6/16 and 
not 18-5/16 equals 415 meaning 41-5/10 millimeters. 


Trade Mark For Sale by Jobbers Teode Mark 


SUSSFELD, LORSCH & CO., IMPORTERS 


90-94 MAIDEN LANE, NEW YORK 
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J The Graham vs. the Recoil 


Written expressly for The Jewelers’ Circular by Henry L. 





Morath. 


Escapement 
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i best clocks made today for practical 
purposes are equipped with the Gra- 
ham dead beat escapement. This escape- 
ment should therefore be well understood 
by the young clockmaker, for whom this 
article is principally intended. 

When Tompion experimented about 1700 
with clock escapements, he had with him 
a young man as a pupil by the name of 
George Graham whom he treated as one 
of his family. Tompion induced Graham 
to interest himself in his studies. Graham 
made his experiments along his own lines 
‘ with intelligence and perseverance. He 
paid particular attention to the study of 
levers, plan of impulse, locking planes and 
length of pendulums and succeeded in dem- 
onstrating that the anchor escapement was 
able to give a time-keeping quality to clocks 
never before equaled. 

Mr. Graham perfected the recoil escape- 
ment invented about 1675 by Dr. Hooke, 
and constructed by the clockmaker Clement, 
to whom it is sometimes ascribed. This 
escapement is still used today to the extent 
of probably 90 per cent. in all pendulum 
clocks sold. The recoil escapement was a 
great advance in the right direction over 
the old verge clocks, as it allowed a heavier 
pendulum bob, shorter arc of vibration and 
less driving weight. It found immediate 
favor and was at once hailed as an impor- 
tant invention in the evolution of clocks. 

The recoil escapement, however, had 
many inherent faults which men like Gra- 
ham tried to remedy. He succeeded so 
well that the escapement known by his 
name is now practically universally used 
wherever clocks are made that are to keep 
time with the least possible error. 

A few words on the basic principles un- 
derlying the theories of the escapements 
will not be amiss. 

ISOCHRCNISM OF PENDULUM 

Huyghens, the Dutch physicist, demon- 
strated the isochronism of the pendulum; 
in other words, he proved that a pendulum 
of a certain length will vibrate at a certain 
rate irrespective of the weight of the 
pendulum or the arc of vibration. This 
principle is now well known, as every clock- 
maker knows by experience that a light 
pendulum will vibrate at the same rate as 
a heavy pendulum of the same length, and 
that a pendulum vibrating over an arc of 
four degrees will keep as good time as one 
vibrating over an arc of five or even six 
degrees. The arc of vibration is kept as 
small as possible, because it requires more 
power to keep a pendulum swinging over 
a large arc, which is objectionable, as it 
wears out the movement more quickly and 
therefore tends to vary the power deliv- 
ered at the escapement. Furthermore, 
barometric conditions will affect a pendu- 
lum with a larger swing more than one 
with a small swing. 


‘even short periods of time. 


It is well known that a pendulum, when 
raised and allowed to drop, will swing back 
and forth at a uniform rate and that this 
rate is determined by gravity. The oscil- 
lations of the pendulum follow the same 
law as falling bodies. The free swinging 
pendulum is therefore the ideal medium 
for measuring time. A pendulum, however, 
will swing only until its momentum is ex- 
hausted and then it will come to rest. In 
order to utilize the pendulum for measur- 
ing time it is necessary to apply some 
force to it to keep it in motion. This is 
done through the escapement. 

As stated above, a free-swinging pendu- 
lum will oscillate at a uniform rate. All 
inventors of escapements, therefore, try to 
find ways to keep the pendulum in motion 
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Verge escape men’s by Leonard cle Vinci 


by being pushed or retarded as little as 
possible by the power applied to it to keep 
it vibrating. 
VERGE ESCAPEMENT 

The old verge controlled the pendulum 
continuously, either accelerating or retard- 
ing it. Furthermore, the heavy weight 
used to operate the verge clocks multiplied 
the imperfections and defects of construc- 
tion manifold, so that the power delivered 
at the verge could never be constant for 
The recoil 
escapement allowed a heavier pendulum 
with less driving weight and represented 
therefore a great advantage over the verge 
escapement (Fig. 1). 


RECOIL ESCAPEMENT 


The recoil escapement, however, also 
controls the pendulum to a large extent, as 
you will readily see if you observe its op- 
eration. The teeth of the escape wheel 
during each oscillation either push or re- 
tard the pendulum so that its vibrations 
cannot be as close to normal as they should 





Fig /. 


be. The fact that the recoil escapement 
is easy to manufacture and runs under the 
most adverse conditions accounts for the 
great number of these clocks put on the 
market today in spite of its shortcomings. 
It must, however, be said in justice to 
the recoil escapement that the advantage 
of a dead beat escapement operating a 
pendulum shorter than 80 beat per second, 
is not marked. In fact the recoil escape- 
ment is the only satisfactory escapement 
for all clocks with short pendulum that 
are not permanently fastened to their 
places, such as mantel clocks (Fig. 2). 
GRAHAM ESCAPEMENT 
defects of- the -recoil 


The escape- 


ment are largely eliminated in the Graham 
escapement. 


The pendulum is practically 

















free swinging and is controlled by the 
escapement only while the teeth push 
against the lifting planes of the pallets. 
During the remainder of the swing the 
teeth rest against the locking planes and 
perform no actual work, neither pushing 
nor retarding the pendulum. The name 
dead beat as applied to the Graham escape- 
ment is due to this stopping of the escape 
wheel by the locking planes of the pallets. 
You will also see, if you study its action, 
that an increase or decrease in power at 
the escapement will not affect the pendulum 
to such a large degree as in the recoil 
escapement (Fig. 3). 
PALLETS 

A properly constructed dead-beat escape- 
ment should have pallets of at least 9 
degrees, embracing not less than one-quar- 
ter of the escape wheel. The shape of 
teeth or anchor is immaterial, as long as 
they are correctly designed. 

Friction between escape-wheel teeth and 
pallets must be avoided at all events. The 
pallets, and through them the pendulum, 
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Konishi Kotakudo & Co. 


517 Pacific Block 116 Nassau St. 
Seattle, Wash. 
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K K Watch | 
e e Crystals 


Watchmakers have realized the advantage of 
purchasing one brand of watch crystals. It 
saves time, labor and money. 

When next you order watch crystals from 
vour Jobber, be sure and specify. 


K.K. 


The Quality WatchCrystals 





All jobbers carry a full stock of K.K. quality 
watch crystals. 

For the convenience of our customers, we 
have opened an office at 116 Nassau St., New 
York City, where we carry a full stock, so that 
at all times we are prepared to make prompt 
delivery of any sizes desired. 





New York City 
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are exceedingly sensitive to changes of 

wer. Dirt and grit will prevent pallets 
from sliding freely over escape-wheel teeth 
and the clock will lose time. An increase 
of power will not remedy this; it will in 
fact make matters worse and the clock will 
lose still more time. The friction caused 
by dirt and grit is so great that regular 
grooves are cut into the pallets. You can, 
therefore, readily understand that the time- 
keeping of the clock must be affected and 
that it is of great importance that the pal- 
lets are glass hard and highly polished. 
No clock becomes worn out through going, 
but solely through dust, ‘grit and rust. For 
this reason, no clock ought to be allowed 
to run until it stops for lack of lubrication 
or on account of being clogged up with 
dirt. 

In order to minimize friction the escape 
wheel is always constructed of brass and 
the pallets of steel. As brass is soft, the 
grit, and rust powder, will finally become 
imbedded in it, and will act against the 
steel pallets as emery would. This ex- 
plains why an escape wheel made of brass 
often shows little wear, while a regular 
trench is cut into the pallets which are of 
the hardest steel. 

Pallets slightly worn can be repaired by 
polishing out wear marks with emery sticks 
000. The polishing should be done in the 
direction of the wear of the pallets. If 
worn considerably the anchor must be 
brought closer to the escape wheel after 
the wear marks are polished and buffed 
out. This operation is of a rather delicate 
nature, particularly on fine clock pallets. 
A simple tool can be made which will en- 
sure an even surface of the lifting planes. 
Fig. 4 shows how to construct such a tool. 

It is imperative that the supporting screws 
(3) are glass hard so that they wear even- 
ly with the pallets. A perfect oil stone is 
absolutely essential. After pallets are cut 
down to desired depth, use emery stick 
000 to smooth out marks of oil stone and 
apply in the direction of stroke of escape- 
wheel teeth. 

The pallets of dead beat escapement 
ought to be adjusted in such a way that 
teeth strike the extreme edge of locking 
plane without falling on lifting planes. 


SWING OF PENDULUM 

Nothing is gained by giving pendulum 
a large swing. It is an erroneous idea 
that a clock is in good shape if the pendu- 
lum has “a good wide swing.” Many peo- 
ple believe a clock is all right if the pendu- 
lum swings without striking the case. It 
has been proven by experiments that a 
pendulum with a large swing is more sensi- 
tive to barometric changes than one with 
a lesser swing. By barometric changes is 
meant the air pressure, which is a con- 
stantly changing factor and varies with the 
weather. The greater the air pressure, the 
greater is the air resistance which the 
Pendulum has to overcome. It stands to 
reason that a pendulum swinging six de- 
grees of arc has to overcome more re- 
sistance than one swinging over an arc of 
four degrees. While this barometric error 
is of a negligent quantity, it exists never- 
theless and can be lessened to a consider- 
able extent by keeping the swing of pendu- 
lum as small as possible. The pendulum 
should have just enough swing to allow 
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pallets to clear teeth of escape wheel. 


WORN ESCAPE WHEELS 

The teeth of escape wheel should be all 
of the same length, and equally spaced, 
and should be thin at the ends. If a tooth 
should be damaged, and is therefore shorter 
than the other teeth, it is necessary to even 
them all up to the height of the damaged 
tooth, This can be done by putting 
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Fig; 2 


Recoil Escapement 


the escape wheel into the lathe and touch- 
ing the teeth points with a fine file until 
they are of the proper size. Be sure to 
have wheel properly centered and to steady 
file on T rest. Still better, use compound 
rest if one is available. The teeth will now 
have to be filed to a point. Never attempt 
to do this by filing on both sides of teeth, 
or else you will get uneven spacing between 
the teeth. File only on back of teeth (20- 
degree side), leaving front of teeth (10-de- 


SIDE View 
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SUSPENSION SPRINGS 


A clock with dead beat escapement should 
have a good suspension spring. With re- 
coil escapements this is not so important, 
and a little wabble of the pendulum is 
always to be expected. For Graham 
escapements, with free-swinging pendulum, 
use only the best suspension spring obtain- 


Fic. 3 


Graham Escapement 


able. Many a clock can be improved by 
putting in a reliable suspension spring in 
place of the weak and wabbly affairs often 
found in otherwise good clocks. Even 
good suspension springs are cheap, and 
there is no excuse for spoiling a clock on 
account of a few cents’ savings. 


SUSPENSION 


Free-swinging pendulums are as a rule 
suspended from suspension blocks fastened 


TOP VIEW 
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1.—2 Brass Blocks, 


gree side) strictly alone. In this way you 
may have the point of teeth more or less 
perfect, which is not objectionable; but 
you will have length of teeth and there- 
fore spacing of teeth alike, which is im- 
portant. If the height of the escape-wheel 
teeth is reduced, the pallets will neces- 
sarily have to be brought nearer to the 
escape wheel. 


2.—Tightening Screws. 


3.—Set Screws. 


to the clock cases, or cast-iron bases, in- 
stead of to the movement. This is done 
principally because these pendulums are 
generally heavy, and also because, being 
closer to the wall, they are less subject 
to vibration than if suspended from the 
movement. It is imperative that clock 


cases with free-swinging pendulums be 
tightly fastened to walls, as vibration in- 
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Rebuilding 
the Railroads 


of Ravaged France 


Torn and twisted by shell 
and bomb, or worn by the 
rush of troops and sup- 
plies, much of the rail- 
roads of France must be 
replaced. American men 
and American methods 
will be largely employed. 


Nicholson 
Files 


used right here at home, 
will work to further world 
wide reconstruction just 
as effectively as they 
smoothed and shaped me- 
chanical sinews for a vic- 
torious war—the Files 
that cut the FASTEST 
AND. SMOOTHEST. 


Write for our’ catalog and for 
File Filosophy —a_ fifty-years’ 
education in Files and Filing in 
an hour’s reading. 


Nicholson 
File 
Co. 


PROVIDENCE, R.L., 
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Mr. Jeweler 


are you getting your share of our large business? 
Every Store, Factory, Office and School in your 
city are in need of a clock that requires no atten- 
tion whatever, not even WINDING. Think of 
it, an absolute, accurate, dependable, KEYLESS, 
ELECTRIC SELF-WINDING CLOCK, at a 
reasonable price. Write for descriptive matter. 


SOHM ELECTRIC CO. 
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terferes with the normal swing of the 
pendulum and is liable to stop the clock. 
MAIN ADVANTAGES OF GRAHAM ESCAPEMENT 

These may be stated concisely: 

1. Little driving power. 

2. Heavy pendulum. 

3. Short are of vibration. 

4. Pendulum vibrating nearest to nor- 
mat rate. 

§. Even impulses by both pallets. 

6. No retarding of pendulum by escape- 


ment. 





An Elaborate Electrical Plug-In 
Clock 





{By Cmartes Horton in Popular Science Monthly) 
NYONE who has ever attempted to 
make an electric alarm-clock out of 
an ordinary clock has been confronted with 
the problem of how to get hands, to make 
the contact, that would be heavy enough to 
be reliable without being too heavy for the 
power of the clock. The writer found that 
by any ordinary rubbing contact either did 
not make a contact every time, or that the 
clock stopped whenever a contact was made 
by the hands. He solved this problem in 
the following manner: 

As shown in the accompanying illustra- 
tion, the clock was placed on its back and 
mounted in a neat polished mahogany box. 
Then opposite each numeral on the face of 








THE MERCURY CONNECTORS ARE EASILY CON- 
NECTED AND THE CLOCK WORKS ARE NOT 
COMPLICATED 


the clock was mounted a pair of steel 
mercury cups, each holding a drop of 
mercury projecting from its top. Then on 
each hand of the clock was soldered a 
rather heavy copper wire tipped with a 
smaller piece of platinum wire, which was 
bent sharply downward at its point, and so 
arranged that the passage of the hand across 
the dial carried the platinum tip through the 
drop of mercury. 

With the use of two mercury cups, it 
was possible to make a contact within three 
minutes of any desired time. Then the ap- 
paratus was wired to a plug-board con- 
structed of brass plates with a mahogany 


base. A number of split plugs were used in ° 


the holes. 

The apparatus was then wired as follows: 
Each hour cup was connected to a corre- 
sponding hour block on the plug-board, and 
each five-minute cup was wired to a five- 
minute block on the plug-board. The two 
complete rings on the plug-board are con- 
nected, one to the battery and one to the 
bell, another connection being made from 
the bell back through a switch to the bat- 
tery, thus completing the circuit. 
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Consideration of this arrangement will 
show that the electric current is arranged 
to proceed from the battery to one of the 
plug rings, say the hour ring, thence through 
any plug inserted in the hour section to 
the corresponding hour block; thence by 
one of the conductors in the cable shown to 
the corresponding hour mercury cup; 
thence, when the right time comes, up to 
the clock hand (the hour hand, in this 
case); back out to the tip of the minute 
hand to the mercury cup it is in contact with 
(and which is plugged on the plug-board) ; 
thence through another of the cable con- 
ductors to one of the minute blocks; across 
the plug to the minute ring; thence to the 
bell and back through the switch to the bat- 
tery, thus completing the circuit. 

The arrangement shown has many ad- 
vantages over the ordinary alarm-clock. 
The clock may be set by many plugs to ring 
any number of times during the day or 
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DIAGRAM OF HAND-POWER CONVEYOR’ FOR 
WAGON WHICH ELIMINATES MUCH UN- 
NECESSARY LABOR 


night—for instance, every hour during the 
night for giving medicine—or arranged to 
ring every fifteen minutes in the early morn- 
ing or according to any combination. 

The construction of the apparatus is not 
at all difficult to make, and the uses of the 
clock are many. It is evident that a face- 
winding clock having a wheel escapement 
must be used, since the clock cannot be 
moved from its horizontal position after 
the mercury is put into the cups. Steel or 
other metal must be usea for the cups, be- 
cause mercury will disintegrate brass, cop- 
per, or zinc. 

As many plug blocks as are desired may 
be provided and wired in multiple, so that 
as many bells may be controlled from one 
clock as there are blocks. Thus in a board- 
ing-house each boarder may have his own 
block, and set it himself entirely independ- 
ent of the others, as often as he pleases and 
in any combination he likes. 








Early one morning recently the police 
notified M. U. Basinger, Lima, O., that they 
had found a window in his store broken. 
On reaching his store Mr. Basinger found 
that a hole had been cut in the lower cor- 
ner, then broken in, and the thief had 


stolen a tray containing eight small dia- 


mond rings and two La Vallieres valued at 
about $300. 
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Watch with Chinese Duplex 


Escapement 





THE watch illustrated below was recently 
forwarded to THE JEWELERS’ CIRCULAR 
by H. L. Weatherwax, a jeweler of Willis- 
ton, N. Dak., with the following letter: 
“Enclosed please find quite a watch relic, 
one that I presume will be of interest to 
you from a standpoint of old horological 
work, and about which you can probably 
give ts some data. It has been handed 
down to the present owner, A. J. Kinne, 
Williston, N. Dak., from his great great 
grandfather, and its age is unknown to 
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WATCH WITH CHINESE DUPLEX ESCAPEMENT 


him. Will you do what you can to give 
us what information you have as to when 
this watchmaker lived, and the probable 
age of the watch? If it is consistent, a 
photograph could be taken and published in 
a future issue, telling about the peculiar 
escapement, etc.” 


This watch contains the Chinese duplex 
escapement and according to Alfred H. Stein, 
68 Nassau St., New York, was one of the 
early timepieces sold to the Chinese when 
the Chinese ports were first opened. 

The Chinese now buy a great many 
watches having chronometer escapements. 
The plates are carved just as they were 
originally, as this fanciful ornamentation 
seems to appeal to the Oriental taste. 

Another watch by the same maker is in 
the collection of George H. Peters, 21 
Maiden Lane, New York. It is stamped 
No. 3. The number of the watch illustrated 
is 727. The age is unknown. 








Between 6 and 6:30 A. M. one morning 
recently, when the patrolmen were chang- 
ing, a thief used a glass cutter on the win- 
dow of Goodman & Bach, 94 S. Main St., 
Memphis, Tenn., and broke a round hole, 
through which seven watches were taken. 
The broken window was noted by the win- 
dow cleaner who waited at the store until 
the porter and Mr. Goodman arrived. 








Silas says: 


“Revise your mark-up now or repent later on.” 
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No. 200 Improved 
Bracelet Watch Roller Remover 


With Two Extra Interchangeable Tips 





Sleeve Wrenches 
No. 148 


A new three-pronged sleeve 
wrench. For all sizes brace- 
let watches. Nickel plated. 


No. 148A. Same as above, 
with four prongs. 





Will remove roller from the smallest bracelet watch. 
A new tool up to the usual K & D standard. 
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New Mainspring Winder for a 


Wristlet Watches OPTICAL SCREW DRIVER AND HOLDER 
Will wind all sizes bracelet watch With Knurled Gunmetal Handle and Octagon Rubber Head 
mainsprings. An Indispensable Tool for the Progressive Optician 
KENDRICK & DAVIS CO. SUSSFELD, LORSCH & CO. 
; Manufacturers Wholesale Distributers 
LEBANON, N.H. 90 Maiden Lane NEW YORK 
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Highest Quality 


Leading manufacturers of watches and 
clocks in this country and abroad use Luma 
because under numerous tests it has always 
measured up to their own high standards 


of quality. Superior luminosity 
Long life 
Dependability 
Luma is guaranteed to contain only Radium as its 


activating agent. Made in several grades, or degrees 
of luminosity. ‘ 


Write for booklet and full information. 
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[Answers are also solicited from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3668.—Changing Length 
of Clock Pendulum. J have a clock case 
which is a copy of the old Willard banjo 
case. The only movement I can find for 
it has a pendulum that is 17 inches in 
length. I want to make the penlulum 21 
inches long. Could this be done by chang- 
ing the verge wire or would i thave to be 
done by adding teeth to the escape wheel? 
G. L. H. 

Answer—It is quite likely that changing 
the length of the pendulum from 17 to 21 
jnches will prove to be a big proposition. 
It all depends upon the original design of 
the clock movement in which we wish to 
alter the length of the pendulum. Refer- 
ring to tables of clock gears and lengths 
of pendulums, we find that a pendulum of 
17.39 inches in length should make 90 vi- 
brations per minute, while a pendulum of 
22 inches in length should make 80 vibra- 
tions per minute. The train of gears neces- 
sary for the 17.39 inch pendulum should 
be: center wheel of 80 teeth, third wheel 
of 72 teeth with a third pinion of 8 leaves 
and escape wheel of 30 teeth with pinion 
of 8 leaves. The train of gears necessary 
for the 22 inch pendulum should be: center 
wheel of 75 teeth, third wheel of 64 teeth 
with third pinion of 8 leaves, and escape 
wheel of 32 teeth with pinion of 8 leaves. 
Referring to the above figures, it is obvious 
that we will have to make a center wheel, 
third wheel and escape wheel in order to 
adapt the movement to take the 22 inch 
pendulum. We will also have to change 
the center distance between the center 
wheel and third pinion and also the escape 
wheel and verge. In designing or altering 
a clock movement we are limited in three 
particular items: the clock must run a 
certain length of time, as thirty hours, 
eight days, etc., the minute hand arbor 
must turn once every hour and the pendu- 
lum must be of the proper length for the 
case. In addition to changing the center 
distance between the escape wheel and 
verge we would likely have to alter the 
verge to accommodate the increased dia- 
meter of the escape wheel. The center 
distances between the center wheel and 
third wheel and between the third wheel 
and escape wheel could no doubt be 
-changed in one operation, unless the plate 
-of the movement is cut away at the point 
necessary to locate the pivot hole. Elimin- 
ating discussion of the various mathemati- 

cal laws and formulae necessary in de- 
signing or even altering a clock, it is ap- 
‘parent that making such changes as above 
‘described entail considerable study and 
‘much work. From a standpoint of dollars 


and cents such a “job” may not be profit- 
able, but if we consider the experience 
gained by doing such work it is well worth 
the effort. 


Question No. 3669.—Lantern Pinions 
in Clocks. J notice that most clocks use 
lantern pinions instead of solid or cut 
Pinions. This is especially the case with 
alarm clocks and cheap clocks of all kinds. 
Do lantern pinions possess any special ad- 
vantage in regard to the time-keeping 
qualities of the clock? L. G. 

ANSWER—Lantern pinions possess many 
advantages that are apparently not ap- 
preciated by watchmakers and other me- 
chanics employed on fine gear work. The 
principal advantages of lantern pinions 
over cut pinions, as applied to clocks, are 
their ability to run under conditions where 
a cut pinion would cease to operate; dirt 
or lint that would stop a clock fitted with 
cut pinions would not “worry” lantern 
pinions very much. The production cost 
of making lantern pinions is very small as 
compared with cut pinions; the skill re- 
quired to make them is more easily ac- 
quired than in making cut pinions. Any 
watchmaker equipped with an index plate 
containing the necessary holes, a slide rest 
and drilling attachment can make any re- 
quired lantern pinion with much less effort 
than he could make a similar cut pinion. 
The radial flank of cut pinions must be 
correctly designed in order that the curve 
of the wheel tooth shall function properly. 
This feature is entirely eliminated with 
lantern pinions. Also, it has been demon- 
strated that a well made lantern pinion of 
six rounds will produce as smooth working 
conditions as may be attained with a cut 
pinion of ten or twelve leaves. 


Question No. 3670,—Loose Hands on 
Alarm Clocks. We often have alarm 
clocks in which the center staff gets loose 
in the pinion, thereby causing the hands 
to slip. We usually are compelled to take 
the clock all apart to repair it. Is there 
any way to repair these jobs without tak- 
ing the clock apart? H. & Co. 

ANSwER—A very easy method of per- 
forming such operations is to make a small 
washer or U-shaped piece of metal of suffi- 
cient thickness to wedge between the spring 
collar on the center staff and the clock 
plate. The setting button should be re- 
moved and the end of the staff placed on 
a hollow stake held in the vise. With a 
brass hammer, the opposite end of the staff 
may be struck a smart blow, thereby forc- 
ing the staff into the collar sufficiently to 
carry the hands. If the proper care is ob- 
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served there is no necessity of bending the 
staff, and any desired tension is easily at- 
tained, 

Question No. 3671.—Cements. 1. The 
dome shaped piece in the bottom of my 
melting furnace is broken off. Is there 
any kind of cement that I can use to build 
up a new dome? 2. Is there any kind of 
cement that I can use for metals that will 
stand considerable heat for any length of 
time without burning out the cement? 3. 
I have some hollow glass bulbs that I would 
like to fill with gold or silver colored ce- 
ment. What kind of cement could I use 
that would make a good appearance and at 
the same time add some strength to the 
bulbs? 4. What kind of cement is used for 
fastening knife and fork handles securely? 
5. Give formula for a good, strong cement 
suitable for attaching enamel letters to 
glass. A. H. 


ANSWER—l. A new dome may be built 
up for your furnace, also any small cracks 
or broken places may be filled in by using 
a cement composed of fire clay and sodium 
silicate, or “water glass” as it is commonly 
called. The cement should be mixed to 
the consistency of soft putty, and may be 
molded to shape of dome and pressed 
firmly in place in the furnace. Any other 
breaks should be filled in with the cement. 
Allow it to dry for 24 hours, then bring 
the furnace slowly to a red heat, which 
will harden the cement. 2. An excellent 
fireproof cement may be made by mixing 
finely powdered asbestos with sodium sili- 
cate. It will resist any temperature and is 
also steam tight if properly applied. 3. 
A strong, good appearing cement for this 
purpose may be made by melting 60 parts 
shellac, 10 parts Venetian turpentine and 
then, while stirring the mass vigorously, 
add 5 parts of gold or silver “bronze pow- 
der.” 4. To make a suitable cement for 
knife and fork handles, melt 2 parts of 
pitch and while stirring same add 1 part 
of brick dust or very even fine sand. The ce- 
ment is most suitably applied by melting it 
in a small cup and pouring slowly into 
the cavity. The blades or tines should 
then be heated and pressed into position. 
5. A first class cement for attaching brass 
or enamel letters to show windows is made 
as follows: mix together 5 parts boiled 
linseed oil, 15 parts copal varnish, 5 parts 
glue and 5 parts oil of turpentine. Then 
add 10 parts of slacked lime and stir the 
mass vigorously. It is very important that 
the mixture should be thoroughly incor- 
porated. When applying the cement, use 
as little as possible and rub the letters 
around slightly on the glass to exclude the 
air bubbles as much as possible. This item 
is a very good idea to bear in mind when 
using any kind of cement, as the elimina- 
tion of air bubbles will always produce 
more perfect adhesion of the surfaces we 
wish to join. 








Rapid Study 





A teacher asked her class to write down 
eleven Antartic animals. Johnny Jones 
quickly wrote down his answer and took 
up his slate to the teacher’s desk. This is 
what she read: “Six seals, four polar 
bears and one walrus.” 
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Lime.—Another important adjunct in the 
making of glass. It is generally used in 
the form of oxide or carbonate, Carbonate 
of lime is the chemical name for what is 
commonly known as chalk. Lime produces 
a harder glass than lead, but it does not 
give as great a luster. Care must be taken 
in mixing not to have too great an excess 
of lime, as it not only increases the fusing 
point of the glass, but has also a tendency 
to render the glass opaque. The principal 
thing to guard against in the use of lime 
is the presence of iron as an impurity. 
Where this occurs the glass will be colored. 

Barium carbonate is also used in the 
manufacture of glass, but is not as impor- 
tant a product as lead or lime. It may be 
regarded as an intermediary between the 
two in this respect, but it cannot be used 
entirely to replace either of them. 

If we take a piece of glass and analyze it 
we will find that it is composed for the 
most ‘part of the ingredients above men- 
tioned. But we may also find other sub- 
stances, such as aluminum, magnesium, 
iron, manganese, etc., which are present 
through accident or naturally in the raw 
material. Impurities in the original stock 
are not always removed, unless their pres- 
ence is likely to produce a noticeable de- 
fect in the finished product. In handling 
raw material for the glass trade, refining is 
an expensive process, as it is in most others, 

Additional, or what may be termed sec- 
ondary elements in glassmaking, are those 
used to affect the appearance rather than 
the physical qualities of the finished article. 
Arsenic, for instance, is used as a purifier 
because it will combine with certain impuri- 
ties, and remove them at a high heat. Ar- 
senic itself is volatile. 

Antimony is sometimes used as a purifier 
and also to give brilliance, similar to ar- 
senic. The amount used, however, must 
be small, as it has a tendency to affect the 
quality of the glass if used in any amount. 

The composition of glass differs in vari- 
ous countries, each producing what in their 
opinion is the best for the purpose intended. 
English window glass is mostly a lime and 
potash glass. The French prefer soda and 
lime, as is the case with the American and 
Belgium manufacturers. The Bohemian 
glass is a potash and lime composition 
mixed with cullet, which is simply broken 
or waste glass. It must be understood, of 
course, that this classification is simply gen- 
eral. The well-known crown glass of Bo- 
hemia is mostly a lime and soda glass, and 
so is plate glass, which is practically the 
purest commercial product, with the im- 
purities carefully eliminated. What is 
known as bottle glass is a cheaper grade, 


and consists mostly of lime, soda and 
potash, containing iron and aluminum as 
impurities and coloring matter. 

Optical Glass —The height of the glass- 
workers’ art is reached in optical glass, 
which is used for spectacles, lenses of the 
microscope, cameras, etc. The chief value 
of this grade of glass lies in its power to 
properly refract light, and must therefor 
be perfectly homogeneous as regards its 
density. The secret of a good optical glass 
lies more in its mechanical preparation than 
in its composition. 

Coloring—The various colors in glass 
are produced by adding metallic oxides to 
the melted batch, when they dissolve and 
combine with it. The coloring of glass by 
means of these metals is positive and defi- 
nite. It is not a matter of guesswork. 
Each metal has its own characteristic and 
we know exactly what color it will bring 
out. The practice o1 coloring glass is simi- 
lar to coloring any other liquid. Suppose 
we take a tumberful of water, and add a 
few drops of red ink. The resulting color 
can be lightened or deepened according as 
we add more ink or water. The same prin- 
ciple applies with glass; we can increase the 
color by the addition of more metal, or we 
can thin it out by the addition of more 
glass, if the color is too deep, while in the 
liquid state. As in other lines there is no 
recognized standard for coloring. Each 
workman has his own methods and recipes, 
and his results are generally individual. 
The nature of the glass, however, governs 
the character of the color to a great ex- 
tent. Lead glass will produce the most 
brilliant colors, while lime glass will re- 
quire considerable more of the same color 
to bring about the same shade. For this 
reason a quantity of lead glass is sometimes 
added to lime glass that is to be colored, 
which greatly facilitates matters. 

The following is a list of the different 
metals used for coloring glass: 


Red—Gold, and combinations with iron; gold 
with antimony, gold with antimony and tin, copper, 
iron. 

Blue—Cobalt, zaffer, nickel, tin. 

Green—Copper, iron, bichromate of potash, cop- 
per and zinc, manganese. 

Yellow green---Chromate of potash, oxide of 


copper. 

Black—Coke, charcoal, oxide of iron, manganese, 
copper, zaffer. 

Brown—Manganese, zaffer. 

Amber—Tin, silver, manganese, iron oxide, ar- 
senic. F 

Purple—Antimony, manganese, gold, tin, zaffer. 

Violet—Antimony, zinc, copper, zaffer, nickel. 

W hite—Chalk, arsenic, sulphate and phosphate of 
lime. 

It should be remembered that white is 
not a color. The production of white glass 
is ocasioned by adding some ingredient to 
the melt which will not dissolve, but will 


remain in suspension, causing opacity, 
whereas a colored glass is the result of a 
solution of a metallic oxide, and is there- 
fore perfectly transparent. 

Y ellow—Uranium, iron, lead, manganese, 
silver. 

It is, of course, possible to produce vari- 
ous depths of color with any one substance 
or combination; likewise, numerous shades 
by different combinations. If we add a 
small quantity of cobalt oxide to a batch 
of melted glass we will obtain a light blue 
color. If we add more we get a deep blue, 
while if we add an excess we will have 
such an intense blue that it will appear 
black. 

Glass Ornamentation—The well-known 
cut glass with which we are all familiar 
is entirely a mechanical product, The de- 
sign is cut by means of an emery wheel, 
and then polished. If we examine a piece 
of cut glass we will find that the lines of 
the design are not altogether symmetrical. 
This is not a fault, but is simply due to the 
fact that depends entirely on the skill oi the 
workman’s hand and eye. 

_The frosted or mat design that we occa- 

sionally meet may be done with an emery 
wheel, sandblast, or possibly hydrofluoric 
acid—the last coming under the head of 
etching. 

Glass dishes and bottles are frequently 
ornamented with a filigree of silver. 
This is accomplished by painting the de- 
sign on the article with silver paint, and 
baking in an oven, when a thin film of 
silver will have become united with the 
glass. This is then subjected to the process 
of electroplating, and a heavier deposit of 
the metal produced. 

Silver paints used for this purpose are 


many and varied in composition. The fol- 
lowing is a good formula: 
UNO 55 dns cals Canine ee aud 120 grains 
Borax © $6.06 6b6G Cab eece tear 48 grains 
| ECE eT ae Pee ee 24 grains 
Tee. CE ik ids vee Saka wewe 48 grains 


The ingredients should all be in a fine 
state of subdivision and thoroughly mixed 
together. When required for use a suffi- 
cient amount should be mixed with tur- 
pentine and applied. The silver must be 
fine, not sterling. 

Gold Decorations——A salt of gold such 
as the chloride is dissolved in water, made 
slightly acid by the addition of hydro- 
chloric acid, and the gold then thrown 
down as a fine powder by the addition of 
metallic Zn (zinc dust). When it has been 
entirely precipitated, the clear liquid is 
thrown away, more water and acid is added 
to dissolve any excess of zinc, and the re- 
sulting gold powder is thoroughly washed 
with water and dried. This is now well 
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ground with a small quantity of borax 
glass, and sufficient turpentine, and the de- 
sign painted on, baked in the oven, then 
burnished. This can be done without plat- 
ing, as the paint can be applied sufficiently 
thick for the purpose. 

Silvering Glass—Glass is silvered (mir- 
rored) by many different methods, the two 
principal ones being a deposit of the pure 
metal itself, and the other by means of an 
amalgam, the main constituent of which is 
mercury. The important thing to be borne 
in mind in this process is the absolute ne- 
cessity of having the surface of the glass 
perfectly clean. Clean it first with soap and 
water, and then with alcohol. 

An amalgam for this purpose may be 
made as follows: 


See Up CC ee ek ie 10 parts 
CCRC TT ere 1 part 
PRS ee ee rarer 1 part 
EH wa ceaaewasa eepi.Rea ees 1 part 


Melt the lead, bismuth and tin and, when 
in a state of fusion, add the mercury, and 
remove from the fire. To use, simply ap- 
ply to the cleaned surface of the glass, 
which is warmed carefully. 

The better grade of silvering is that 
where the pure metal itself is deposited, 
and while more expensive and troublesome 
to make, is far more satisfactory when 
properly done. Various processes are em- 
ployed to accomplish this, but the follow- 
ing is one that has been successfully used 
and is as simple as any. In this particular 
class of work proper manipulation is of 
prime importance: 

Solution No. 1— 


tIWEe THETRRO ics cis weisieewws 1 oz. 

Ammonia 

WOOT 20 MAKE ccaicccccdanewe 12 oz 
Solution No. 2— ; 

: THOWUOND: oi ba esicedaveaae 16 grains 

Moeemene BO 6b iccces cece cs 12 grains 

ey a rare merase 12 oz. 


For No. 1, dissolve the silver in 6 ounces 
of water, and then carefully add ammonia 
until the brown precipitate which will form 
first is just redissolved and the liquid is 
almost clear again. Now add the rest of 
the water to bring it up to 12 ounces, and 
filter. 

For No. 2, dissolve both the silver and 
the Rochelle salt in about 4 ounces of wa- 
ter separately. When dissolved, mix to- 
gether and boil. Now add the balance of 
the water, and filter. 

When ready to use, mix equal parts of 
No. 1 and No. 2 together and apply. Do 
not mix until just ready to use, and be 
sure that the water for this purpose is dis- 
tilled. 

Enamel.—A branch of the glass indus- 
try that is of particular interest to the 
jeweler is the art of enameling. This cov- 
ers an exceeding large field, both useful 
and ornamental. We have cooking and 
laboratory utensils of this material as well 
as pipes, fittings and connections in the in- 
dustrial field. Other branches of art also 
lay claim to the use of enamel. Ornamental 
dishes, placques, panels and even portraits, 
are made by this process. The particular 


work that is of interest to us, however, lies 

in the manufacture of such ornamental ar- 

ticles as pins, brooches, badges, etc. 
Enameling consists in covering metal 
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with a coating of glass. Originally the only 
metals used for this purpose were gold, 
silver and copper, as it was found that 
they were more suitable for this work than 
any other. The advent of the process of 
electroplating, however, made it possible 
for us to use any metal as a base, by per- 
mitting it first to be coated with copper 
and, if necessary, with gold or silver. 

As enamel is a glass, the properties and 
characteristics, we have previously de- 
scribed as belonging to glass apply equally 
to it. Considerable ingenuity and prac- 
tice are necessary, however, in order to 
make these articles. 

The first essential requirement for the 
production of enamels is a furnace. What 
is known as a muffle furnace will answer 
very well. In this the articles are placed 
in order that the enamel may be melted to 
a smooth homogeneous mass. The better 
grade of enamels for jewelry are put on 
in two layers. The first is the ground, and 
the second the cover. The ground enamel 
is the one that contains the color, while 
the cover is transparent or only slightly 
tinted. A beautiful effect is sometimes ob- 
tained by simply applying a cover to a 
highly polished or satin finished surface 
of gold or silver. 


As enamel is practically the same as 
glass, the principles need not be gone into 
as we have already taken them up. In the 
same sense, silica is the base, which is 
brought to a lower melting point by means 
of the same ingredients. There is this 
difference, however, that the enamels are 
generally made so that they will fuse more 
easily. This can be readily done as an 
enameled article, being simply an ornament, 
is not subjected to use as glass is. The 
combination of silica with other chemicals 
in regard to lowering the melting point has 
hardly any limit. In fact one of the com- 
binations of silica and soda is liquid at or- 
dinary temperature. This is the liquid or- 
dinarily known as water-glass, which may 
be considered a form of enamel. 

In practice the lime, quartz, clay, etc., 
are fused together, cooled, broken and 
finally reduced to a fine powder. The in- 
gredients and proportions differ according 
to the ideas and experience of the individ- 
ual workman. The cover enamel is treated 
and made in the same way but with this 
difference. It must be formed so that it 
has a lower fusing point than the ground. 
Otherwise when applied and placed in the 
furnace they will run together instead of 
forming two layers, which is intended, and 
spoil the effect. 

The finely powdered enamel is mixed 
with water or oil to the consistency of a 
thin cream and spread on the metal and 
allowed to dry. It is now placed in the 
muffle and subjected to sufficient heat to 
melt it. After it has reached the fusing 
point it must be allowed to cool slowly, 
otherwise it will crack or fly off the metal 
entirely. The same procedure is now fol- 
lowed with the cover, but using a lesser 
degree of heat. The relation of the cover 
enamel to the ground may be likened to 
varnish as applied to paint. 

In the manufacture of a design of dif- 
ferent colors the metal is first cut or 
stamped the required size and shape, in such 
a way that the edge is slightly turned up. 
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In the case of the better grade of articles 
the base is generally fine gold. Where 
this is a single article, and has to be made 
by hand, the design is formed or outlined 
by soldering strips of gold to the base. 
These strips are obtained by drawing the 
gold through a rectangular hole, similar 
to the drawing of wire, or they may be 
cut from a thin gold sheet. Where fine 
gold is used it should be less than one- 
hftieth of an inch in diameter, and where 
necessary hammered to the desired shape, 
care being taken to keep it in condition by 
constant annealing. Any good gold solder 
may be used for this purpose, but lead must 
be avoided as it has too great a tendency 
to lower the melting point of the gold. In 
attaching the strips to the base for separat- 
ing the different colors, the flame should 
always be applied from below. It is abso- 
lutely necessary that the surface to which 
the enamel is applied is thoroughly clean. 
The slightest film of grease or dirt will 
prevent a good union, and the application 
of the flame to the surface direct is likely 
to coat it with an oxide, which is almost 
certain to spoil the work by coloring the 
enamel. 

In the case of gold, when it is finally 
ready to receive the enamel, it is dipped 
first in lye, to remove any grease or oil, 
then in nitric acid and hot water. This 
should not be done, however, until just be- 
fore you are ready to apply the enamel. 
In mixing the powder, some prefer to use 
a “binder” instead of turpentine. This may 
be a weak solution of sugar or gum or, in 
some instances, celluloid. Water alone may 
be used, but it takes considerable experience 
and judgment to know the correct amount. 

The piece is now thoroughly dried, after 
which it is placed in the furnace and heated 
to the melting point. The furnace is now 
closed, the heat lowered, and the piece re- 
mains in the oven until cool; otherwise the 
difference in expansion will cause the 
enamel to split and fly off the piece. 

Where articles such as pins or badges are 
to be made in quantity, the design is made 
by stamping out with a punch and die. The - 
letters and border, for instance, on a button, 
are really a part of the base itself, formed 


-in the stamping, and are not soldered. 


As the composition of the enamels is sim- 
ilar to that. of. glass, so is.the process of 
coloring. The materials used for one will 
answer for the other. There is this dif- 
ference, however, that glass is required to 
be transparent.as a rule, while with enamels 
the cover only is clear, the first layer being 
generally opaque. This condition is pro- 
duced by the addition of some. insoluble 
substance such as oxide of tin, bone ash, 
etc., which is merely held in suspension, 


mechanically. 
(To be continued.) 





The ormolu-finish upon art metal goods 
seems to be on the wane. It has had a long 
run and the public are tiring of it. In its 
place rose-gold is now being produced to- 
gether with a large variety of novelty fin- 
ishes, such as French-bronze, French-gray, 
verde-antique and a number of others. The 
verde finishes are now quite popular and 
when well done are beautiful. To do them 
well, however, is not only slow but re- 
quires much time and expense. 
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TRADE CONDITIONS 

Business is rapidly resuming a normal basis in 
St, Louis and throughout the Eighth Federal 
Reserve District, according to the monthly report 
of Federal Reserve Agent Martin at St. Louis. 
The labor situation in the district is improving, 
the surplus workers being gradually absorbed by 
industries. Department stores and retail dealers 
generally report an active business and indica- 
tions point to a good Spring trade. Easter shop- 
ping has already begun, and this stimulates busi- 
ness in many lines. In the jewelry trade in St. 
Louis there is the expected Lenten quiet, but it 
is not as pronounced as in former years, In- 
quiries indicate exceptionally good business after 


Easter. 


A. G. Kahn, Pine Bluff, :\rk., and C. L. 
Glines, of Harrison, Ark., were in St. 
Louis during the past week. 

The Weidlich Jewelry Co. has given 
up part of its floor space in the Dolph 
building at 7th and Locust Sts. 

L. G. Sartor, Sartor & Kroeger Jewelry 
. Co, has returned from a trip through 
Arkansas, Texas and the southwest. 

Harry Mark, of the St. Louis Clock & 
Silverware Co., has been serving on a 
jury in the Circuit Court during the past 
week. 

William Kopp, Slater, Mo., has been 
discharged from the army and is again 
in charge of his jewelry business there, 
which was conducted for him during 
his absence by Mr. Smith. 

Edwin Massa, vice-president of the 
Bauman-Massa Jewelry Co., is again con- 
fined to his home with influenza. After 
he had recovered from a first attack he 
had a relapse and has been confined for 
the past week. 

Albert Koch, a diamond setter em- 
ployed by the Hess & Culbertson Jewelry 
Co. for several years, was stricken as 
he was stepping from a street car near 
his home Friday evening and died shortly 
after being taken home. 

William T. Roach, who. had been in 
the jewelry business at Joplin, Mo., for 
more than 25 years, died at his home 
there a few days ago. He was a brother 
of Cornelius Roach, former Secretary 
of State of Missouri. He formerly lived 
at Jerseyville, Ill, and was at one time 
assistant editor of the Jersey County 
Democrat. 

Richard H. Lee, of New York, attorney 
for the National Vigilance Committee 
of the Associated Advertising Clubs of 
the World, delivered an address Tuesday 
to the Better Business Bureau and the 
Advertising Club of St. Louis at the Hotel 
Statler. He urged the prosecution of 
fraudulent advertisers and gave instances 
of the exposure and prosecution of fake 
advertisers in various cities. 

A downtown jeweler is quoted by a 
local newspaper as telling this story 
about the champion safety-first man. 
This man called at the repair department 
and handed over his fine gold watch and 
asked for a cheap one to carry. The re- 
Pair man examined the gold watch and 
said there was nothing ‘the matter with 
it. “Well, then break something and fix 
it and I’ll pay for the trouble,” the man 
said. The jeweler wanted an explana- 
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tion, and the man said he was out a good 
deal at night and if he was held up he 
did not want to lose his good watch. 

Cornelius O’Brien, designer of the 
Madonna rosary bracelet, has received a 
letter from Charles W. Heath, English- 
Speaking Secretary of State at Rome, 
congratulating him on the bracelet and 
expressing confidence that the invention 
will greatly increase devotion. There 
has been an encouraging sale of the 
bracelets here and orders have been re- 
ceived from dealers in Rio Janeiro, 
Honolulu, Santo Domingo and Tampico. 
The first ones were made in silver. They 
are now being made in 10, 14 and 18-karat 











gold. Later they will be supplied in 
filled gold. 
ss Ee ae ieee SOS 9 ee ‘ 





J. L. Coleman, southern traveler for the 
C. A. Kiger Co., has returned for a week. 
Mr. Coleman says that conditions are favor- 
able for a big cotton crop this year. 

E. A. Kiger has returned from Kokomo, 
Ind., where he accompanied the remains of 
his grandmother, Mrs. E. M. Hunt, who 
died while visiting Mr. Kiger and his 
brothers in Kansas City. 

L. Ginsberg, who is associated with 
Charles Greenburg, a jeweler of Wichita 
Falls, Tex., was in the city last week. Mr. 
Ginsberg says that the oil boom in the ter- 
ritory near Wichita Falls has been a won- 
derful thing for business in that city. There 
has been such a rush of people that it is dif- 
ficult for all to find living quarters. 

Among the recent visitor is the city were: 
J. B. Hampton, Colby, Kans.; Harry War- 
din, Topeka, Kans.; W. F. Kirkpatrick, 
Winchester, Kans.; Mr. and Mrs. Frank 
Reed, Milan; J. A. Zimmerman, Warrens- 
burg; E. Vail, Wichita, Kans.; Mr. and 
Mrs. J. G. Bellamy, Slater; W. G. Coplin, 
Belleville, Kans.; Mr. and Mrs. W. E. 
Pickerell, Amarillo, Tex. 

Paul T. Snow, formerly in the repair de- 
partment of the Cady & Olmstead Jewelry 
Co., has returned from France where he 
has been since last August. He was a 
member of the 56th Infantry, which is a 
part of the 7th Division, now with the 
Army of Occupation in Germany. On ac- 
count of a- broken ankle, suffered some time 
after the signing of the armistice, Mr. Snow 
was in one of the hospitals in France for 
several weeks and because of this injury he 
was sent home. Mr. Snow took part in 
some of the heavy battles and was in the 
front line trenches a month. In one en- 
gagement his company of 250 men went 
over the top and only 19 came back. 








Rudman & Gottberg Pocatello, Idaho, 
were recently swindled by a man calling 
himself Irving Albert, who selected a $170 
diamond ring and induced the clerk to ac- 
cept a check for $211.86 on the People’s 
State & Trust Co., Winchester, Ky. The 
swindler was about 25 years of age, six 
feet three inches in height and weighed 
about 150 pounds. He wore shell rim 
spectacles and had a light weight brown 
norfolk coat. 





TRADE CONDITIONS 


Business with the Louisville jewelers has not 
been quite so active during the past two months 
as it was earlier in the year, but the volume of 
business as a whole has been very satisfactory 
and very little complaint is being heard. Local 
business is excellent, and jewelers from out in 
the State are reporting good trade. 





A. J. Armstrong, Corydon, Ind., and 
L. B. Bolling, Camner, Ky., were recent 
visitors to Louisville. 

W. H. Chiquelin, who has been with 
the watchmaking department of Rogers 
& Krull, has gone to Hickman, Ky., 
where he plans entering business. 

C. V. Enteman, Henryville, Ind. who 
has a considerable business, and handles 
numerous lines, is planning to sell his 
jewelry, optical and repair departments. 

Harry Smith, formerly with James K. 
Lemon & Son, has gone to Irvine, Ky., 
where he has opened a jewelry store, 
which is also handling watch repairing. 
. Fred Sunderhauf, who has been oper- 
ating a trade watch work shop in the 
Iroquois building, as the Southern 
Watch & Jewelry Co., has closed his 
shop and eatered the advertising busi- 
ness. 

Shelby Van Hoy, Shelbyville, Ky., who 
was recently in Leuisville, is up after a 
severe siege of influenza. He reports 
the most active business in his history, 
with January and February business 
more active than many Decembers. 

Sydney Bernstein, who has withdrawn 
from the Ramms Jewelry & Novelty Co., 
has leased a store at 308 W. Jefferson 
St., where he plans to install an elaborate 
store and a first class stock of jewelry, 
silverware, etc. He will handle repair work. 

W. H. Jones, conducting a watch re- 
pair and small jewelry shop near Pres- 
ton St. and Broadway, is recovering 
from severe cuts, which he received 
when he went to the aid of a woman in 
distress. The man who was mistreating 
the woman proceeded to carve up Mr. 
Jones, but is now in jail, while Mr. Jones 
is recovering in a hospital. 

The Ramms Jewelry & Novelty Co. 
at 4th and Market Sts., is now owned by 
Adolph Ramms, who recently bought out 
his partner, Sydney Bernstein. Mr. 
Ramms is operating a general novelty 
and jewelry store and has an optical and 
watch work department, the latter being 
under the supervision of E. L. Gray, who 
for several years had a watch work shop 
on 5th St., near Walnut St. 

As a result of prohibition killing a 
large taxation income for the city of 
Louisville, an ordinance is now pending 
which, if passed, will make up the sum 
through licensing of professional and 
business men. Mll retail jewelers will 
pay a license of $25; opticians filling 
oculists’ prescriptions will pay $50, and 
optometrists testing eyes will pay $25. 
Every concern with two or more em- 
ployes will pay a license fee. This or- 
dinance will be generally contested, and 
it is believed that many of the» licenses 
will be reduced. 








150 THE JEWELERS’ CIRCULAR April 2, 1919, 


Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 








Established 1862 THE W ASHBURN 
JOHN AUSTIN & SON bstomae Hole. for car std, Sari 


pin wire, Guaranteed. 
Gold and Silver 


Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET PROVIDENCE, R. I. 
EAR WIRES 


for unpierced ears. 


Can You Cet Better Prices Than These for Your soem i 
7 1 © a 
iEcates OLD GOLD an SILVER? ie aa 





ote 
ig 











8 Kt....32c. per dwt. 
” ee ed ay we have been gi our ee seuty for over 61 years. 5 a 
Aipkehed ° ° e€ pay special attention to mail an express orders; we pay the 

7 eee oy per dwt. bullion assay price for same, and solicit a trial order. Ore assays a Open. _ Closed. “= —_ sed 

18 eee per dwt. specialty. Returns on express orders will be made within 24 hours. Descriptive Circular on Application. 

eee ood = Our reputation is our strongest guarantee. Pearl Drilling and Adjusting a Specialty 

22 Kt....83c. per dwt. 53 Ann Street, NEW YORK CITY Special Order Work and Repairing 

24 Kt...$1.00 per dwt. a Cc. SONTHALL, Bet. Nassau and William Sts. C. IRVING WASHBURN, 108 Fulton Street, N¥ 
Established 1850 Assayer, Smelter and Refiner Successor to L. DURR & BROS. r 











and Owners ot rormer weae, | |UFUCIDIes and Fluxes 
Attention, Jeweler S Howard Wat ch Q S for Sweep Smelters and Refiners 


J. & H. BERGE 25.yon, 8 











For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY ciickcs SO citinea tee 





For good, honest gold and 
silver plating and 
repairing at moderate 


prices try 


Louis Morenfeld 











51 Maiden Lane, New York 





Trade-M arks of the Jewelry and Kindred Trades 


The Jewelers’ Circular Pub. Co. 11 John St., New Yonk 














ESTABLISHED 1868 GOLD AND SILVER REFINERS 


es LE LONG Ay BRO. ASSAYERS and SWEEP SMELTERS 


riven te SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Gold and Silver Bullion FOR THE TRADE 























/!_—=- &”™ 


eo 




















April 2, 1919. 








TRADE CONDITIONS. 


The tone of immediate business among retail 
jewelers of Milwaukee is excellent, due largely 
to the stimulation furnished by the big Style 
Week movement of the week of March 24-29. In 
co-operative and individual publicity promulgated 
by jewelers, the desirability of having old jewelry 
refashioned into modern styles was stressed in a 
most effective manner, and is expected to have a 
more or less sustained effect upon this part of 
the jewelry business. New goods moved freely, 
opportunity having been given to publicize articles 
of especial purpose in connection with the latest 
modes of garments for women and men as well, 
This suggested appropriate and proper articles to 
go with new purchases of apparel. 


Germain C. Hammang, expert jeweler 
on the staff of the Glasow-Leitman Co., 
manufacturing and wholesale jewelers, 
Fond du Lac, Wis., died March 19 after 
an illness of two years. He was 41 years 
of age and a native of Fond du Lac. 

The Milwaukee Jewelers’ Club will 
hold its regular monthly meeting at the 
Hotel Blatz on Wednesday evening, 
April 9. The business session, as usual, 
will be preceded by a dinner. The an- 
nual meeting is scheduled to be held 
May 14. 

The Heaney Jewelry Co., Huron St., 
Berlin, Wis., has undertaken extensive 
remodeling and improvement work in 
its store and shop. New counters, fix- 
tures and shelving will be installed, to- 
gether with a new lighting system. The 
front will be rebuilt. 

Jack Laska, who was connected for 
several years with the Edward H. Motl 
Co., retail jewelers, 484 Mitchell St., has 
resigned to engage in business as an 
expert jeweler and watchmaker, with 
headquarters at 569 Mitchell St., on the 
second floor of the Mitchell St. State 
Bank building. 

The jewelry store of E. F. Rohn, 253 
3rd St., was entered by burglars on the 
uight of March 24 and robbed of five 
silver watches, one gold watch and two 
revolvers. Entrance was gained by 
breaking a rear window. It is believed 
the robbers were amateurs or were 
frightened away before they were able to 
ransack the stock. 

J. W.. Rashley, of the Longcroft 
Jewelry Store, jewelers and optometrists, 
Berlin, Wis., lost his home by fire last 
week. The blaze was discovered shortly 
after Mr. Rashley arrived at the store 
in the morning, and when it was ex- 
tinguished the building was found to be 
damaged almost beyond repair, Mr. 
Rashley’s loss is partly covered by in- 
surance. 

Robert E. Rank, of the Rank & Mot- 
teram Co., retail jewelers, Iron Block, 
served as captain of Team No. 1, Di- 
vision ‘No. 1, during the big drive for 
funds for the Milwaukee Y. M. C. A., 
which was held during the week of 
March 24 to 29. Mr. Rank’s team made 
a splendid showing and_ contributed 
much to the success of the effort to 
raise $35,000 in six days. 

Ernest Wegner, 208 Front St., Beaver 
Dam, Wis., one of the leading retail 
jewelers of southwestern Wisconsin, has 
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purchased the store building at 112 Front 
St., and after remodeling and moderniz- 
ing the structure will occupy it with his 
business about May l. Mr. Wegner is 
buying some new fixtures and equipment 
and will enlarge his stock of jewelry, 
silverware and sundries, as well as pro- 
viding a phonograph section, with a 
demonstration booth and stock rooms. 

Arthur B. Meyers, whose retail jewelry 
and Edison phonograph store at 460 
Eleventh Ave. was badly damaged by 
fire on Sunday morning, March 16, is 
conducting a fire sale at his temporary 
quarters at 453 Eleventh Ave., near Scott 
St. Mr. Meyers expects to be able to 
reoccupy his store about May 1, and in- 
tends to reopen with practically a brand 
new stock to match the new furniture 
and fixtures and store front to be pro- 
vided in the reconstruction of his store. 

Sergt. Myron P. Sperry, son of Pitt H. 
Sperry, a leading jeweler and optom- 
etrist of Marinette, Wis., arrived home 
last week after spending more than two 
years in Europe. Late in 1916 he was 
sent to Russia to take charge of the Mos- 
cow branch of a large American motor 
car manufacturing concern, but several 
months after his arrival he was forced 
to leave the country because of the revo- 
lution. He went to England and enlisted 
in the United States Army shortly after 
the declaration of war, being assigned to 
the First Division upon its arrival over- 
seas. After the signing of the armis- 
tice, Sergt. Sperry accompanied his di- 
vision into Germany, remaining several 
months before being honorably dis- 
charged. 





Pacific Coast Notes. 
or catearmaimn es 

J. H. Seymour, a jeweler of Astoria, Ore., 
has been receiving treatment at a local hos- 
pital for heart trouble and asthma. His 
condition is said to be improving. 

R. A. Beland, Willows, Cal. recently 
made a trip to San Francisco during which 
he added a large supply of jewelry and 
diamonds to the stock in his local store. 

Dr. George A. Morrison, of Ventura, Cal., 
has purchased the optical establishment 
which he has been operating for the past 
year, from Dr. Jaques of Los Angeles. 

Following a serious operation at a hos- 
pital in Los Angeles, John Wellington West 
died at his home in Glendale, Cal. Some 
years ago he was engaged in the jewelry 
business with J. S. Luckey, Eugene, Ore., 
but retired in 1909 and moved to Salem. He 
later made his home in California, in an 
endeavor to recover his health. He is 
survived by his widow, Mrs. May Thomp- 
son West, and a daughter. 

Window smashers are still at work in the 
central portion of California, the latest ac- 
tivity of this class of thief being the smash- 
ing of the display window of the Kaufman 
jewelry store at 110 E. Main St., Stockton, 
and the stealing of $500 worth of jewelry. 
It is believed that the robbery took place at 
an early morning hour, Glen Hawes of the 
rooming house above the jewelry estab- 
lishment reporting that he heard a crash 
as the brick was hurled through the win- 
dow about 4 o’clock. The burglary was not 
reported until several hours later. 





A. C. Blackney, one of the leading jewel- 
ers at Edgemont, S. Dak., visited Denver 
jobbers last-week. 

Paul J. Morris of the. Edward Lehman 
Jewelry Co., has returned from a visit with 
the trade in Wyoming. 

Edward Kleiger, a 15th St. jeweler, is 
touring southern California with his 
brother-in-law, Harry Kortz, also a Den- 
ver jeweler. 

H. A. Jacobson of the Hamilton Co.,. is 
now in Washington and will soon leaye 
Spokane, returning to Denver in about 
three weeks. 

Charles A. Beghtol, district representa- 
tive for the Norris, Alister-Ball Co., has 
returned from a very successful trade trip 
in the northwest. 

Among the several jewelers visiting Den- 
ver jobbers this week were Henry Curtis, 
Littleton; C. A. Ball, Longmont; G. I. 
Goodrich and wife of Pueblo, and W. M. 
Mayhew, Canon City. 

Word just received from E. C. Veysey, 
Boulder, Colo., who with his family is vis- 
iting San Diego and other Coast cities, 
states that they are greatly enjoying their 
trip and will probably not return before 
June. 

J. M. Fogel of the Brilliant Jewelry & 
Mercantile Co., is now in Kansas City on 
the return lap of his eastern trip and will 
cover Des Moines, Lincoln, Omaha and 
other intermediate points before he returns. 

J. C. Johnson, of the W. W. Hamilton 
Jewelry Co., now out on his southwestern 
trip, is enjoying a week’s visit with his 
son George, recently released from the 
aviation service, who is locating in Los 
Angeles. 

S. H. Gold, who on account of ill health 
closed out his jewelry business at Grant, 
Nebr., a few months ago, has moved his 
old stock to Rifle, Colo., where he has 
opened a new store. He is much pleased 
with his new location and has purchased 
additional stock for his opening, which was 
scheduled for April 1. 

Edward Lehman and his daughter, Mrs. 
Hector McNaught, have fully recovered 
from a mild attack of influenza and are 
again able to be about as usual. Mr. Mc- 
Naught is now in Japan enroute to India 
on a mining mission for the Guggenheim 
interests. He will be abroad _ several 
months. 

The change in ownership of the S. C. 
Morgan jewelry store at Longmont, Colo., 
announced in a recent issue is. now con- 
fined as passing to H. I. Rosencrans, form- 
erly employed as a watchmaker there, and 
a Mr. Casey, a resident of Longmont who 
is not a jeweler. The new firm is known 
under the firm style of Rosencrans & Casey. 





The American-Swiss Watch Co., Inc., 
has obtained a charter of incorporation to 
engage in the watch and jewelry business 
at Peekskill, N. Y. The capital is $10,000, 
and the incorporators are A. L. Barr, 2 St. 
Nicholas Pl.; Annette Wiss and Albert 
Wiss, both of Peekskill, Nx Y. 
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LEES & SANDERS. 


Your Consignment is insured from your 
door to our works—NO RISKS— 
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BIRMINGHAM. ENG 
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(2 Expert 
Watchmakers 


guarantee you 
Prompt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernStein Watch Co. 


Watchmakers to the Trade 


5 No. Wabash Ave. CHICAGO 


Kesner Bldg 


N. Stein 


Watchmaker 


for the Trade 
All Work Guaranteed 
FORDJ.LABARR 


1312 Heyworth Building 
29 East Madison Street 
CHICAGO, ILLINOIS 


This is an exact reproduction 


y. of a full sized Mazuza 


MADE IN 14-K GOLD ONLY 


This Mazuza Charm is a big 
seller, not displayed in your 
show window means lost sales 
to you. 


LIEBERFREUND BROS. 


Manufacturing Jewelers 








a 


Price Originators of this Mazuza. 
$2 00 ole makers and _ distributors, 
e 40 Maiden Lane, New York 
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Expert Watch Repairing 


We can care for your watch repairing de- 
partment promptly, carefully and _ satisfac- 
torily. All work guaranteed. 


THE SUPERIOR WATCH REPAIRING £0, 


116 Nassau St. 





Let me take care of your 


WATCH REPAIRING 


on Swiss, American and complicated watches, 
A trial order will convince you of my superior 
workmanship and ability. 

116 Nassau &t, 


pines 6752 J. LIMA New York 


Mail order work promptly attended to. 














WE DO THE FINEST 


Repair Work for the Trade 


On Swiss and American Watches. Mail Order 
Work Promptly Attended To 


Nassau Watch Repairing Co. 
65 Nassau St. Tel.: Cort-3360 NEW YORE 





YES, SIR! 


You are judged by the standard of your 
repair department. Make yours “Second to 
None” by sending your watch repairs to 


SPIRO & BOTH 2 “siden Lane 


Out-of-town work our specialty 





For Expert Watch Repairing 


send your work to 


Manhattan Watch Repairing Co. 


111 Nassau St. New York 
Mail orders promptly attended to. 





















BLACK SHIELD PRODUCTS 


are sure to please; give them 


a trial! 

Black Shield Mainsprings 
Black Shield Watch Glasses 
Black Shield Oils 


Tools, Materials, Supplies of all kinds. 


29 E. Madison Street 





CHICAGO, ILLINOIS 





WE ARE PAYING 
$95.00 dine 


FOR CLEAN PLATINUM 


A. Robinson & Son “yes” 
149 CANAL STREET 


NEW YORK 








Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 
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